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Extensive Program 
Prepared By Agents 
For NAIA Meeting 


Chicago Convention, Sept. 10-13, 
to Feature Many Forums on 
Selling Ideas and Problems 


ENTERTAINMENT FEATURES 


America Fore, Millers National and 
Continental Casualty Sponsors; 
Directors’ Sessions Listed 


Final details and plans for the 55th 
annual convention of the National As- 
sociation of Insurance Agents at the 
Stevens Hotel, Chicago, on Monday to 
Thursday, September 10-13, are being 
completed. More than 1,000 advance 
registrations have been received so far 
and President Melvin J. Miller, Fort 
Worth, Tex., states that several new 
features have been scheduled. At the 
request of the membership some suc- 

: cessful items of past years have been 

' revived. 

| Meetings of the executive committee 

a have been called by the chairman, James 
-Van Vechten, Akron, Ohio, for Friday, 
Saturday and Sunday, September 7-9. 
Members who arrive early at the con- 


vention are invited to attend the open 
’ sessions of the executive committee. 


Sunday Evening Program 


' For the early arrivals, on Sunday 
» evening there will be a special showing 
| of the National Board of Fire Under- 
' writers’ new color film, “Fire Safety 
© on the Farm.” 
> Immediately following will be a re- 
» showing of the film, “Found Money,” 
portraying the unique and _ successful 
selling tactics of Broadus Bailey, Green- 
ville, S. C., in the sale of the personal 
‘property floater. The film is sponsored 
"by NAIA and produced by the Inland 
| Marine Underwriters Association. Mr. 
- Bailey, who is a well known local agent, 
' will follow up the showing of the film 
‘with a presentation designed to answer 
‘the many queries which have been di- 
“rected to him on this subject. 
Highlights of the opening general ses- 
‘sion on Monday, September 10, will 
‘include the report of the administration 
‘by the president, and awarding of the 
President’s Citations for Achievements 
by which members of the association 
are recognized for accomplishments in 
their business, civic or personal life re- 
flecting prestige and credit to the 
“American Agency System. The session 
will close with an address by Martin 
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Has to Win 


As old as the business are the arguments as to the uses of the 
high pressure sale. The underwriter using high pressure excuses 
himself by claiming it a necessity, low pressure selling having 


failed. 


The important thing is how the prospect feels about it. If he 
feels that the underwriter is using high pressure the prospect has 
a right to object to it. There are exceptions to all rules, but the 
rule is that the buyer wants to buy and not be sold. If the excep- 
tion becomes the rule it is worse for the seller than it is for the 
buyer. 


When the selling job goes over the edge of good acceptance 
the chances are that the salesman is working on the assumption 
that “he just has to win.” The current expression that “he is one 
who just has to win” means that he is too insistent and too over- 
bearing in argument. 


The underwriter cannot indulge himself in the luxury of 


making it evident that he is going to win anything. That luxury 
may be evidence of a poverty of skill. 
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Frazar B. Wilde to 
Be Next President of 
Amer. Life Convention 


Connecticut General Life President 
Long Prominent in Insurance 


Organization Work 
EXECUTIVE COMMITTEEMEN 


Powell B. McHaney and F. D. 
Russell Added to Group; L. J. 
Kalmbach Nominations Chairman 





Frazar B. Wilde, president, Connecti- 
cut General Life, has been named by 
the nominating committee of American 
Life Convention as its choice for elec- 
tion this October as the next ALC 
president. He will succeed as top ALC 
official Cecil Woods, president, Volun- 
teer State Life. The 1951 annual meet- 
ing of ALC will be held at Royal York 
Hotel, Toronto, October 9-12. 

In its report to member companies 
the nominating committee also included 
five nominees as members of the execu- 
tive committee. Succeeding themselves 
for three-year terms are F. W. Hub- 
bell, president, Equitable of Iowa; 
Ralph R. Lounsbury, president, Bankers 
National Life, and H. P. E. Skoglund, 
president of North American Life & 
Casualty, Minneapolis. Nominated to 
the executive committee for a_ three- 
year term is Powell B. McHaney, presi- 
dent, General American Life. Frederick 
D. Russell, president, Security Mutual 
Life, was nominated as an executive 
committeeman to complete the two- 
year unexpired term created by the 
resignation of George Avery White, 
president, State Mutual Life. 

Members of the American Life Con- 
vention nominating committee this year 
are Chairman Leland J. Kalmbach, 
president, Massachusetts Mutual Life; 
Laurence F. Lee, president, Peninsular 
Life; Charles G. Taylor, Jr., president, 
Metropolitan Life; Howard S. Wilson, 
president, Bankers Life of Nebraska, 
and W. Ralph Jones, president and 
actuary, National Fidelity Life, Kansas 
City, Mo. 

Career of Frazar B. Wilde 


One of the most distinguished men in 
the insurance business, Mr. Wilde was 
born in Boston. Educated in Hartford 
schools, he had a brief journalistic ex- 
perience and then in 1914 joined Con- 
necticut General. 

In 1916 he went to the Mexican border 
with the famous Connecticut Troop B, 
and after his discharge entered officers 
training camp at Plattsburg, N. Y. As 
a first lieutenant in field artillery he 
went to France with the 30lst regi- 
ment in July, 1918. Returning to Con- 
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MILLIONS OF PEOPLE in our country are affected by some 
form of allergy. It is estimated that about four million 
people suffer each year from hay fever alone. 

An allergy is a disorder or a sensitivity which some 
persons develop to normally harmless things like pollens, 
foods and dust. Many other factors may also be involved, 


such as chemicals, bacteria, etc. 


The discomforts that occur when these trouble-makers 
come in contact with sensitive tissues are believed to be 
caused by a chemical called histamine. 





1. If you have an allergy, ask your doc- 
tor about the antihistamines. When ad- 
ministered under a physician’s advice— 
as they must be, since they are toxic to 
some degree—they often give rapid, 
though temporary, relief. 


The antihistamines are especially bene- 
ficial in those allergies which are caused 
by substances that are inhaled. For best 
results, however, these drugs should be 
used along with other measures designed 
to give more lasting relief. 


ALLERGIES 


This chemical is apparently released by the body’s cells 
in such large amounts that the tissues themselves are af- 
fected and their normal functions upset. This results in 
sneezing, skin rashes, digestive upsets, and a variety of 
other discomforts. 





Today, treatment for all types of allergy is becoming 


increasingly effective. There are diagnostic tests which 


help doctors identify even quite obscure causes. In addi- 
tion, there are also new drugs which aid in controlling 


many allergic symptoms. 


2. If you have hay fever, the doctor may 
recommend that desensitizing treatments 
be given early in the year, long in advance 
of “the hay fever season.” 


This helps build up protection and en- 
ables many patients to go through the 
season with little or no discomfort. 
Prompt and proper treatment is desirable, 
as studies show that persons with un- 
treated hay fever often develop asthma. 





3. If you suspect a food allergy, consult 
your doctor about diagnostic tests which 
reveal foods that should be avoided. 


Authorities caution against self-pre- 
scribed diets to relieve food allergies, 
because essential foods may be unneces- 
sarily omitted. 


It is especially important to follow this 
safeguard in infants and children who have 
digestive upsets or skin rashes thought to 
result from eating certain foods. 








Emotional difficulties have been found 
to play a part in allergy disorders. Con- 
sequently, doctors may study the pa- 
tient’s background in an attempt to find 
and clear up emotional situations that 
may lead to more frequent or more 
severe attacks. 

Today, through prompt and proper 
treatment—and complete cooperation 
between the doctor and the patient— 
most allergy victims can be greatly helped. 
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hicago’s Great Task In Slum Clearance 





By The Time New York Life’s South Side Housing Project Is Completed 3,500 


Families Will Be Relocated, Many Buildings Demolished, New Streets 


and Utility Lines Established ; Otto L. Nelson’s Chicago Visits 


By CrareNce AXxMAN 


A life insurance executive whose visits 
to Chicago are always carefully observed 
by daily newspapermen there, and popu- 
lar with them too, is General Otto L. 
Nelson, vice president of New York 
Life, who is in charge of its housing 
projects. The number of columns which 
the Chicago papers have printed about 
the Chicago housing plans of New York 
Life has run into many pages of type. 
The mayor, the daily papers, the or- 
ganizations most interested in welfare 
of the community and the families now 
living there in those flats, apartments 
and homes which fall a long way short 
of meeting 1951 standards of accommo- 
dation and comfort are keen for the 
completion of the project with as little 
delay as_ possible. 

Of necessity slum clearance is a very 
complicated and time consuming process. 
In Chicago some 726 separate parcels of 
land must be acquired. This involves 
lengthy court procedures where condem- 
nation becomes necessary. The 3,500 
families living in some 1,200 dwelling 
units must be relocated, a most difficult 
task in Chicago where there is still a 
housing shortage. 


Wide Extent of Plan Approval 


Then all the buildings must be de- 
molished. Old utility lines and streets 
must be eliminated and new streets and 
utility lines established. This, of course, 
requires action by the City Council and 
various utility companies. Because the 
project requires collaboration between 
public bodies and private enterprise, ap- 
provals of over-all plans are required 
from the Land Clearance Commission of 
Chicago, the Chicago City Council, the 
State Housing Board of Illinois, and the 
Slum Clearance Division of the Housing 
and Home Finance Agency of the 
United States in Washington. In addi- 
tion, the autonomous Park Department 
and the Board of Education must be 
persuaded to provide park and_ school 
facilities of a type to assure that the 
completed project will be a well-planned 
and modern community. 

These involved clearances are neces- 
sary, although sometimes, according to 
General Nelson, it seems that if words 
were bricks the project would have been 
completed long ago. After all, it can 
hardly be expected that slums can be 
converted suddenly into a most modern, 
well-planned community. It took the 
area nearly 100 years to get to its pres- 
ent slum status, and perhaps one must 
be patient and acknowledge that it will 
take some years to bring about the com- 
plete change to the modern housing and 
environ of the New York Life project. 


General Nelson’s Experience 
With Press 


The good will which General Nelson 
holds in news circles is the outgrowth 
of conferences in connection with hous- 
ing developments. In journalistic ranks 
they are regarded as model affairs of 
the kind. Those in Chicago are similar 
to the ones which have been held by 
the New York Life in New York. The 
largest attended of the New York con- 
ferences was the one at the home office 
when the real estate editors and re- 
porters and others having news interest 
in the project were told of the plans for 
Manhattan House. That is a large apart- 





ment housing development which has 
been built on the site of the old Third 
Avenue street car barns and some an- 
tiquated tenement buildings. Now com- 
pletely rented, it is a beautiful addition 
to residential East Side near the East 
River, some blocks north of the new 
United Nations site. 

The Nelson conferences always get 
down to business quickly. The editors, 
reporters and architectural magazine 
writers are handed a statement telling 
what the new project is all about. Then 
General Nelson amplifies the statement, 
narrating the background as well as the 
nature of the project. After the report- 
ers read the statement and hear the 
explanation they are invited to ask ques- 
tions. A model of the real estate de- 
velopment is exhibited in an adjoining 
room on a table. Pictures are made 
available. 

General Nelson—he was a _ regular 
Army general who at one time taught 
at West Point, who reorganized the War 
Department during World War II and 
who a few years ago wrote a book on 
organization—is natural in manner, ami- 
able and avoids putting on side. In con- 
versation he is not a detourist. He can 
get right back into the groove if a re- 
porter, changing the general theme of 
an interview, is en route to swinging it 
into other channels. Coming to the New 


York Life a few years ago as an as- 
sistant secretary General Nelson shortly 
thereafter figured in an announcement 
that he had been put in charge of the 
company’s housing. In 1946 he was 
elected a vice president. His confreres 
call him a natural born team worker. 
_In addition to Manhattan House the 
New York Life’s housing projects in- 
*lude those at Fresh Meadows, Long Is- 
land, and at Princeton, N. J 


How an Area Can Get Depressed 


Getting back to the Chicago project, 
the New York Life’s apartments there 
will be located on what is called a “de- 
pressed area” of the South Side near 
Lake Michigan. It is doubtful if any 
area in a large city could be more de- 
pressed, and the shocking part is that 
this is the very area which was :the 
best residential section of Chicago in the 
days of George M. Pullman, the Pull- 
man car magnate. Chicago millionaires 
had built white stone residences there 
which were then called mansions. When 
the multi-millionaire Potter Palmer of 
Palmer House fame, whose wife was the 
social leader of Chicago, built a castle 
on Lake Shore Drive on the north side 
of Chicago, a mile or so north of the 
Loop (the skyscraping’ business center 
of Chicago), that was the: start of the 
so-called Gold Coast which grew into 


Corcoran on Intangible Merchandising 


One of the speakers at the recent 
merchandising clinic in New York of 
the American Marketing Association 
Charles R. Corcoran, director of sales 
promotion Equitable Society, whose top- 
ic was “Successful Merchandising of an 
Intangible.” The intangible he had in 
mind was life insurance. 

Calling attention to the long years 
of study which have been given to legal, 
actuarial, investment and life insurance 
problems Mr. Corcoran said that this 
intensive study did not apply to their 
merchandising problems until about two 
decades ago when the situation vastly 
improved. As far as life insurance is 
concerned these latter years could well 
be called “the golden age of enlightened 
merchandising.” Virtually every phase 
of life insurance distribution operations 
has been dissected. The merchandising 
people have been bringing this end of 
the business up to the highest stan- 
dards set by their scientific and profes- 
sional co-workers. 

Commenting on the phenomenal total 
of life insurance ownership and con- 
trasting the slow growth in the first 
three decades Mr. Corcoran said that 
the sounder merchandising methods cer- 
tainly played a large part in the con- 
stantly mounting popularity of life in- 
surance although contributing factors 
were accelerated growth, increased pop- 
ulation, better communication and trans- 
portation, more life companies and im- 
proved standards of living. 

Planning and Service 

Successful merchandising of an_ in- 
tangible such as life insurance depends, 
he said, to a great extent on these 
angles: 

Planning success for every salesman. 
Careful training of all salesmen 


Developing the salesman’s_ confi- 
dence in the company’s promotional 
activities. 

Emphasising service to the public. 

Commencing service with the initial 
sale and staying everlastingly with it. 

Promoting the institution to the 
public. 

Stressing payments made to living 
policyholders and to beneficiaries rath- 
er than the great size of the com- 
panies. 

It is inconceivable that a new-comer 
to life insurance selling can perform the 
best possible service to new policy- 
holders without adequate training, he 
said. Yet life insurance basically is a 
commission business. Training takes 
time and time without earnings is most 
discouraging. Discouragement in turn 
breeds failure. It is therefore a severe 
problem to reconcile adequate early 
training with fast sales production. 

Constant Training Exposure 

“The problem can be solved by pin- 
pointing all factors for the new sales- 
man. He can be trained rapidly in one 
specific policy, one specific sales pro- 
cedure, and one specific set of rates. He 
can be directed to one specific market 
to which his one policy would apply and 
with close supervision and training on 
the job, can move quickly to the point 
where he is earning a living. This plan 
can be operated successfully through a 
sales service which performs the mul- 
tiple jobs of textbook, rate book, sales 
manual, sales talk and policy illustration. 

“Thereafter, constant exposure to ex- 
tensive training, running all the way 
from basic courses to the many compli- 
cated phases of the business, can lead 
ultimately to making a new salesman 
into a real career underwriter.” 





NELSON 


OTTO L. 


the North Side becoming Chicago's 
swank residential sector. 

Another reason why upper crust fami- 
lies started moving to the North Side 
was because the Lake Front of the 
South Side had been pre-empted by the 
Illinois Central Railroad whose then 
smoke-belching locomotives gradually 
turned the lake section of the lower and 
midtown South Side, which had been so 
popular, into a shabby part of the town. 
At the time the Illinois Central started 
running suburban trains down the lake 
shore into the city’s business section 
there was a tremendous hullabaloo on 
the part of the Chicago press which 
thought it outrageous that the lake front 
“has been captured by the railroad.” 


Chicago’s Marvelous Lake Front 


The years went by; residential sec- 
tions began to be developed in the su- 
burbs; trains were electrified; and the 
marvelous suburban service of the IIli- 
nois Central eventually proved a god- 
send to thousands of people who wanted 
to get downtown in a hurry. The Illinois 
Central suburban train trip from South 
Shore Country Club at Seventy-second 
Street to Randolph Street can now be 
negotiated in 20 minutes. Thus, these 
electric trains built up the outer sec- 
tions, but they couldn’t rejuvenate the 
old fashionable district. 

Chicago’s lake front is about 19 miles 
long and at this time of the year there 
is swimming from one end of it to the 
other. No city in the world can offer a 
teaming population this extent of beach 
—no bathhouses, everything free, no re- 
strictions except law and order ones, 
and it accounts for the accuracy of the 
statement that Chicago is a wonderful 
summer resort. At Jackson Park, one 
of Chicago’s great parks facing the lake 
on the South Side, are many yachts and 
motor boats. 


The New York Life’s development 


when finally completed will be a de- 
cidedly attractive addition to Chicago, 
and the hundreds of its residents will 
find Lake Michigan right near their 
doors. 
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Enlarge Camps Agency 


Boris, Boston 


M. L: CAMPS 


M. L. Camps, who as a result of the 
recent rearrangement of the John Han- 
cock’s New York City Ordinary general 
agencies, will have an enlarged agency 
operation’ at 110 East Forty-second 
Street which will include servicing a 
part of the business of the former Gar- 
diner agency. Mr. Camps started his 
agency from. scratch in 1923, and 
at the end of 1950 it stood seventh in 
production of Hancock Ordinary agen- 
cies. The Hancock’s announcement in- 
cluded news of the appointment of Ed- 
win J. Allen, CLU, and Harold G. Pratt 
as co-general agents in a new agency, 
called Allen-Pratt General Agency, 
which will operate at 225 Broadway; 
and the statement that a third general 
agency will be opened in New York 
City by the company later this year. 

Mr. Camps is a past president of John 
Hancock General Agents Association, 
Life Managers Association of Boston 
and New York Mid-Town Managers 
Association. A former director of Life 
Underwriters Association of New York 





HEARD On The WAY 











Claris Adams, president, Ohio State 
Life, recently marked his fifteenth an- 
niversary as head of that company. In 
reviewing the history of the company, 
Mr. Adams recalled that the first policy 
was issued to the late John M. Sarver, 
who was the company’s first secretary 
and later served 18 years as its presi- 
dent. 

Officers and directors of Ohio State 
Life attended a recent luncheon at 
which the guest of honor was Hiram 
Smith Caldwell, Mansfield, Ohio, who is 
the holder of the company’s oldest policy 
still if force. Mr. Caldwell’s policy was 
Number 14 and was issued in July, 1906, 
shortly after the organization of the 
company. At that time, Mr. Caldwell’s 
father, who was a director of the com- 
pany, purchased a policy in the Ohio 
State Life for himself and his two sons. 
The father and the other son have since 
died and the policies paid. 

Mr. Caldwell was 23 years old at the 
time the policy was written and was in 
Oberlin College. Today, he is one of the 
state’s leading business men, being presi- 
dent of Caldwell and Bloor, a wholesale 
drug concern in Mansfield, and the 
Richland Mutual Fire Insurance Co. 

Michael J. Foley, who went to work 
for Prudential six months after he ar- 
rived in this country from his native 
Ireland 39 years ago, is retiring after 
20 years as manager of the company’s 
Albany, N. Y. district office. He was 
guest of honor at a Wolfert’s Roost 
Country Club dinner planned by some 
70 associates and company officials. 

Uncle Francis. 


ST. PAUL CIAS ELECT 

John E. Steger has been elected presi- 
dent of the St. Paul chapter, Chartered 
Life Underwriters. Others elected were 
Thomas C. Mahon, vice president, and 
Robert L. Bauer, secretary-treasurer. 

GREAT-WEST SUPERVISORS 

Great-West Life has appointed W. I 
Acheson and John C. Davey as super- 
visors for branches in northern Ontario 
and Montreal, respectively. 
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Frank Friedler Completes 
25 Years With Home Life 


Frank Friedler, manager of the Home 
Life’s New Orleans agency, was hon- 
ored recently as he completed his 25th 
year with the company. The agency 
which Mr. Friedler directs has during 
the past quarter century created more 
than $42 million of new wealth in New 
Orleans through life insurance. 

The anniversary was marked at a 
ceremony conducted in New York City 
by Home Life officials. President W. J. 
Cameron paid tribute to Mr. Friedler 
for the fine record he has made for 
Home Life. He presented the New Or- 
leans manager with the company’s 25- 
year pin and a gold watch. Mr. Fried- 
ler’s wife, Frances, and son, Frank, Jr., 
attended the ceremony. 

Mr. Friedler joined the Godchaux and 
Mayer, Ltd., agency of Home Life 
shortly after graduation from Yale in 
1926. He was manager of the agency’s 
life department by the time he was age 
24. In 1935 he became a partner with 
Harold S. Mayer in the management of 
the agency, and, upon Mr. Mayer’s re- 
tirement in 1945, he was named _ sole 
manager of the Home Life agency. Un- 
der his direction, the agency has ranked 
consistently among the company’s top 
producers. 


Substandard—600% Mortality 
Retirement Benefit Plan for Brokers 


Exceptional Consideration for Overweights 





INC. 
1780 BROADWAY, NEW YORK 
-at 57th Street * JUdson6-4660 
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New Hartford Gen. Agent 


sore 


Loring Studios 
JOHN O. BOGARDUS 





John O. Bogardus, recently named gen- 
eral agent in Hartford for Massachusetts 
Protective Association and Paul Revere 
Life, is well known in Eastern insurance 
circles. He is a past president of Massa- 
chusetts Association of Life Underwrit- 
ers and a past president of Boston Gen- 
eral Agents and Managers Association. 

Mr. Bogardus started with the Trav- 
elers in 1930. Subsequently, he became 
general agent for Union Mutual at AI- 
bany and Boston. In 1946 he joined 
Loyal Protective Life. After being a 
general agent he became superintendent 
of agencies for the Northeast territory. 
Prior to his new assignment with the 
Worcester companies he was brokerage 
manager in Philadelphia for Paul Re- 
vere Life. f 


he has been for ten years a national 
committeeman representing the latter 
association. He is chairman of Agency 
Management’ Association’s Research 
Agencies Group. For years Mr. Camps 
has been in demand as a speaker as on 
three occasions he has addressed NALU 
annual conventions and has talked be- 
fore more than 100 sales congresses and 
other meetings of life insurance sales- 
men. Before coming to New York he 
was general agent of another company 
in Providence, Atlanta and Boston. 





Cont’! to Increase Capital 

Stockholders of Continental Assur- 
ance of Chicago will meet September 12 
to vote on increasing its capital from 
$4,000,000 to $5,000,000 by means of a 
stock dividend. Par value of the shares 


is $10. 


HEAR J. K. BRANNON 

J. K. Brannon, official of the Durham 
Life of Raleigh, N. C., was the guest 
speaker at a recent meeting of the Mar- 
tinsville Association of Life Underwrit- 
ers. Mr. Brannon spoke on “The Value 
of Public Relations in Life Underwrit- 
ing.” He was introduced by H. T. Dil- 
lon, program chairman. J. E. Steele, 
association president, presided at the 
meeting. 


BUY MORTGAGE BONDS 
The Commonwealth Natural Gas Corp. 
has sold $900,000 first mortgage 414% 
pipe line bonds, series B, due June 1, 
1970, it was announced by W. H. Trap- 
nell, chairman of the board and chief 
executive officer. New York Life Insur- 
ance Co. purchased $850,000 and Life 

Insurance Co. of Virginia, $50,000. 


- Continuous life 
income through service 
fees and non-contributory 


pension plan 


LIFE. & ACCIDENT INSURANCE COMPANY 


: CHATTANOOGA. 
protecting provident people dimnce 1§§7 


FRANKFORT ASS’N OFFICERS 
Officers for the Frankfort Underwrit- 
ers Association have been elected and 
installed for the ensuing year. They 
are Gilbert Blakeman, president; Dick 
Walker, vice president; J. Lynn Turner, 
secretary and treasurer. 


DALLAS ASS’N OFFICERS 

County Judge Lew Sterrett admin- 
istered the oath of office to the newly 
elected officials of the Dallas Associa- 
tion of Life Underwriters at an inau- 
gural dinner and dance recently. Presi- 
dent Herbert M. Holcomb heads the 
new 15-member governing board. New- 
man E. Long is the retiring president. 
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Fellowships For Insurance Teachers 


A progress report on the fellowship 
program under which college teachers 
are studying with insurance companies 
this summer has been made by the 
plan’s sponsors. 

Laurence J. Ackerman, chairman of a 
coordinating committee of life, fire, cas- 
ualty and surety company organizations 
and the American Association of Uni- 
versity Teachers of Insurance, has an- 
nounced that 24 teachers are spending 
from four to six weeks in 14 life home 
offices and nine fire, casualty and surety 
company home offices. Mr. Ackerman is 
dean of the School of Business Admin- 
istration, University of Connecticut. 

Some teachers have already begun 
their fellowships and are exploring a 
wide variety of insurance operations. In 
cities that are insurance centers, they 
are visiting institutional organizations 
to enlarge their knowledge. The pro- 
gram will continue through mid-Sep- 
tember. It is expected to be an impor- 
tant contribution to efforts to improve 
college teaching of insurance subjects 
as well as a good-will builder for all 
cooperating segments of the insurance 
business. 

Heading up the program are Agency 
Management Association’s Relations with 
Universities Committee, with H. G. 
Kenagy, vice president, Mutual Benefit, 
vice chairman of the committee as its 
representative; the casualty and fire 
companies represented by Harold P. 
Jackson, president, Bankers Indemnity 
and chairman of a special subcommittee 
of the public relations committee of the 
National Board of Fire Underwriters 
and the Association of Casualty Compa- 
nies; Henry D. Locke, vice president, 
Liberty Mutual and chairman of a spe- 
cial subcommittee on insurance intern- 
ships for insurance teachers of the 
American Mutual Alliance, and the 
AAUTI whose representative is Harry 
J. Loman, professor of insurance at the 
Wharton School, University of Penn- 
sylvania. 

Companies and Teachers 

Companies and the teachers studying 
with them this summer follow: 

American Mutual Liability—John S. 
Bickley, associate professor of insur- 
ance, Ohio State; Bankers National Life 
—A. G. Griffin, CLU, professor of eco- 
nomics and business, Davidson College, 
Davidson, N. C.; Central Life of lowa— 
Howard E. Clarke, CLU, professor of 
insurance, Northwestern; Colonial Life 
of America—John F. Wassberg, depart- 
ment of business administration, Upsala 
College, East Orange, N. J.; Connecticut 
General Life—I. J. Sollenberger, college 
of business administration, University 
of Oklahoma; Connecticut Mutual Life 
—William G. Mundy, associate professor 
of insurance, University of Rhode Is- 
land; Equitable Life Society—Philipp H. 
Lohman, chairman, department of com- 
merce and economics, University of 
Vermont. 

Firemen’s Insurance of Newark (Pa- 


Department, San Francisco)— 
Charles L. Suffield, head, real estate 
and insurance department, San Jose 
State, San Jose, Cal.; Hartford Accident 
& Indemnity—Oscar R. Goodman, school 
of commerce, University of Wisconsin; 
Home Insurance Co. of N. Y—Carroll 
C. Stalnaker, associate professor, Ala- 
bama -Podlytechnic Institute; Maryland 
Casualty—Frank Watson, assistant pro- 


cific 


fessor, Mississippi State College; Mu- 
tual Benefit Life—Mrs. Rosamond Ris- 
ser Jones, department of journalism, 


Butler University, Indianapolis, Ind.; 
New York Life—W. A. Guinn, associate 
professor of insurance, University of 
Arkansag; J. Donald Watson, professor 
of finance, University of Maryland; 
Northwestern Mutual Fire—W. M. How- 
ard, associate professor of statistics, 
University of Idaho; Northwestern Mu- 
tual Life—Clyde J. Crobaugh, professor 
of insurance, University of Tennessee. 
Northwestern National Life—Floyd S: 
Harper, head, actuarial science depart- 
ment, Drake University, Des Moines, 
Ia.; Occidental Life of California—Ar- 
leigh R. Burton, professor of insurance, 
Arizona State College; Peninsular Life 
—Victor V. Sweeney, assistant professor 
of insurance, University of Florida; 
Phoenix Insurance—Kenneth W. Her- 
rick, school of business administration, 
University of Connecticut; Phoenix- 
London Group—Hans Janssen, professor 
of economics and business administra- 
tion, Yankton College, Yankton, S. D.; 
Rio Grande National Life—J. Anderson 
Fitzgerald, consulting dean, University 
of Texas; Royal Liverpool Group—Rob- 
ert I. Mehr, associate professor of eco- 


nomics, University of Illinois ; United 
States Life—Winfred O. Bryson, Jr., 
head of economics department, Morgan 


State College, Baltimore, Md. 


French Ins. Men Coming 

Seventeen prominent French insur- 
ance men will visit the United States. 
They will spend five weeks in this coun- 
try, 14 days of which will be devoted 
to learning about insurance here. It is 
expected that before they return they 
will have a complete picture of economic 
America. The trip will be under ECA 
(Economic Cooperation 
auspices, although each will pay his own 
expenses. 


Administration) 


Chicago Joint Meeting 


B. N. Woodson, CLU, executive vice 
president, National Association of Life 
Underwriters, will address the joint 


meeting of the Chicago Chapter Ameri- 
can Society Chartered Life Underwrit- 
ers together with the Chicago Associa- 
tion of Life Underwriters at the first 
fall meeting which will be held Septem- 
ber 27 at the Midland Hotel, Chicago. 
New Chartered Life Underwriters who 
completed all five of the examinations 
in 1951 will receive their diplomas on 


this occasion. Walter N. Hiller, CLU, 
Penn Mutual Life, Stumes & Loeb 
agency, who is past president of the 


Chicago Association of Life Underwrit- 
ers, past president of the Chicago Chap- 
ter, American Society Chartered Life 
Underwriters, and who is in line for the 
presidency of the Million Dollar Round 
Table will officiate in conferring the 
degrees and giving the charge to the 


new CLU’s. In addition to conferment, 
Mr. Hiller will also give echoes of the 
Million Dollar Round Table sessions 


which will be held at Coronado Beach, 
Cal., immediately preceding the Septem- 
ber 27 meeting in Chic ago, Lorraine 
Sinton, CLU, president of the Chicago 
Chapter, American Society of Chartered 
Life Underwriters, will preside. 


Education and Examination Committee 


The joint education and examination 
committee, a cooperative undertaking of 
the Home Office Life Underwriters As- 
sociation and the Institute of Home 
Office Underwriters, publishes each fall 
a syllabus of suggested reading for 
home office underwriters in life, indus- 
trial and combination companies. In May 
of each year, the joint committee sets 
two examinations, the first one dealing 
primarilv with non-medical aspects of 
home office underwriting and the second 
one primarily with medical aspects of 
home office underwriting. The examina- 
tions are graded by the members of the 
committee, all of whom are experienced 
underwriting executives. For those suc- 
cessful in passing both ex caminations, a 
Certificate of Proficiency is awarded. 

In addition, Life Office Management 
Association candidates for their fellow- 
ship examination in selection of risks 
sit for the examinations of the joint 
education and examination committee, 
and if the candidate is successful on this 
examination, he is credited as having 


passed the fellowship examination in 
selection of risks under the LOMA 
program. 


The third year of the joint education 
and examination committee has just 
been completed with announcement of 
the results of the examinations given in 


May, 1951. Ninety-six candidates repre- 
senting 57 different companies sat for 
an aggregate of 130 examinations. Fifty- 
one of the 73 candidates passed exam- 
ination No. 1 and 40 of the 57 candidates 
passed examination No. 2. Each candi- 
date who failed to pass receives a letter 
of analysis of his examination to 
him in preparing for taking the exami- 
nations again next year. 

William H. Harrison, Security Mu- 
tual Life, is chairman of the committee, 
and Edwin W. Jamieson, The Pruden- 
tial, is secretary-treasurer of the com- 
mittee. Other members are: Wray M. 
Bell, London Life; Henry W. Cook, 
Jr., Columbian National Life; Henry J. 
Southern, Union Mutual ‘Life, repre- 
senting the Home Office Life Under- 
writers Association; Robert B. Caplin- 
ger, Southland Life; Walter K. Fritz, 
Capitol Life, and J. H. B. Peay, Jr., Life 
Insurance Co. of Virginia, representing 
the Institute of Home Office Under- 
writers. 


assist 


OPEN NEW OFFICES 
National Bankers Life, with home of- 
fices in Dallas, has opened 
Charlotte and Durham, N. C., 
Brooks, president, announced. The 

now operates in ten states. 


offices in 
Pierce P. 
firm 
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Print New Edition of 
“Vance on Insurance 

B. M. ANDERSON IS ITS AUTHOR 

Late Prof. William R. Vance Was 


Professor of Law, George Washington 
University; West, Publisher 


99 


The third edition of “Vance on Insur- 
ance” has been published. Author of 
this edition of the popular treatise on 
the law of insurance is B. M. Anderson, 
vice president and counsel, Connecticut 
General Life. 

This single volume textbook is of the 
Hornbook Series and contains 1,311 


John Haley 
B. M. ANDERSON 
pages, or about 200 pages more than 
the second edition. Thoroughly revised, 
it covers essentially all phases of insur- 
ance law. The publisher is West Pub- 
lishing Co., St. Paul, and price is $8.50 
delivered. It will also be available in 
several metropolitan centers and in 
bookstores which cater to law students. 
The first edition of “Vance on Insur- 
ance” was published in 1904. William 
Reynolds Vance was then professor of 
law at George Washington University. 
He had previously been dean of the 
law school of Washington & Lee Uni- 
versity, and later dean of law at George 
Washington University, as professor of 
law at Yale Law School, as dean of the 
University of Minnesota Law School, 
and again as professor of law at Yale 
Law School until his retirement in 1938. 
During World War I he was general 
counsel of the Bureau of War Risk 
Insurance. He died October 23, 1940. 


The Second Edition 


The second edition was published in 
1930 while Professor Vance was teach- 
ing at Yale Law School. Mr. Anderson, 
author of the third edition, assisted 
Professor Vance for one year in con- 
nection with the preparation of the 
second edition. 

After graduating from Yale Law 
School and completing his work with 
Professor Vance, Mr. Anderson joined 
the legal department of Connecticut 
General Life late in 1929 and has headed 
that department since the beginning . of 
1937. He is a member of Alabama, Con- 


NEW HOME OFFICE PLANS 


Phoenix Mutual Seeks Approval to Ac- 
quire Property as Possible Site 
for New Home Office 
Agreements looking toward the ac- 
quirement of a tract of land in West 
Hartford as a possible future site for a 
new and larger home office building were 
announced recently by Phoenix Mutual 
Life. The land, consisting of approxi- 
mately sixty acres, adjoins the campus 

of St. Joseph’s College. 

Phoenix Mutual, according to B. L. 
Holland, president, plans to make appli- 
cation to the proper West Hartford 
authorities for approval of its future 
plans. Mr. Holland stated that this ap- 
plication will specify that the property 
is to be used solely for the purpose of 
an insurance company home office and 
will include provisions for leaving suit- 
able residential zones. 

According to Mr. Holland, a major 
will be to maintain the 
and the semi-rural 


consideration 
“campus atmosphere” 
nature of the area. 

Mr. Holland emphasized that the 
Phoenix Mutual has no immediate plans 
for building on the property. “However,” 
he said, “our present rate of growth 
makes it imperative that we make pro- 
visions now for a larger home office 
building, which definitely will be needed 
in the future. We consider our present 
location at 79 Elm Street, facing Bush- 
nell Park, as almost ideal, but we can- 
not be sure that sufficient property for 
future expansion at this site will be 
available.” 


Managers Program Speakers 


Three speakers, including an agent, a 
general agent, and a company vice presi- 
dent, will present a review of industry 
problems and developments on_ the 
General Agents and Managers pro- 
gram at the annual convention of the 
National Association of Life Underwrit- 
ers in Los Angeles, September 17-21. 

Thomas Craig, general agent, 
Aetna Life, Los Angeles, chairman of 
the General Agents and Managers group, 
has announced that the featured speak- 
ers on the panel will include Robert A. 
Brown, Jr., CLU, agent for Pacific Mu- 
tual in Los Angeles, who will speak on 
“The General Agent and I”; Forrest 
Curry, general agent for Penn Mutual 
Life in San Francisco, whose subject 
will be “Reverse English’; and Robert 
B. Coolidge, vice president, Aetna Life, 
Hartford, who will present a talk en- 
titled “The Ulcer League.” 





United States Supreme 
For the last ten years he 
“Legal’ Notes” for the 
“Transactions” of Actuarial Society of 
America, now’ Society of Actuaries. In 
1948 he was chairman of legal section, 
American Life Convention, and he also 
served in the past as chairman of the 
Law Committee of Bureau of Personal 
Accident and Health Underwriters. He 
has contributed several articles on in- 
surance law subjects. 

Both the first and second editions 
were widely circulated and used by law 
students and by actuarial and other stu- 
dents of insurance. This textbook was 
also used extensively by lawyers and 
often cited by the courts. 


necticut and 
Court Bars. 
has. edited 
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Pru’s Manhattan Agency 
Now Hitting Its Stride 


The Manhattan agency of Prudential, 
manager of which is Saul S. Vort, for 
the first six months of 1951 shows a 
paid-for increase of 25% 
This agency, New York City’s 
old ones, having been organized in 1893, 


production 
one of 


for many years was located at 90 John 
Street. Its new headquarters in the 161 
William Street building, where the en- 
tire 21st floor is occupied, 
facilities for further growth. 

In the past year Manager Vort has 
augmented the full time staff as well as 
the brokerage department. 
manager, 
21 years in life insurance in metropolitan 
New York area. He is an officefin the 
Life Supervisors Association of New 
York and active in the New York City 
Life Underwriters Association. Assistant 
managers of the agency are Charles 
Weppler, who for years has demon- 
strated ability as a_ business-getter: 
Clarence FE. Greene, formerly a_ high 
school principal, who heads the _ pro- 
gramming department and handles busi- 
ness insurance and taxation matters, and 
William Palardy, a graduate of the 
Charles W. Campbell agency, Pruden- 
tial in Newark, who as an Army Air 
Corps captain in World War II had 70 
missions over Germany to his credit. 
Mr. Palardy also heads a unit. Bess M. 
Shapiro, well known in life insurance 
circles, is in charge of new _ business 
department. 

Before being assigned to manage the 
Manhattan Agency Mr. Vort made an 
outstanding record with the Campbell 
Agency as assistant manager and then 
as Jamaica, L. 1; manager. He started 
Prudential’s agency there “from scratch” 
in October, 1940, and paid-for over 
$3,250,000 in his first year of operation. 
His leading producer in Jamaica, Gerard 
B. Tracy, was the company’s Ordinary 
production leader in 1949, 


has ample 


Bert Eichen- 


green, as associate has been 
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HERMAN REINIS 
Brooklyn General Agent 
The Manhattan Life 
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Assistant Medical Director 
Of Massachusetts Mutual 


DR. JAMES G. FORGERSON 


Massachusetts Mutual Life has elected 
Dr. James G. Forgerson assistant medical 
director after service with the company 
as medical supervisor since September, 
1950. Graduate of Ohio State University 
and also its School of Medicine, he 
served in the Navy medical corps before 
joining the company. 


DR. STEVENSON ANNIVERSARY 

Dr. Hector M. Stevenson, associate 
medical director of Aetna Life, observed 
his 25th anniversary with the company 
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Tom W. prescribes 
SON GLASSES == 
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Tom W. is not an oculist, optometrist or optician— 
but he’s done a lot to promote foresight in his com- 
munity. 

The son glasses he fits are the kind that make 
a father realize that his boy’s education is too 
important to be left to “happenstance”’. 

In short, Tom’s job is to remove those well known 
rose-colored spectacles from the eyes of heads of 
families, home owners and business men—give them 
a clear and realistic pre-view of the future—and get 
them to act on what they see. 

Incidentally, Tom W. doesn’t need magnifying 
glasses when he surveys his 27 year record as a 

: : : ¢ promoter of human happiness and security. There’s 
One of a series of advertisements illustrating how a : 
representative of The Equitable Life Assurance Society not a man in town who has done more for the good 
serves his community by selling life insurance. of his fellow citizens — and through them, for the 
community as a whole—than Tom W....who is proud 
to call himself a representative of The Equitable 
Life Assurance Society. 
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LISTEN TO “THIS IS YOUR FBI”... official crime-prevention broad- 
casts from the files of the Federal Bureau of Investigation... another 
public-service contribution sponsored in his community by The 
Equitable Society Representative. 


EVERY FRIDAY NIGHT * ABC NETWORK 





THOMAS I. PARKINSON, President 
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L. to R.: William M. Roth, David M. Irwin, Alex W. Steinforth, Jr., Harold B. 
Moulton, Niels H. Fischer, B. Eugene Burton, Mr. Prouty, Gene P. Archer, Leslie 


R. Martin, Robert G. Perry and Raymond J. 


Ten Aetna Life employes have 
become Associates in the Society of 
from a Hartford insurance company, 


successfully 
Actuaries. 
the Aetna Life men comprise almost one-sixth 


McNamara. 


passed recent examinations to 
The largest group ever to qualify 


of the total qualifiers throughout the country. 


In addition to the ten 


William C. 


who became 
Prouty qualified as a Fellow of the Society of 


Society of Actuaries, 
Actuaries and three 


Associates of the 


other men passed one or more of the examinations given by the Society. 





Newark Agency Supervisor 


BERNARD R. GOLDA 


Manufacturers Life has announced the 
appointment of Bernard R. 
agency supervisor of Manager Stanley 
Dey’s Newark branch. Mr. will 
develop the company’s organization in 
the New Brunswick area. A first 
tenant during World War II, he served 
for three years as a pilot in the Army 
Air Corps. He began his life 
writing career in 1946 with 


Golda as 
Golda 
lieu- 
under- 
Mu- 


tual, becoming unit manager in its New- 
ark office last year. 


Acacia 


OHIO ASS’N CHAIRMEN 

John N. Lenhart of Cleveland, who 
was recently elected president of the 
Ohio Association of Life Underwriters, 
has announced the appointment of the 
following committee chairmen: Conven- 
tion, Paul M. Smith, Columbus; educa- 
Jack A. Stewart, Cleveland; Life 
Underwriters Training Course, Leon M. 
Wear, Lima; general agents and mana- 
gers, Harry H. Kail, Cleveland; exten- 
O. Walker, Canton; fi- 
William B. Hoyer, 
law and legislation, Robert 
K. Zimmer, Columbus; membership, W. 
Henry Blohm, Cincinnati; Ohio leaders 
club, George H. Plante, Cleveland; past 
presidents, Judd C. Benson, Cincinnati; 
public relations, Victor K. Miller, Colum- 
bus; sales caravan, Robert F. Horn, 
Mansfield; speakers bureau, Frank A. 
Lane, Akron. The annual convention 


will be held in Columbus, May 16 and 
17, 1952. 


tion, 


sion, George 


nance and budget, 


Columbus ; 


HENRY A. STOUT DEAD 
Henry A. Stout, 83, for many years 
general agent of the John Hancock in 
Dayton, died recently. He was long 
prominent in life insurance activities 
and has served as an officer of both 
the national and state associations of 
life underwriters. He was succeeded as 
general agent of the John Hancock by 
his son, Henry S. Stout, also prominent 

in the national and state associations. 


SEATTLE BRANCH OFFICE 

Canada Life has opened a branch in 
Seattle with George C. Harrison district 
manager in charge of the company’s 
agency operations in the state of Wash- 
ington. 





get rooted in new soil. 


at our expense. 


THE EASTERN UNDERWRITER 


ADVERTISING ASSISTANT WANTED 


An old but fast growing life insurance company has an opening for an 
experienced life insurance advertising man around age 35-40 to be- 
come Assistant to Advertising and Publicity Director. An ideal spot 
for some stymied present insurance advertising assistant who wants to 


Sales promotion experience, a knowledge of printing fundamentals and 
the ability to write advertising copy and publicity releases essential. 


What we want is an experienced, ambitious, hard-working partner to 
shoulder details of busy advertising man and prepare to fill his shoes. 


Your letter presenting your qualifications will be held in strictest confi- 
dence. If we are further interested, will arrange Home Office interview 


Address inquiries to Box 2037, 


41 Maiden Lane, New York 38 








University of Wis. Seminar 

Insurance agents from throughout 
Wisconsin gathered on the University of 
Wisconsin campus Monday of this week 
to attend the seminar in advanced life 
underwriting. The seminar closes today, 
August 10. 

Among the subjects discussed by leading 
Midwestern experts on life underwriting 
were problems involved in the transfer 
of property at death, how type of busi- 
ness affects the problems involved, some 
special devices useful in transfer of 
property, and the life underwriter’s place 
in the estate planning team. ; 

Speakers were George Laiken, Mil- 
waukee, who is speaking at eight of the 
seminar sessions. He is a noted tax at- 
torney, author, and estate consultant. 
Other speakers include Lawrence J. Lar- 
son, Madison, executive vice president, 
National Guardian Life; Richard H. 
Marshall, Madison, trust office, First Na- 
tional Bank; Walter C. Mayer, Mil- 
waukee, agent, Mutual Benefit Life; 
Wm. J. W. Merritt, Oshkosh, agency di- 
rector, Wisconsin National Life; A. 
Jack Nussbaum, Milwaukee, — special 
representative of Massachusetts Mu- 
tual; Conrad Stauffacher, Monticello, 
dairy farmer and businessman; Wm. S 
Stokes, Madison, professor of political 
science; Edwin H. White, Indianapolis, 
director, advanced underwriting service, 
Insurance Research and Review Service, 
Inc.; Harold G. Wines, Milwaukee, trust 
officer, First Wisconsin Trust Co.; and 
E. L. Wingert, Madison attorney. 


Pacific Mutual Holds 


Second Group Seminar 


Pacific Mutual Life held its second 
annual Group insurance seminar last 
month at Ojai, Cal., with President Asa 
V. Call and Vice President Ralph J. 
Walker heading a group of home office 
people who took part. Eric Egge, vice 
president of Marsh & McLennan, Los 
Angeles, was a guest speaker. Among 
others taking part in the program were: 
Allen D. Harper, vice president in 
charge of securities; Fred S. Sibley, 
superintendent of agencies; Leo Hors- 
well, superintendent of Group annuities; 
Raymond A. DuFour, president Pacific 
Mutual Agency Association; Stephen 
S. Taft, Jr., assistant secretary who was 
chairman of some sessions; Charles H. 
on Sand field superintendent; James B. 

O’Toole, regional supervisor of eastern 
seaboard; Walter Roche, home office 
supervisor at San Francisco; Thomas 
E. Tennant, field coordinator; John P. 
Gillespie, ‘superintendent of Group 
claims; Darwin S. Liggett, Chicago 
manager; Dale Fredrickson, manager 
Kansas City office; Harry G. Bubb, 
manager at Houston. 





Next ALC President 


(Continued from Page 1) 


necticut General in 1919 he was made 
traveling auditor in the cashier’s depart- 
ment, but entered the claim de- 
partment of which he became manager 
in February, 1924. In December, 1925, 


soon 


FRAZAR B. WILDE 


he was elected secretary of the accident 
department. He elected secretary 
of the company in 1927 and in Febru- 
ary, 1932, was placed in charge of the 
agency department. He was elected vice 
president in September, 1932, and in 
February, 1936, became president. 

Mr. Wilde has been active on numer- 
ous joint committees of American Life 
Convention and Life Insurance Associa- 
tion of America. Early this year he 
accepted appointment by the board of 
governors of Federal Reserve System 
as an adviser in connection with the 
discharge of the board’s responsibilities 


under the Defense Production Act of 
1950, particularly with respect to the 
provisions relating to real estate con- 
struction credit. In April he became 
chairman of Eastern regional life insur- 
ance companies in connection with pro- 
cedures for helping the life insurance 
business to carry out the program of 
voluntary restraint which was initiated 
under the auspices of the Federal Re- 
serve Board by life insurance compa- 
nies, banks and investment bankers. 


was 
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R. F. S. Hazlett Appointment 



















RICHARD F. S. HAZLETT 


Paul C. Buford, president, Shenandoah 
Life, announces appointment of Richard 
F. S. Hazlett as associate actuary. A 
native of Fredericton, New Brunswick, 
before coming with the Shenandoah Life 
in May, 1947, as assistant actuary he was 
with Maritime Life of Halifax. On May 
15, 1951, he was elected a Fellow of 
Society of Actuaries by examination. 

During World War II Mr. Hazlett 
served with Royal Canadian Air Force. 


Pacific Mutual Extends 


Mortgage Loan Service 

Direct service on mortgage loans has 
been expanded by Pacific Mutual Life 
through the opening of two new mort- 
gage loan offices, in Denver, Colo., and 
Corpus Christi, Tex., respectively. These 
additions give Pacific Mutual a total of 
seventeen field offices for the conve- 
nience of mortgage loan clients. 

In announcing these latest extensions 
of personal service for borrowers, T. S 
Burnett, vice president in charge of 
mortgage loans and real estate for Pa- 
cific Mutual, stated that the company 
already has substantial and satisfactory 
mortgage loan investments in the areas 
covered by the new offices, and in both 
instances the outlook is favorable for 
vigorous development. 

Management of the Denver mortgage 
loan office will be in the hands of John 
McCready, who is being transferred 
there from the home office. Named 
branch manager at Corpus Christi is 
Roy Everett, widely experienced in 
mortgage loan work in Texas. 


Ordinary Life Leaders 


North Dakota showed the greatest 
rate of increase in Ordinary Life insur- 
ance sales in June, with New Jersey sec- 
ond and Rhode Island third, it is re- 
ported by the Life Insurance Agency 
Management Association, which has 
analyzed June sales by states and lead- 
ing cities. Countrywide, Ordinary busi- 
ness increased 4% in June compared 
with June, 1950, while North Dakota 
sales gained 18%, New Jersey, 15%, and 
Rhode Island, 

For the first six months, with national 
Ordinary sales up 8% over a year ago, 
New Hampshire led with an increase of 
20%, with Arizona in second place, up 
18% over the corresponding period of 
last year. 

Among the large cities, St. Louis 
showed the greatest rate of increase for 
June, with a gain of 25%. Detroit was 
second with a gain of 18%. Cleveland 
led for the six months with a gain of 
0. 


Sells Mortgage Bonds 

Southwest Gas Corporation, Ltd., Cali- 
fornia utility, has sold to Mutual Life 
of New York $400,000 of 4% first mort- 
gage bonds due in 1973. Proceeds of 
th loan, together with other funds, will 
be used in connection with the conver- 
sion of the utility's operations to the 
use of natural gas. 

Southwest Gas has been distributing 
liquified petroleum gas to Barstow and 
Victorville, Calif., and adjoining com- 
munities including nearby military bases. 
The -company owns five production or 
storage plants, nearly 200 miles of dis- 
tribution mains, and other distribution 
facilities and equipment. 





SOUTHWESTERN LIFE DIVIDEND 
Directors of the Southwestern Life, 
Dallas, authorized payment of the regu- 
lar quarterly dividend of 40 cents a 
share, payable October 15 to stockhold- 
ers of record October 10. 
Business in force reached $856,882,510 


at the end of the first six months of 
1951, James Ralph Wood, president re- 
ported. This was a gain of more than 
$27,000,000 in six months. New paid-for 
insurance issued during the six-month 
period totaled $60,221,327 an increase of 
$7,024,483 over the corresponding period 
in 1950. 

New investments during the first six 
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A. & H. MANAGER WANTED 


Competent Manager for Accident 
and Health Department of well-estab- 
ished New England Multiple Line Com- 
pany. First letter must give details 
covering experience, age, present and 
former employment. Box 2038, The 
Eastern Underwriter, 41 Maiden Lane, 
New York 38, N. Y. 
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months totaled $22,234,086, of which 
more than $16,000,000 went into Dio es- 
tate loans. 








OUR 
SALES 
LITERATURE 


GOIN 


Every year the Direct Mail 
Advertising Association, Inc., 
cites one company in each field 


for its printed sales material. Re- 

cently The Mutual Life was presented 
with the “Best of Industry” award in the 
life insurance industry for the year 1950. 


Here is how the scroll reads: 


“The Mutual Life Insurance Company of New York has 
been selected for a 1950 Best of Industry award in recog- 
nition of its excellence and the results achieved. This out- 
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standing campaign will be a part of an exhibit to tour the 
United States and Canada to encourage the increased use of well- 
planned, effective direct mail.” 
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Our display consisted of tear sheets from PoINTs and POINTS, JR. POINTS, a 
monthly magazine mailed to our Field Underwriters, contains information that 
will help our field force sell. ports, jr. is available to our representatives to send to 


their mailing list of policyholders and prospects . . 


. a kind of ambassador of good will. 


Naturally, we were very pleased with this recognition of our efforts. We were pleased, 
too, with the other honors we received during 1950—the many Certificates of Excellence 
from the Life Insurance Advertisers Association ’for our advertising, promotion and 
public relations . . . the Merit Award from the Financial World for our annual report 

. . . the citation from Public Relations News for having one of the 10 best public 
relations programs in America. 


WEATHER ke STAR ATOP OUR HOME OFFICE BUILDING — FLASHES OFFICIAL WEATHER FORECASTS 


THE MUTUAL LIFE 


INSURANCE COMPANY of NEW YORK 


1740 BROADWAY AT 55TH STREET . 


NEW YORK 19, N.Y. 
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V.S. Welch, Agency Officer, Dead 


An Executive Vice President of Equitable Society His Early 
Career Had Been in Athletics and Chamber of Commerce 
W ork; Prominent in Group Insurance for Years 


Vincent S. (“Deac”’) Welch, one of 
America’s outstanding figures in the life 
insurance production world, and who 
first came to the Equitable on a special 
a 100 days’ campaign 
died at his home 
August 3 of a 


death he 


assignment to run 
for Group insurance, 
in Port Washington on 
heart attack. At time of his 
was an executive vice president of Equi- 
table Society. He was in charge of its 
agencies. In that post he had been un- 
In his early days he 
football, both as 


usually successful. 
was a noted figure in 
a player and as a coach. 
Captain of Unbeatable Football Team 


Rochester, N. Y., son of a 
he attended Dean 
Academy, Franklin, Mass., and became 
captain of its football team. Twenty- 
seven boys in the school had been foot- 
ball captains in high school. For three 
years the team was unbeatable. After 
selling cigarettes for a time he entered 
University of Pennsylvania, became cap- 
tain of the freshman team and later of 
the varsity team. 

Entering World War I he became a 
first lieutenant in infantry, going to 
France with the “Wildcat Division” 
which saw active service in the major 
offensives in France. There he also 
coached his division’s football team. Re- 
turning to the United States he became 
a coach of football, basketball and base- 
ball at Hobart College, Geneva, N. Y. 
The eleven became the small college 
champion of the East from 1919 to 1928. 


Born in 
hotel manager, 


Great Secretary of Up-State Chamber 
of Commerce 


Welch had a lot of time on his hands 
as he didn’t start working as coach 
until 4 o’clock in the afternoon. He was 
approached by business men of Geneva 
who wanted him to take the position as 
secretary of the local Chi — of Com- 
merce which he accepted. As a Chamber 
secretary he was an amazing success, 
building up the membership to more 
than a thousand. Furthermore, he 
brought a number of industries to the 
city. One of them became the largest 
machine shop in the East. This was the 
plant of American Can Co. Bringing so 
many workmen to the town resulted in a 
housing shortage, so 50 houses were 
built. Welch was active in letting the con- 
tracts for the houses and in buying ma- 
terial for the construction. In Geneva 
he became chairman of the finance com- 
mittee of the Geneva National Bank, 
secretary of the Finger Lakes Associa- 
tion, secretary of the Geneva Hospital 
and the Rod and Gun Club. The town 
needed a country club and Welch saw 
that it got one. He took charge of the 
public subscription which raised the 
funds and bought a beautiful farm on 
the shores of Seneca Lake. He engaged 
a golf expert from New York and soon 
Geneva had a golf club of which it was 
proud. 

One of Welch’s talents was public 
speaking and he could give a pep talk 
on salesmanship so effective that it made 
him in great demand as a speaker. Posi- 
tion he took in his talks was that to 
make a success in business one had to 
have many of the qualifications of foot- 
ball players. These were keeping phys- 
ically fit, mental alertness, quick think- 
ing, good disposition, self discipline, and 
above all enthusiasm. 


How He First Attracted Equitable 
Society Attention 


One of these talks was delivered be- 
fore the Rochester Life Underwriters 
Association where he learned that one 
of the members was P. J. Flanagan, a 
Geneva insurance agent who was about 
to celebrate his 45th anniversary with 


Pug 





VINCENT S. WELCH 
Life Assurance Society. 

When Flanagan facetiously said to 
Welch: “Don’t you think the Geneva 
Chamber of Commerce should give me a 
dinner commemorating my anniversary ?” 
the idea instantly appealed to Welch as 
an opportunity which would not only 
play up Flanagan but also the town. 
Getting all the members of the Chamber 
excited about the affair they appropri- 
ated $1,000 for the event. Welch also 
interested the doctors, lawyers and mer- 
chants who had been sold life insurance 
by Flanagan and they all turned out, 
making the affair a gala occasion. Before 
it all ended Flanagan sold about $1,000,- 
000 of insurance. Welch asked Vice 
President William J. Graham of The 
eng if he would attend. As 
Graham looked around at the dinner 
with its attendance of 600 and noted the 
immense esprit of the affair he was 
tremendously impressed by what Welch 
had done and with the latter’s person- 
ality. He asked Welch if he would con- 
sider entering life insurance. The latter 
was sitting pretty, standing aces up in 
Geneva and earning a fine income. So he 
turned it down, but Graham would not 
let the proposal drop. The Equitable 
was about to launch a campaign in Group 
Life with an objective of $1,000,000 a day 
volume for 100 days. 

Welch was asked to come to New 
York and direct this $100,000,000 cam- 
paign. He decided to do so. The Equi- 
table sent him to various parts of the 
country to make pep talks in interest of 


Equitable 


Group insurance and he went over big— 
so did the campaign. 


Starts Selling for Equitable 


After the campaign Welch took a part- 
time contract to test if he could per- 
sonally sell life insurance and returned 
to Geneva. His general agent was War- 
ren S. Parks of Rochester. That was in 
1929. From April of that year to Janu- 
ary, 1930, he paid for more than $800,000 
Ordinary and sold 12 Group cases, his 
headquarters being in Geneva. 

In January, 1930, Welch joined the 
Equitable as a Group salesman in New 
York. One of his first cases was for 
$5,000,000 to New York University. He 
sold this through “Chick” Meehan, its 
head coach. In the next few years Welch 
probably sold 50 Group cases, including 
some important industries. Equitable was 
impressed ‘by the variety of the cover- 
ages demonstrating that Welch could get 
along as well with business men as he 
had with athletes. One of these sales, 
by the way, was to Youngstown Sheet 
and Tube Co, 


His Equitable Career 


The Equitable promoted Welch to re- 
gional Group supervisor for Greater New 
York and under his direction the sales 
made an all-time record up to that time. 
In October, 1933, he became manager 
of the Group Department directing na- 
tion-wide sales. He brought into the 
Equitable many former football players. 

In February, 1937, President Parkinson 
appointed William J. Graham, who had 
been vice president in charge of Group, 
to be agency vice president in charge of 
agencies and Group. Later that year 
Welch was transferred to Chicago, his 
post being to supervise Equitable agen- 
cies, Ordinary and Group, in the Central 
and Western agencies. In 1937 he was 
appointed second vice president. In 
February, 1939, he was brought back 
to New York to handle agency executive 
duties in both Group and Ordinary de- 
partments. On December 16, 1943, he was 
appointed vice president in charge of the 
Group department. Then he became vice 
president in charge of all agencies and 
last year was elected an executive vice 
president. Mr. Welch was active in the 
Life Insurance Agency Management As- 
sociation. 

The funeral services were at Port 
Washington, Long Island, on Monday. 
Surviving are his widow, a daughter, 
Mary Jane Straub, and a son, Vincent P. 


Speakers for Mid-West 


Management Conference 

W. R. Jenkins, vice president, North- 
western National, has been announced as 
a speaker on the program of the Mid- 


West Management Conference, spon- 
sored annually at French Lick, Indiana. 
Mr. Jenkins will speak on the Blue Col- 
lar market. 

This year’s conference, the 11th, will 
be held at French Lick, Indiana, Novem- 
ber 1-3. Other speakers announced to 
date by G. E. Steigerwald, conference 
chairman, manager, Prudential, Indiana- 

















Lifetime Accident Income 











BERKSHIRE LIFE 


BERKSHIRE ACCIDENT & HEALTH CONTRACTS 
e CENTENNIAL ACCIDENT & HEALTH POLICY 


Lifetime Accident Income—Lifetime Sickness Income. 
e MODERN ACCIDENT & HEALTH POLICY 

60 months Accident Income—12 months Sickness Income. 
e SUPERIOR ACCIDENT POLICY 


e ACCIDENT EXPENSE POLICY 
Medical Reimbursement of all Injury Expenses 
e HOSPITAL EXPENSE INDEMNITY POLICY 
Daily Indemnity to 90 days 
Miscellaneous Benefits to five times Daily Indemnity 
Emergency Accident Expense to two times Daily Indemnity 


The S. S. Wolfson Agency 


INSURANCE COMPANY 


of Pittsfield, Mass. 
Phone: MU 2-3030 


Consecutive Term by the Pohs Method 
Three Nights a Week Class 
Starts Wednesday, Sept. 5, for 
Brokers’ Examination on Dec. 19, 1951 
Two _— a Week Class 
Starts Thursday, Sept. 6, for 
Brokers’ Examination on Mar. 19, 1952 


NOTARY rvsuc COURSE 


Consecutive Term by the Pohs Method 
Starts Thursday, Sept. 6 
for Exam. Sept. 25 
| AMERICA’S LARGEST INSURANCE 
& REAL ESTATE BROKERAGE SCHOOL 


Write, phone or call for Booklet 


INSTITUTE OF 
INSURANCE 
ty Hail 
Tel. COnlandt 7-7318 
HERBERT}. POHS, Founder-Director 


Approved by N. Y. State Dept. of 
Education and Department of Insurance 


AIR CONDITIONED 











polis, are James Rutherford, vice presi- 
dent, Prudential; Russell Wonderlic, 
manager, Mutual Life of New York, 
Baltimore; Paul Speicher, president, The 
Insurance Research and Review Serv- 
ice; Merle Hostetler, manager, research 
division, Federal Reserve Bank, Cleve- 
land; Ray Patterson, general agent, 
Penn Mutual, Indianapolis; and Ken- 
neth Lancaster, general agent, American 
United, Grand Rapids. 

Theme of the program will be “What’s 
Wrong With Our Merchandising Meth- 
ods.” Subjects on the agenda announced 
to date are, “The Next Step, Better 
Merchandising” ; “How Can the Mana- 
ger in a Small Agency Detect a Coming 
Breakdown in Agent’s Morale”; “Are 
We Selling Careers or Buying Agents”; 
“How to Maintain Premium Volume 
While Selling Needs”; “A Formula and 
Philosophy for Present Day Manage- 
ment”; “A General view of the Eco- 
nomic Picture and Indications for the 
Future.” 


Cc. H. CUMMINGS ADVANCED 

Appointment of Carl H. Cummings as 
home office agency supervisor has been 
announced by Minnesota Mutual Life. 
Mr. ‘Cummings was formerly agency 
supervisor for Minnesota Mutual’s A. 
C. Elder agency in Roanoke. 


Pohs Life Course 


Pohs Institute of Insurance, 132 
Nassau Street, New York, announced 
that the next life insurance course will 
start August 14 to prepare students for 
the life insurance agents’ examination to 
be given by the State of New York on 
September 18. This course will consist 
of ten sessions to be given from 6:30 to 
9:30 p.m. Tuition is $17. 


PRUDENTIAL DISTRICT MGR. 

Ray L. Kirkham has been promoted 
to manager of the Columbia district 
office of The Prudential at Portland, 
Oregon. Joining Prudential as an agent 
in 1936 at the Hollywood district office, 
he has spent his entire insurance career 
there. In 1942 he was advanced to staff 
manager and continued to serve in that 
position until the present promotion. 


On an WHITEHEAD ANNIVERSARY 

W. Whitehead, manager of the 
cei district office of Peninsular Life 
for the past 15 years, was honored at a 
banquet recently. The occasion was Mr. 
Whitehead’s 25th anniversary with the 
company and the banquet was attended 
by about 100 persons, including officials 
of the company. 
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New York Life Names 

New Group Supervisors 
WORK UNDER W. L. FEHON, JR. 
Hanley Territory Includes Philadelphia; 


Henderson’s Includes Pittsburgh; 
Lennan and Shaw Appointments 





Four district Group supervisors have 
been appointed by New York Life in 
Southeastern division of its Group sales 
organization. They are Matthew P. 
Hanley, Philadelphia; Albert K. Lennan, 
Baltimore; Robert A. Henderson, Pitts- 
burgh; and Wallace Shaw in Atlanta, 





M. P. Hanley 


R. A. Henderson 


Georgia. Regional Group manager in 
charge of Southeastern division is Wil- 
liam L. Fehon, Jr., with Washington 
headquarters. 

Mr. Hanley’s early sales experience 
was with casualty insurance lines. Dur- 
ing the war he was in defense work and 
then went with Baldwin Locomotive 
Works as insurance manager. From 1946 
to 1951 he was with Massachusetts Mu- 
tual as Group sales supervisor. His ter- 
ritory with New York Life will include 
Philadelphia, Reading, Wilmington, Har- 
risburg, Scranton and Trenton. 

Mr. Lennan’s experience includes two 
years handling sales promotion work 
and a year and a half in the field selling 
Group. Most recently he was assistant 
manager, State Mutual Group office, 
Baltimore. A graduate of Clark Univer- 
sity, during the war he served as a 
first lieutenant bombardier in South Pa- 
cific area. New York Life’s Baltimore 
territory extends south to Richmond 
and Norfolk, and Charlotte and Raleigh. 

For the last four years Mr. Hender- 
son has been associate distriet sales 
manager for Prudential in Pittsburgh. 
He started with that company in New- 
ark in August, 1933, doing Group insur- 
ance work and handling disability claims. 
He studied business administration at 
Rutgers University. With New York 
Life, Mr. Henderson will develop the 
territory which includes Pittsburgh and 
Johnstown, Pa. and Wheeling and 
Charleston, W. Va. 

A native of New Jersey and a Rut- 
ger’s graduate, Mr. Shaw was 16 years’ 
with Prudential. He started in home 
office; later was district Group sales 
manager, Nashville, and most recently 
was associate district sales manager in 
Cincinnati. During the war he saw 
service from Australia to Japan as a 
captain in the Transportation Corps. 
His territory includes South Carolina, 
ila Georgia, Alabama, and Flor- 
ida. 


U. of Ill. Discussions 


Latest developments in writing life 
and disability insurance for groups of 
workers, new techniques in pension 
planning, and selling insurance to busi- 
ness organizations will be discussed Au- 
gust 14, 15 and 16, at the University of 
Illinois. 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 


INDIANAPOLIS OMAHA 

















Liberty Life Reports 


First Half Increases 

A record increase of $27,233,831 in 
total insurance in force made by Liberty 
Life during the first six months of this 
year, it was reported by Francis M. 
Hipp, president. Other highlights of the 
report were gains of $2,637,968 in re- 
sources, $2,225,339 in policy reserves, and 
$394,219 in surplus protection for policy- 
holders. 

Liberty Life now has $462,683,964 of 
insurance in force, $53,525,117 in re- 
sources and $5, 493,980 i in capital and sur- 
arnt funds. 

Hipp’s report also revealed that 
‘ie iaeapesys mortgage loan invest- 
ments rose to an all-time high of $27,- 
698,504, representing first mortgage loans 
on ‘residential and commercial properties. 
This is an increase of $4,297,515 during 
the six-month period. 

In addition to the financial achieve- 
ment, Mr. Hipp reported a further ex- 
pansion and refinement of the company’s 
services, and a program of continued de- 
velopment of the existing branch offices. 

Liberty Life now operates in nine 
Southeastern states and the District of 
Columbia, maintains over 90 branch of- 
fices, and employs more than 1,250 home 
office personnel and field representa- 
tives. 





LIFE INSURANCE 


RENEWAL 


RENEWAL PURCHASE COMPANY 





60 Cedar Street, New York 5, N. Y. 





PURCHASED ON 
EQUITABLE BASIS 


BOwling Green 9-0109 





W. H. McAllister Named 


Appointment of William H. McAllister 
as agency manager of northwestern 
Pennsylvania for the Jefferson National 
Life Insurance Company, Indianapolis, 
has been announced by E. E, Ballard, 
vice president and agency director. Mr. 
McAllister will maintain offices in 
Sharon. 

A veteran of many years’ insurance ex- 
perience, Mr. McAllister has _ held 
numerous executive and sales positions. 
He most recentiy represented the 
Security Mutual Life of Binghamton, 
New York, as agency manager. 








SQUARE 
PEGS 
FOR 
SQUARE 
HOLES 





Baltimore Detroit 
Chicago Hartford 
Cincinnati Honolulu 
Cleveland Lansing 


Also licensed in the Dist. of Columbia, Arizona, Delaware and Idaho. 


YOUR OWN COMPANY FIRST... THEN 


THE 


MANUFACTURERS 
INSURANCE Bias COMPANY 








If you’ve sweated out many sessions trying to fit a 
“round peg” Family Income duration into a “square hole”’ 
estate requirement, you’ll appreciate the flexibility of Manu- 
facturers Life Family Income arrangements. No matter what 
the situation calls for—any duration—10, 11, 12 up to 25 
years, or to age 65—we’ll issue a Single or Double Family 
: Income Benefit to fill it. (Substandard too!) 


This is just one of the many features of the Manufact- 
urers Life’s wide range of contracts and underwriting facilities. 
Consult us whenever a specialized brokerage and surplus 
service would help you solve a problem. 


Branch Offices in the Following Cities 


Los Angeles Portland 
Newark Saginaw 
Philadelphia San Francisco 
Pittsburgh Seattle 








Milwaukee General Agent 
For Mass. Protective Assn. 





ALFRED K. PEREGO 


Massachusetts Protective Association 
and Paul Revere Life of Worcester have 
appointed Alfred K. Perego general 
agent at Milwaukee to succeed Lester S. 
Ellis who will devote his time to per- 
sonal production. Well known in Wis- 
consin insurance circles, Mr. Perego en- 
tered the business with Northwestern 
Mutual. He was the first president of 
Wisconsin State Accident and Health 
Assn., and is a past president of Mil- 
waukee Accident and Health Assn. and 
Milwaukee Life Managers and General 
Agents Assn. For the past three years 
he has served as a member of the board 
of International Accident and Health 
Association. Prior to joining the Massa- 
chusetts companies, he was general 
agent for the Wisconsin National Life 
at Milwaukee. 


Dr. H. H. Schlomer Named 

Dr. Harm H. Schlomer,’ has_ been 
named vice president and director of 
agencies of the Great Northwest Life, 
Spokane. 

Dr. Schlomer, a native of Connell, 
Wash. is a graduate of Washington 
State College. In 1933 he received his 
B.A. degree from Whitworth College and 
the following year the University of 
Washington conferred on him a master 
of arts degree. While at the university 
he received a scholarship at Heidelberg 
Germany University and received his 
Ph.D. there in 1936 at the age of 24. 

His insurance career began with the 
John Hancock where he was a personal 
producer. From 1943 to 1948 he was 
director of education of Great North- 
west Life and from 1948 to 1950 director 
of agencies. He resigned to establish a 
general insurance agency. 
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Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 
41 PARK ROW, NEW YORK 








Telephone BArclay 7-4443 
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M. L. Camps Agency Makes 
McCaffrey Asst. Gen’l Agent 












eras 


FRANK McCAFFREY 
M. L. Camps, general agent, John 
Hancock, 110 East Forty-second Street, 
New York City, announces the appoint- 
ment of Frank McCaffrey as assistant 
general agent. Mr. McCaffrey, well 
known in Greater New York insurance 
circles, entered life insurance with W.R. 
Collins & Co. in 1922. They were then 
general agents of National Life of Ver- 
mont and Massachusetts Accident. In 
1924 Mr. McCaffrey with Joseph A. 
Rauh formed Rauh & McCaffrey and 
became general agents of Massachusetts 
Accident, which became one of largest 
accident and health agencies in the 


PRU MEDICAL APPOINTMENTS 





Dr. Alfred E. Gras and Dr. J. C. 
Lindner Become Assistant Medical 
Directors; Their Careers 
The appointment of Dr. Alfred E. 
Gras and Dr. Janus C. Lindner as assis- 


tant medical directors of The Prudential 
is announced by Dr. Edwin G. Dewis, 
medical director. 

Dr. Gras, a specialist in allergy and 
internal medicine, has been a part-time 
attending physician with Prudential 
since 1947. A graduate of Duke Uni- 
versity School of Medicine, class of ’44, 
he served until 1946 as a Naval medical 
officer in the Pacific area, at the Beth- 
esda, Md., Medical Center and at the 
Naval Hospital at Charleston, S. C. He 
then entered private practice in New- 
ark and is now a staff member of the 
Presbyterian, St. Michaels and _ St. 
Barnabas hospitals. 

A native of Syracuse, N. Y., Dr. Lind- 
ner received his medical degree at Yale 
University School of Medicine after at- 
tending Christian Brothers Academv 
and Middlebury College. He interrupted 
his education in 1943 to enlist in the 
Army Air Corps and served chiefly in 
the Mediterranean theatre as a bom- 
bardier-navigator. Dr. Lindner comes to 
Prudential from the staff of Walter 
Reed Hospital at Washington. 





country. In 1934 Mr. McCaffrey joined 
Tohnston & Collins, general agents, 
Travelers, and in 1938 he went with 
John Hancock. 

In his younger days Mr. McCaffrey 
as a basketball player was one of the 
stars of the Original Celtics, one of 
greatest basketball teams of all times. 
Also, he played baseball. He was presi- 
dent of the Highbridge Athletics and 
also of the Metropolitan Rowing Club. 

Mrs. McCaffrey was Marv Boyle and 
they have two children. They live in 
Manhasset, 


AAMED FOR WORLD-WIDE SERVICE from branches 
located in more than 20 countries, including 50 offices 
in the United States, the SUN LIFE ASSURANCE COM- 
PANY OF CANADA has won universal recognition for the 
diversity of its comprehensive life insurance and annuity 
plans. The specific needs of men, women and children 


under widely differing circumstances are taken care of, 


and a variety of optional policy privileges offers valuable 


alternatives to safeguard the interests of the beneficiary. 


More than One 
and a Half Million 
Policies in Force 
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SUN LIFE ASSURANCE COMPANY 


> OF CANADA 
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WANTED — 


41 Maiden Lane 





MANAGER — 

To open and operate life insurance branch office, must have 
both agency and home office experience. 

Foreign experience desirable 

Age: 30 to 35, married or single. Salary, open. 

Reply confidentially in own handwriting, giving educational 
background, experience and personal data. 

Box 2042, The Eastern Underwriter 


ABROAD 


New York 38, N. Y. 








Dene W. Zahn, Jr., Named 
By Franklin at San Mateo 


Dene W. Zahn, Jr., national sales lead- 
er of the Franklin Life of Springfield, 
Ill, has been named general agent in 
San Mateo and Santa Clara counties, ac- 
cording to an announcement by George 
Landis, California state manager. 

A graduate of the University of Illi- 
nois, Mr. Zahn enlisted in the Army 
Air Corps at the beginning of the war, 
and was retired to civilian life as a 
captain late in 1945. He immediately be- 
came associated with the Atlas Powder 
Company as assistant director of sales. 
He joined the Franklin sales organiza- 
tion in Honolulu, Hawaii on March 1, 
1948 and for the past two years he has 
been one of the national sales leaders 
of the Franklin, is a member of the com- 
pany’s “60 Club,” a convention qualifier 
and winner of the National Quality 
Award. 

Late last year Mr. Zahn returned to 
the mainland and on January 1 assumed 
his new duties as general agent in San 
Mateo and Santa Clara Counties in 
California. Starting the agency from 
scratch, he now has an organization of 
10 men with the anticipated goal of 
2,000,000 of business for this year. 


Ohio State Life Holds 


Its Semi-Annual Meeting 


The 45-year history of the Ohio State 
Life was reviewed by President Claris 
Adams at the semi-annual meeting of its 
officers and directors at the home office 
recently. Today the company has about 
100,000 policyholders, who own $225,000,- 
000 of Ohio State Life insurance pro- 
tection. In the last six months, Mr. 
Adams announced, the company’s insur- 
ance in force showed a 40% increase 
compared to the same period last year. 

Since organization the company has 
paid to policyholders and _ beneficiaries 
$44,282,273, and in addition thereto has 
credited more than $40,000,000 to the ac- 
count of present policyholders. 

Assets of the company now aggre- 
gate $57,000,000 and surplus to policy- 
holders amounts to $5,892,332. 

Ohio State Life now has active agency 
organizations in thirteen states. 


A. V. Ott Agency Outing 


A. V. Ott, agency manager for Equi- 
table Life Assurance Society in New 
York, was host to members of his 
agency and their wives on a_ recent 
cruise to Bear Mountain on the Hudson 
River Day Line. A steak dinner was 
served at the Bear Mountain Inn. 
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The upsurge of interest in non- 
cancellable Accident and Health 
insurance has focused the atten- 
tion of progressive underwriters 
4 on our position of leadership in 
f a specialized field. 


ncaa Revere Life 
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Frank L. Harrington... .. 
Edward R. Hodgkins, Vice-Pres. and Mgr. of Agencies 


NON-CANCELLABLE ACCIDENT & HEALTH e LIFE e GROUP 
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Chairman of the Board 
of New York City Ass’n 


G. GUSTAV STEINER 


John H. Evans, manager, Home Life 
of New York, and president of the Life 
Underwriters Association of the City 
of New York, Inc., announced that the 
organization of the association’s board 
of directors for the administrative year 
1951-52 had been completed and the 
board was now about to enter the com- 
ing year at its full constitutional 
strength of 35 members, the majority of 
whom are soliciting agents. 

At the first meeting of the board G. 
Gustav Steiner, CLU, Aetna. Life, was 
elected chairman of the board. Mr. 
Steiner, who entered the life insurance 
business in New York in 1924, is a large 
life producer and also heads the firm 
of G. Gustav Steiner & Co, Inc, 
handling general insurance. He has pre- 
viously served the association as an 
instructor in the Agents’ Training 
Course, as a vice president, editor of 
The Bulletin, agents representative on 
the board of field underwriters, chairman 
of the board of field underwriters and 
as a member of the board of directors. 
He was formerly an officer of the New 
York CLU Chapter. 

The board of field underwriters elected 
Donald L. Mallory, CLU, Equitable, as 
its chairman for the coming year. As 
chairman of this body he also becomes 
a member of the board of directors and 
chief board of field underwriter repre- 
sentative. 

The board of field underwriters elected 
Mrs. Lillian L. Joseph, Home Life, and 
Edward G. Cunningham, Metropolitan 
Life, as their representatives to the 
board of directors. 

The board of past presidents elected 
George P. Shoemaker, CLU, Provident 
Mutual, as their chairman for the com- 
ing year. In this capacity he will serve 
as the board’s representative on the 
administrative committee and the board 
of directors. 

Also elected to the board of directors 
from the board of past presidents were 
John M. Fraser, Connecticut Mutual and 
David B. Fluegelman, CLU, Northwest- 
ern Mutual. 


Appoints Henry A. Jones 

Henry A. Jones has been appointed 
Group representative in Des Moines for 
Bankers Life Co. He has been in sales 
work since 1936, except for two and a 
half years in the Army. He was a group 
representative for the Aetna Life for 
more than seven years prior to his 
entry into service. After leaving military 
service he was in sales work in Rock- 
ford, Ill., for a greeting card company 
and a mid-western chemical company. 
Mr. Jones was graduated with honors 
from Washington and Jefferson College 
in 1936. He majored in economics there. 


SAMUEL W. SPARGER DEAD 

Samuel W. Sparger, well-known re- 
tired insurance executive of Durham, 
died recently at Watts Hospital after a 
long period of ill health. He was 76. 

A native of Durham, Mr. Sparger en- 
tered the insurance business in Durham 
in 1903. When he retired in 1936, he was 
general agent for the State Mutual Life 
of Worcester, Mass. For two years he 


Pacific Mutual’s Group 
Sales Increase by 100% 


A 100% increase in sales of Group 
insurance during the 12 months ending 
June 30 as compared with the preceding 
year is reported by Pacific Mutual Life. 
Announcement of the gain was made by 
Ralph Walker, Pacific Mutual’s vice 





Dr. McGurl With Mutual Life 

Dr. Thomas J. McGurl, Jr., has joined 
Mutual Life of New York as a home 
office medical examiner. Dr. McGurl, 
who has been assistant chief of medical 
service in the Veterans Administration 
Hospital at Providence, R. I., was gradu- 
ated from Amherst College in 1937 and 
received his M.D. degree from the Uni- 


was president of the North Carolina As- 
sociation of Life Underwriters. 


and four sisters. 


He is survived by his widow, a brother 


president in charge of Group insurance, 
at a managers’ conference held recently 
in Ojai, California. 


versity of Pennsylvania in 1941. 


Corps from 1942 to 1946. 


















































notice any nesemblance ? 


Maybe you can tell by looking at these three men that 
they are a father and his two sons. But the resemblance 
goes much deeper than physical appearance. You can 
trace it in the work they do—in their ideals and accom- 
plishments. Because the Smithers of New Orleans—Jim, 
Sr., Jim, Jr., and Charles Smither—are another famous 
Union Central father-son group. 

James Smither, Sr., known as “‘Uncle Jim,” became a 
Union Central General Agent 38 years ago. It didn’t 
take him long to make his mark—not only with The 
Union Central—but as a civic leader and as a family 
man. No wonder sons Jim and Charlie planned, at an 
early age, to follow in their father’s footsteps. 

As Jim, Jr., puts it: 

“Even as a boy I was aware of the fine work Dad was 
doing. His sense of satisfaction and happiness was re- 
flected in our home—in our every day living. I chose the 
only kind of work that could give me that same feeling 
of accomplishment—Life Insurance.” 

And says Charles : 

“Life Insurance is a career of service that a man can 


be proud to follow. And a Company like Union Central 
makes it possible for a man to do his best for others— 
and for himself—in this ever expanding field.” 

You can count on it—Union Central is the type of 
organization that’s right behind its agents every step of 
the way. Excellent sales tools are always available. The 
Union Central Life Insurance Company has a wide 
variety of insurance plans and policies to meet every 
life insurance need from birth to age 70. What’s more, 
Union Central provides a liberal retirement and pension 
arrangement for its agents to make their own future 
doubly secure! 







The Union Central —e 
: * My x 
Life Insurance et al 
Company Hen fire 

_/ CINCINNATI, OH10 





a member of the U. S. Army } 
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Those Free Eye Glasses of Britain 


So much has been printed about the 


ophthalmic services under the British, 


Health Service—a favorable target for 
critics of national health insurance in 
Britain—that the facts about these free 
eye-glasses will interest insurance men 
here. They are found in the study 
which Dr. W. H. Steinhaus of the 
Equitable Society made of the first two 
years of the British National Health 
Service. Dr. Steinhaus said: 

“The rush for eye-glasses was wholly 
assumed 


unanticipated. It was orig- 


inally that many people already had 
spectacles. There are no restrictions, 
however, on the number of spectacles, 
frames, visits, 


types of frequency of 


number of spares or replacement of 
broken parts. No central registration of 
services received by individual patients 
has been established. It has been felt, 
apparently, that the expense of such a 
registry might be greater than the sav- 
ings effected. 
The Cost 

“The original estimate for 1948-49 pro- 
vided 3.1 million pounds for ophthalmic 
services. The required increase was five 
and one-half times, reaching 20 million 
pounds. Hopefully, the budget for the 


following year was fixed at 14.7 million 
pounds, but another 71% had to be 
added, exceeding the previous year’s re- 
vised estimate by 5.1 million pounds. 

“It is hoped that in time the demand 
for spectacles also will decline as the 
backlog of needs is met. The fact still 
remains, however, that the population is 
aging, that people over 40 generally 
require spectacles for reading, and that 
perfect adjustment requires replacement 
at short intervals between the ages of 
40 and 60. The decrease in the number 
of dispensed spectacles may not be as 
large as expected. 

“The same measure which assessed 
charges for dentures also requires the 
payment of half the cost of glasses. 
Previously, contributions were required 
only on frames other than the four 
standard types available. Like those for 
the dentures, the new charges are a 
temporary measure and will continue 
until 1954.” 


L. G. ELHARDT PROMOTED 

The promotion of Leonard G. Elhardt 
to assistant manager of the Jack White 
agency of the Prudential in Los An- 
geles has been announced. Joining Pru- 
dential at the Highland Park district 
office in 1930, he served as an agent 
for one year. He subsequently operated 
as a broker until January of this year 
when he became a special agent in the 
Jack White agency. 














U.S. Jae... 


a better life to live! 


When you are outside the city, here are five simple rules 


recommended by leading authorities for protection of 


our beautiful fields and forests: 


Break your match ... every time. 


Crush your cigarette «++ every time. 


Drown your campfire ... every time. 


Don’t throw cigarettes from cars. 
If you burn brush, check beforehand 


with your local ranger or fire warden. 


These 5 rules help to make U.S. Life... 
a Better Life to Live. 


x *K eR 


Agents and brokers will find the United States Life portfolio of 
Group Insurance plans most complete. 


You may count upon the fullest cooperation from United States 


Life specialists . 


. experienced in every aspect of insurance 


service which will help the agent and the broker. 





United States Life 
INSURANCE COMPANY 


IN THE CITY of NEW YORK 


84 WILLIAM ST., NEW YORK 38, N.Y. 














Penn Mutual’s $138 Million 
For First 6 Months of 1951 


A total of $35,618,400 in benefit pay- 
ments to policyowners and beneficiaries 
was paid by Penn Mutual Life during 
the first half of 1951. This includes $6,- 
265,535 in dividend payments to policy- 
holders. Total benefit payments, includ- 
ing dividends, paid since the company’s 
founding in 1847, amount to over $1,- 
905,000,000. New business of the company 
totaled about $138,000,000 for the first 
six months of 1951, an increase of 7% 
over 1950 figures. Insurance in force rose 
to an all-time high of $2,986,113,282 as 
of June 30. There were 25,702 new poli- 
cies issued, total policies in force being 
777,301. 

Total assets amounted to an estimated 
$1,325,000,000 compare with $1,271,000,000 
as of June 30, 1950. The company in- 
vested approximately $97,000,000 during 
the first half of 1951. Mortgage loans 
showed a 65% increase over the corre- 
sponding period of 1950, Approximately 
one-half of the investment in mortgage 
loans went into G. I. and F. H. A. 
mortgages. Total mortgage holdings on 
June 30 were 19% higher than at the 
close of 1950. In the first six months of 
1951, the company exchanged $100,000,000 
of United States Government 2%4% 
bonds for the new issue of the longer 
term 234% bonds. 


Irene Morgan Advanced by 
National Life of Vermont 


National Life of Vermont has made 
Irene F. Morgan assistant to the di- 
rector of training to work with Kirtland 
J. Keve, director of agents training, in 
the preparation of training and _ sales 
promotion material. 

Miss Morgan joined National Life in 
1944 and for several years worked with 
the training division in an editorial ca- 
pacity. Prior to her new appointment 
she was supervisor of direct mail and 
will continue with this work. Miss Mor- 
gan is well-known in life advertising cir- 
cles, having served on several Life Ad- 
vertisers Association committees and as 
chairman of a number of LAA conven- 
tion round-table panel discussion groups. 


She has also talked before groups of 
women underwriters. 


Made Miami General Agent 


George N. Charuhas has been ap- 
pointed general agent at Miami, Fla. 
where the Fidelity Mutual opened a new 
agency on August 1. Mr. Charuhas has 
been supervisor in the Hatzes agency 
of the company in Washington, D. C., 
since January, 1950, following seven 
years as’ a successful producer in that 
agency. 











James Buchanan, our 15th President, was 
born in this log cabin near Chambersburg, Pa. in 1791 
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From Humble Beginnings 


Hike so many American institutions, the Baltimore Life 


Insurance Company began modestly 69 years ago. 


Today, its objective—to provide sound insurance protection, 


at low cost, to more and more policy holders—is being carried 


out at an accelerated pace. 


The Baltimore Life serves Chambersburg 


and vicinity through its District Office 
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at 551 Chambersburg Trust Building. 


me Baltimore Life 


INSURANCE CO. 


Established 1882 























51 








22%. 


August 10, 1951 







THE EASTERN 
UNDERWRITER 















Franklin Holds Second 


Billion Dollar Convention 

The second of its two 1951 agency con- 
ventions was held by Franklin Life of 
Springfield, Ill., at Sun Valley, Idaho re- 
cently. Over 300 people were in atten- 
dance at the meeting, primarily agency 
leaders and their wives from the West- 
ern area of the United States and rep- 
resentatives from Hawaii. The program 
was patterned after a similar meeting 
held at the Greenbrier, White Sulphur 
Springs, West Virginia, early in July. 

President Charles E. Becker presided 
at the opening luncheon and introduced 
the guests of honor: George B. Butler, 
Commissioner of Insurance, State of 
Texas; John J. Holmes, Commissioner 
of Insurance, State of Montana; Luke 
J. Kavanaugh, Commissioner of Insur- 
ance, State of Colorado; Leo O’Connell, 
Commissioner of Insurance, State of 
Idaho; William A. Sullivan, Commission- 
er of Insurance, State of Washington; 
Robert B. Taylor, Commissioner of In- 
surance, State of Oregon; and Frank 
Bland, Pacific Coast manager of The 
National Underwriter. 

There was only one business session 
held. Guest speakers were: Frank Hughes, 
special instructor in salesmanship at 
Pierce School of Business Administra- 
tion, Philadelphia, and Frank Bettger, 
author of the best seller “How I Raised 
Myself from Failure to Success in Sell- 
ing. 


The convention ended with the tradi- 


tional President’s cocktail party and 


dinner dance. 


CLU Fees Increased 


Chartered Life Underwriters examina- 
tion fees were raised by the executive 
committee of the American College of 
Life Underwriters at the recent annual 
meeting in New York. The fees had 
remained uniform for nearly. 15 years 
but a moderate increase was _ finally 
forced by sharply increasing costs of 
operation. 

The new examination fee schedule is 
30 dollars per examination. Credit 
Certificates available to member com- 
panies to the cooperative fund for un- 
derwriting training have been increased 
in value from 10 to 15 dollars. No change 
was made in the fees for college and 
university students and teachers of in- 
surance. Registration fees, diploma fees 
and other charges are on the same level 
as heretofore. 

The new candidate committee of the 
American Society of CLU seems assured 
that the largest class of new candidates 
in the history of the college will be 
forthcoming this fall. Over 2,000 new 
candidates, selected by their companies 
as qualified for CLU work, will make 
up the “Huebner Class,” so designated 
to honor Dr. S. S. Huebner, president 
of the American College who retires 
from active teaching in 1952. 

Membership of the American Society 
is at an all time high of 2,700 and all 
of its activities including local chapter 
programs, the CLU Journal and CLU 
Institute have attained new high levels. 


Nebraska Ordinary Leader 


Nebraska showed the greatest rate of 
increase in Ordinary life insurance sales 
in May, with Arizona second and New 
Jersey third, it is reported by the Life 
Insurance Agency Management Associa- 
tion, which has analyzed May sales by 
states and leading cities. Countrywide, 
Ordinary business increased 4% in May 
compared with May, 1950, while Ne- 
braska sales gained 21%, Arizona, 18%, 
and New Jersey, 16%. 

For the first five months, with national 
Ordinary sales up 9% over a year ago, 
New Hampshire led with an increase 
of 22% with Arizona in second place, up 
20% over the corresponding period of 
last year. 

Among the large cities, Chicago 
showed the greatest rate of increase for 
May, with a gain of 15%. Detroit was 
second with a gain of 13%. Cleveland 
led for the five months with a gain of 


New Cincinnati Manager 


Of Bankers Life Co. 





HERMAN W. GLOECKLER 


Herman W. Gloeckler has been pro- 
moted to Cincinnati agency manager for 
Bankers Life Co. With Cincinnati agency 





Box 2041, 
41 Maiden Lane 





AGENCY DEPARTMENT 


of a large New England Company has opening for young man with life 
insurance background to prepare cost studies and analyze functions of 
agency offices. Home Office Accounting or Actuarial or Agency 
Cashier experience preferable. All replies confidential, furnish full par- 
ticulars, education, experience, and other essential information. 


The Eastern Underwriter 


New York 38, N. Y. 








since January, 1946, Mr. Gloeckler is a 
graduate of the company’s series of sales 
training schools. He has been an app-a- 
week producer for the past five years. 
He also received the National Quality 
Award, 

He joined Bankers Life Co. after his 
separation from service in 1945. A 
veteran of three and half years in the 
Army, he spent 18 months overseas. 
Prior to his entry into service, Mr. 
Gloeckler was employed at a: Cincinnati 
beverage company. He attended grammar 
and high schools in Cincinnati and the 
University of Cincinnati. 


MANHATTAN IN MARYLAND 

The Manhattan Life has been admit- 
ted to transact business in Maryland. 
In addition to the District of Columbia 
Alaska, 


pany is now licensed to do business in 


and the Territory of the com- 


these states: California, Connecticut, 


Colorado, Florida, Illinois, Indiana, 
Maryland, Michigan, New Jersey, New 
York, Ohio, Oregon, Pennsylvania, 


Texas and Washington. 








In Recognition 





of quality life underwriting service to the public as evidenced by an 
excellent record of maintaining in force and extending the benefits of 


life insurance— 


750 PRUDENTIAL REPRESENTATIVES WILL RECEIVE 
THE NATIONAL QUALITY AWARD THIS YEAR. 


PRUDENTIAL 


INSURANCE COMPANY OF AMERICA 


A mutual life insurance company 
Western Home Office: 


The 


Home Office: 


Newark, N. J. Los Angeles, Calif. 









Canadian Head Office: 
Toronto, Ont. 
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BONDS FOR IMMIGRANTS 
AND ALIENS 

Although many bonding agents have 
never been called upon for aliens’ or 
immigrants’ bonds, and few specialize 
with them, nevertheless there are nu- 
merous sources of this class of business, 
especially at seaports and other points 
of entry into the country, on its borders 
as well as wherever offices of the U. S. 
Department of Justice are located, with 
their subsidiary immigration and _nat- 
uralization services. 

The subject is covered with consider- 
able human interest by Everett H. 
Critchett, assistant vice president, 
Massachusetts Bonding and Insurance 
Co., in an article he wrote for the 
Casualty and Surety Journal. 

By and large, says Mr. Critchett, 
surety companies require collateral se- 
curity on most of these bonds although 
there are So-called 
“default bonds” are used, and that means 
that a loss is in the full amount of the 
bond—no negotiating for settlement, no 
compromises, but cash on the line for 
the full amount of the bond. However, 
the requirement of collateral not only 
provides reimbursement for losses in- 
curred. It also gives the surety control 
of the alien, which is important. 

Many bonds guarantee the departure 
of aliens from the country on specific 
dates if they are here as students or 
tourists or visitors, for hospital treat- 
ment or in transit. If they simply leave 
when they are ready without observing 
the formalities laid down by the Immi- 
gration Service, the surety company is 
immediately in difficulty. There is no 
proof of departure. To go out regularly, 
the Immigration Service must have ad- 
vance notice of the date and time of the 
proposed departure, together with steam- 
ship ticket number, berth or stateroom 
number, or, if by train, the particular 
train involved and time and point of 
crossing international borders. 

Other forms of bonds covering de- 
parture are blanket bonds permitting 
the entrance into the country of groups 
of artists, entertainers, hockey and ten- 
nis players and laborers for limited pe- 
riods. The amusement promoters who 
bring them in may be required to post 


some exceptions. 


collateral, or they may be of sufficient 
financial stature to qualify as indemni- 
tors. Laborers are often imported at 
harvesting time to work on farms, or as 
lumbermen at timbering time. In under- 
writing bonds covering the importation 
of Canadian woodsmen, consideration 
may be given to practice of withholding 
all pay when the men are in the woods 
during cutting season, and then paying 
them off at the border as they check out 
on departure. 

Discussing war brides, Mr. Critchett 
makes these comments: 

As hostilities of World War II ceased, 
many a returning G. I. seemed to have 
left his heart abroad and was anxious 
to have the fair possessor thereof come 
over pronto—object matrimony. For a 
time Uncle Sam was agreeable to such 
plans provided, however, that the love- 
lorn G. I. put up a $500 bond guarantee- 
ing that the wedding would take place 
within three months after the arrival of 
the fiancee, or the lady would return 
whence she came. : 

Many of these bonds were written— 
some on indemnity alone, but more of 
them with $500 cash collateral, which 
often proved no hardship to the veteran 
since, upon the marriage being accom- 
plished, he could hie himself to the Im- 
migration Office, marriage certificate in 
hand, secure a letter to the surety com- 
pany releasing the bond, and have from 
the company his $500 to be used, no 
doubt, for a glorious honeymoon. | 

Such bonds are not now being written, 
but it could be that they might come 
into demand again at some time in the 
future. 


Shirley Baker, secretary to Vice Presi- 
dent Stephen McLaughlin, Massachu- 
setts Bonding and Insurance Co., was 
recently given the top award in fashion 
competition sponsored by the Boston 
Post. She got the award as “the most 
appropriately dressed business girl” and 
in several other classifications. The 
judges included Mrs. Augusto Castellani, 
wife of the consul general of Italy and 
Mrs. Albert Chambon, wife of the con- 
sul general of France. The top prize 
award consisted of a transatlantic flight 
to Paris and return with ten days in 
Paris and a $500 cash award used while 
she was abroad. Upon her arrival in 
Paris she was escorted from Orly air 
field to the Paris Ritz by an Air France 
hostess and was personally received by 
the managing director of the hotel, and 
the president of the Galeries Lafayette 
placed a car and a chauffeur at her dis- 
posal. 








__ eee 
GEORGE F. MANZELMANN 


George F. Manzelmann, president, 
y . . + 
North American Accident Insurance Co., 
Chicago, celebrated his 40th anniversary 
with the company August 3. Mr. Man- 
zelmann started with the company as an 
office boy. He advanced through the 
accounting department to cashier, later 
being promoted to agency manager and 
vice president. He became president of 
the company in 1940. He was president 
of the Health & Accident Underwriters 
Conference in 1934 and was chairman 


of the insurance division of the Illinois 
Chamber of Commerce, 1940-1941. 


* * * 


Kenneth R. Wilson, Ottawa _ corre- 
spondent of The Financial Post of Tor- 
onto, says that Pension plans of more 
than 5,000 firms and institutions cover- 
ing more than a million Canadians will 
have to be completely recast between 
now and January 1, 1952. The reason: 
the new $40-at-70 universal pension to 
start in Canada next January. 





M. B. MOORE 


M. B. (Tom) Moore, regional Group 
manager in Chicago of Bankers Life Co., 
has been appointed Group field manager 
and transferred to Milwaukee to take 
on new duties. He will be doing spe- 
cial work with brokers and agency firms 
specializing in pension and Group per- 
manent business throughout the coun- 
try. He will continue to direct the 
Group sales and service activities of the 
company in Wisconsin and part of Min- 
nesota. 


+ * 


Eugene E. Demarest, LL.B., is author 
of Know Your Fire Insurance and Ex- 
tended Coverage. It is published by 
Canyon Press, 132 Beekman Street, Bos- 
ton. The author has been engaged in 
the business of insurance as an agent, 
a broker and an insurance consultant, 


together with activities in allied fields 
of mortgage financing and real estate. 





_The picture above was taken in Virginia Hot Springs at the Hotel Homestead 
during the recent regional meeting of the Provident Mutual Life there. They were 
the panel leaders. Left to right they are Charles F. Bartlett of the Philadelphia 
agency; Alice E. Roche, Provident Mutual’s assistant director of education; 
William T. Moffly, Jr., assistant manager of agencies, and Charles T. Crothers of 
the Wilmington agency. 
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Illinois Commissioner Considering 
Retaliatory Assessments 


J. Edward Day, Director of Insurance, 
Illinois, is looking into the question as 
to whether it is necessary, under its 
retaliation law, for Illinois Department 
to collect a retaliatory assessment from 
New York domiciled companies because 
of the requirements under New York 
statutes that Illinois companies make 
payments into the New York Work- 
men’s Compensation Security Fund, 
Motor Vehicle Security Fund and Pub- 
lic Motor Vehicle Security Fund. 

There has been considerable publicity 
of the fact that New York policyholders 
of Preferred Accident Insurance Compa- 
nies, as to Workmen’s Compensation 
and automobile lines, are to be paid in 
full because of the existence of such se- 
curity funds. As Director Day under- 
stands it, New York policyholders are 
even to have counsel fees for defending 
their suits taken care of by virtue of 
these funds. Illinois companies doing 
business in New York make payments 
into such funds, but Illinois policyhold- 
ers do not have the same advantages 
that New York policyholders have in a 
case such as Preferred Accident. 

Director Day is planning to have a 
conference about the middle of this 
month with a representative of the New 
York Insurance Department and also 
with representatives of the industry as 
to this problem which he has submitted 
to the Illinois Attorney General for an 
opinion. 

The Illinois Department says that the 
New York Department has expressed 
deep concern over the matter, claiming 
that there is no discrimination against 
Illinois insurers because the cost of 
maintaining these trust funds is borne 
entirely by the policyholder in New 
York from loadings added for that pur- 
pose to the premium charges, and, as a 
result, no added burden is placed on IIli- 
nois companies. 

Director of Insurance Day said to the 
writer: “The provisions of our retaliatory 
law are one of the most troublesome 
matters with which we have to cope, 
not only as to tax assessments but also 
as to admissions of companies. Our 
statute provides that if an Illinois com- 
pany is refused admission to another 
state we may forthwith suspend or can- 
cel the license of every insurance com- 
pany doing business in this state which 
is organized under the laws of such 
other state to the extent that such for- 
eign companies write the lines which 
are sought to be written by the Illinois 
company in such state. This provision 
has only recently been the subject of 
discussion with our Department by IIli- 
nois companies which have had difficulty 
obtaining admission to states which are 
rather widely reputed to be recalcitrant 
about admitting foreign companies.” 














Entertain Philippine’s Commissioner 


The officers of the American Foreign 
Insurance Association recently enter- 
tained the Honorable Ceferino Villar, 
Insurance Commissioner of the Philip- 
pine Islands, at luncheon in New York. 
In the picture on this page the Com- 
missioner is shown with W. A. Hebert, 





come down the Kaw for more than a 
century, it was natural we thought our- 
selves secure. But even the engineers 
never envisioned a combination of 40 
days of rain over the entire watershed. 

“It will never happen again. Even 
while the water poured over the sup- 
posedly impregnable dikes—which inci- 
dentally didn’t break—our community 
leaders were meeting with just two pur- 
poses in mind. First, to take care of 
the needy; second, to see that such dis- 
aster should never happen again. Reser- 
voirs on the upstream watersheds would 
have lowered the flood crest as much as 
7 feet. A program to build those reser- 
voirs and to strengthen and heighten 
our dikes is already under way. It will 
be done. With one-third the money lost 
in this flood not only Kansas City but 
all of Kansas and Missouri could have 
been saved from this calamity.” 


Case About British Racehorse 

In Bourne v. Lothians Racing Syndi- 
cate Ltd., which recently came before 
the Outer House of the Court of Ses- 
sion, a racehorse was injured while be- 
ing taken by its jockey for an exercise 
canter on the racecourse track. The in- 
jury was caused by a broken bottle ly- 
ing on the track. The owner claimed 
damages which included the loss of the 
horse’s prospect of winnings for the re- 
mainder of the season. Lord Strachan 
dismissed this head of the claim. He 
said that the Court was being asked to 


Left to right—W. A. Hebert, Commissioner Ceferino Villar, D. R. Ackerman 
and L. C. Irvine. 


president of the Springfield Fire and 
Marine and vice president of AFIA; 
D. R. Ackerman, chairman of board, 
Great American Insurance Co., and 
president of the AFIA; and L. C. Ir- 
vine, general manager of AFIA. 

Mr. Villar is now enroute to the 
Philippines, and expects to arrive in 
Manila about September 1. 

ae ae 


Roberts’ Great Flood Statement 


Ray A. Roberts, president of the Kan- 
sas City Star, and one of top figures in 
the journalistic field, wrote a page of 
type based on the recent floods and in- 
serted it as paid reading matter in sev- 
eral of the largest newspapers of the 
United States. It was a stimu'ating bit 
of writing. Headline was “You Can’t 
Lick Kansas City Or Its Fabulously Rich 
Trade Territory Which Plays Such a 
Vital Part in the National Economy.” 

Roberts vividly told the story of the 
astonishing recovery which is_ being 
made in the sectors hit by this disas- 
trous flood. Most interesting comments 
to insurance companies is his statement 
that these floods can’t happen again. He 
tells why: 

“Don’t think we have been sitting ob- 
livious to the danger of a flood for 
years. Not since 1903—48 years ago have 
we had a major Kaw Valley-Missouri 
Valley flood. The granddaddy of them 
all was in 1844. Both Kansas City’s had 
built flood walls, not just above the 1903 
flood levels but high enough to meet 
the flood of 1844 more than a century 
ago. No one ever thought that would 
be repeated. It was. With flood walls 
to handle any flow of water that has 
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assess the horse’s chance of winning 
races but he was not aware that that 
had ever been done before by a court 
of law. He was of opinion that it would 
be impossible to assess the horse’s pros- 
pects with any accuracy and that dam- 
age under that head was really unascer- 
tainable. 
* * * 
U. S. Puts Out Mine Fires 

More than 120 million tons of coal 
have been saved by the Bureau of Mines 
program of extinguishing fires in U. S 
coal mines since 1949. 

Some of the fires have been burning 
for a generation. 

At current market prices, it is esti- 
mated that the coal saved is worth $500 
million. The cost to the Federal Gov- 
ernment has been about one million dol- 
lars, Secretary of the Interior Oscar L. 
Chapman said. 

More important, at this stage of in- 
ternational tensions, is the savings ef- 
fected in this strategic material, so 

(Continued on Page 27) 





Chicago River Picture 


Picture on this page is that of some 
Chicago insurance executives on a crui- 
ser moored at the Kemper Insurance 
Building dock in the Chicago River be- 
tween Madison and Washington Streets. 
Joseph Ebeling, head of a St. Louis in- 
surance agency, stands on the starboard 


side of his 3l-foot cabin cruiser as he 
shows the craft to T. L. Osborn, Jr., 
R. J. Elliott and G. R. Faulds of Na- 
tional Retailers Mutual Insurance Co. 
Ebeling cruised up the Illinois Water- 
way from St. Louis to pay a business 
call on the trio at the home office of 
National Retailers in the Kemper Build- 
ing. Left to right: Osborn, Elliott, Ebel- 
ing and Faulds. 
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William Montgomery 
reedoms Foundation 


Advertisement below which won this Freedoms 

Foundation ‘‘Certificate of Recognition’’, appeared in 

Washington newspapers during Acacia’s Billion Dollar 
Jubilee, September, 1950. 















There 1s 
no substitute for 


Personal Service 


tMatasaidsisaay 


cia 


This week, here in Washington, 
Acacia has been host to its top field 
representatives and branch office cash- 
iers from all over the United States. 

To these leading Acacia career men 
and women, who have earned the right 
to be here and participate in Acacia's 
Billion Dollar Jubilee, is due a large 
share of the honor and credit for 
Acacia's remarkable achievement in 
doubling its Insurance in Force in less 
than 7 years. 

Believing that a policyholder is best 
served when his life insurance policy is 
"tailored'' to his individual needs 
and serviced by one of our own 
trained representatives, Acacia 
has never reinsured any other 
company's risks or accgpted 
group, brokerage or wholesale 
insurance of any kind whatso- 
ever. Every dollar of Acacia's 


ACACIA MUTUAL LIFE 















Billion Dollars of Life Insurance in Force 
has been sold on this unique basis by 
Acacia's own representatives on the 
lives of individual policyholders. 
There are more than 600 life insur- 
ance companies in the United States. 
Only 25 of them have a Billion Dollars 
or more of Ordinary Life Insurance in 
Force. And of these 25, only Acacia 
has built from the ground up, in one 
man's lifetime. 
As a fitting climax to this great Bil- 
lion Dollar Jubilee Week, these field 
and branch office representatives, to- 
gether with every member of Aca- 
cia's Home Office staff, will 
gather tonight in the Main Ball- 
room of the Mayflower Hotel to 
celebrate this outstanding 
achievement and to receive 
from Acacia's Officers and Direc- 
tors thanks for a job well done. 


INSURANCE COMPANY 


Home Office, Washington, D.C. 


WM. MONTGOMERY, President 













Acacia Mutual has been built on the 
simple but sincere belief that “There is 
No Substitute for Personal Service”. 


This fundamental principle, as expressed 
in our advertising, has been acclaimed by 
the Freedoms Foundation as an outstand- 
ing example of the American Way of 
Life . . . for which Acacia was awarded 
the Freedoms Foundation coveted ‘“Certi- 
ficate of Recognition”. 


We are proud of this special honor that 
has come to Acacia for following a prin- 
ciple that has contributed so materially 
to the Company’s great progress. 


ACACIA MUTUAL LIFE 


Home Office: Acacia Building, Washington 1, D. C. 
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and Acacia honored by 


... For Outstanding Achievement in Bringing About 


a Better Understanding of the American Way of Life” 








A Question of. Vital Importance 


to every Life Insurance 


Policyholder in America 


«Life Insurance 
Fails 


William Montgomery 
President 


Acacia Mutual Life Insurance 
Company 
Washington, D. C. 














Mr. Montgomery, President of Acacia Mutual, has won 
nation-wide acclaim for his fight against the perpetual threat 
of Communism which has as its sole objective the downfall 
and destruction of our Government and the substitution of 
Russian slavery for American freedom. 


For his challenging message, “If Communism Prevails . . 
Life Insurance Fails” Mr. Montgomery was recently awarded 
the Honor Medal of the Freedoms Foundation. In present- 
ing the medal, Foundation President Kenneth D. Wells 
said that if the life insurance companies would follow Mr. 
Montgomery’s suggestion for uniting all of their policy- 
holders in the fight against Communism, “it would be one 
of the greatest contributions to the future welfare and 
security of our land that the life insurance industry could 
possibly make.” 


Nearly a half million copies of Mr. Montgomery’s stirring 
message have been distributed in response to popular de- 
mand. You, too, may have a copy by merely writing to 
Acacia Mutual Life Insurance Company, Washington 1, 
D. C. 


INSURANCE COMPANY 


Across from the Nation’s Capitol 
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Aetna Group Reports 
17% Gain in Premiums 

INFLATION A MAJOR FACTOR 

President Allen ‘Camens on Severe 


Losses From Fire and Other Causes 
In First Half Year 





The Aetna Insurance Group at Hart- 
ford has released to stockholders a mid- 
year report which shows an increase in 


net premiums written of 17.5% over the 
first six months of 1950. 
On a_ consolidated basis, premiums 








CLINTON L. ALLEN 


months of 
increase of 


written during the first six 


1951 were $62,781,567, an 
$9,355,602 over the corresponding period 
in 1950. The increase in premiums writ- 


ten was largely responsible for the in- 
crease in unearned premium reserves of 
$9,549,800 during the six-month period. 
After setting up additional unearned 
premium and other reserves, the surplus 
decreased $783,481. The investment in- 
come earned for six months was $],- 
993,788, an increase of $44,289 over the 
corresponding period last year. 
Inflation Boosts Premiums and Losses 

President Clinton L. Allen, in issuing 
the report, said the unabated inflation- 
ary spiral affecting values. and inven- 
tories in all portions of the United States 
is largely responsible for the record 
growth in premium income. He also 
attributed to inflationary influences the 
worsened condition of the automobile 
property damage and automobile liz ability 
situation in the first half of this year. 

Commenting on the emergency rate 
increases which have been granted in a 
number of states, he said: “In all likeli- 
hood these rate increases, coming so 
late in the year, will not materially af- 
fect this year’s operation, but they most 
assuredly will be of tremendous help to 
the companies in their 1952 operations.” 

Mr. Allen referred to the unusually 
severe nationwide from fire and 
other causes. “You will note,” he added, 
“an increase of 0.94% in our incurred 
losses to premiums written and an in- 
crease of 4.34% in incurred losses to 
premiums earned.” 


losses 


ST. PAUL FIRE | LOSSES RISE 

Fire losses in St. Paul for the seven 
months this year are just double of 
the seven months of 1950, the total this 
year being $1,573,429. The major part of 
this loss was caused by the Highland 
Park Shopping Center fire in April. 


NO MARINE’ INVESTIGATION 





Charges That American Carriers Rein- 
sured War Cargoes to Communist 
Ports Have No Foundation 
It is now apparent that the threatened 
investigation by a Congressional com- 
mittee of charges that American insur- 
ance companies have been providing 
marine war risk reinsurance coverage 
on cargoes destined to the Communist 
war machine in Korea will not take 
place, as it is admitted there is no basis 
for such accusations. Senator H. R. 
O’Conor of Maryland recently made 
the charge that certain American insur- 
ance companies, participating in a ma- 
rine reinsurance pool are providing cov- 
erage for foreign flag ships and cargoes 
supplying Communists with war material, 
The American Cargo War Risk Rein- 
surance Exchange, which has a member- 
ship of most companies writing marine 
war risk in this country, states that it 
has not made a quotation on any ship- 
ments to China from anywhere in the 
world since the United States Govern- 
ment placed an embargo on shipments 
from the U. S. to China. Abroad, Amer- 
ican insurance associations which may 
cover risks between non-American ports, 
will not insure cargoes sent directly to 
Communist ports. Shipments may later 
be transferred behind the Iron Curtain 
or sent to Asiatic ports under Com- 
munist control, but that would be with- 
out the knowledge of American insurers. 
On the basis of facts supplied to the 
Senate Interstate Commerce Committee, 
of which Senator O’Conor is chairman, 
the idea of any query has been aban- 

doned. 


Michigan Agents’ Auto 
Committee Meets Aug. 22 


The recently revived automobile study 
committee of the Michigan Association 
of Insurance Agents has been called into 
session at Lansing, August 22, by the 
chairman, Frank Kavanaugh, president 
of the Kalamazoo Association. 

A number of matters are on the 
agenda for discussion, including the so- 
called “knock for knock” loss adjust- 
ment plan employed by certain carriers 
operating extensively in the Michigan 
field; a review of legislative discussions 
during the recent regular session of 
compulsory insurance laws and an un- 
satisfied judgment fund proposed in a 
bill offered during the session but not 
passed, and solicitation of automobile 
business by unlicensed persons. 

The 12-member committee was named 
by C. Gilbert Waldo, Detroit, State As- 
sociation president. 








PRITCHARD and BAIRD 


Hayden to Retire From 

Glens Falls Companies 
VICE PRESIDENT AT CHICAGO 
Laurence A. Kenney, Secretary, Will 


Succeed Him Sept. 1; Hayden Is 
Honored at Banquet 








Chester M. Hayden is to retire from 
active duty as vice president of the 
Glens Falls Group at Chicago. Septem- 
ber 1 will mark the close of a career 
which began forty-two years ago when 
Mr. Hayden entered the employ of the 
Glens Falls as a_ policywriter in its 
Western department headquarters at 
Chicago. 

On August 8 Mr. Hayden was guest 
of honor at a banquet tendered him by 
his business associates from the home 
office, from the Chicago office, and from 
the offices throughout the central de- 
partment. Mr. Brvden, Mr. Crosley, 
Mr. Hockenberry, Mr. Neumann, and 
Mr. Schweers made up the committee in 
charge of arrangements. Mr. Hayden 
was presented with a television set with 
maple cabinet. 

Edward J. Dunne, special agent of the 
Chicago office. served as_ toastmaster, 
while G. D. Mead, president, was the 
principal speaker at the affair held at 
the Hotel Bismarck. Laurence A. Ken- 


ney, secretary, was introduced as the 
successor to Mr. Hayden. 
Home Office Guests 
Those guests attending from Glens 


Falls were Mr. Mead, president; F. A. 
Roberts, executive vice president; E. B. 
Gill, R. A. Leeret, and M. M. Simpson, 
vice presidents, and L. A. Kenney, sec- 
retary. 

Mr. Hayden did not long remain in 
the position of policywriter. He was 
successively promoted to counterman, 
special agent, and in 1918 was appointed 
co-manager of the Cook County branch 
office. Eight vears later he became 
manager. On January 30, 1929, he was 
elected a vice president of all companies 
of the Glens Falls Group. In addition 
to his duties with the fire companies, 
he was placed in charge of the central 
department of the Glens Falls Indem- 
nity which was comprised of the states 
of Minnesota, Wisconsin, Nebraska, 
Towa, Illinois, Indiana, and a portion of 
Michigan. 

For many years Mr. Hayden has been 
a prominent figure in the insurance 
circles of Chicago and the Middle West. 
He has been honored by being elected 
to many high posts, having served. as 
president of the Chicago Board of Un- 
derwriters, the Cook County Field Club, 
the Cook County Plate Glass Bureau, 
and Vice President of the Casualty 
Managers Association. In addition, he 
has served on many industry commit- 
tees covering insurance matters in the 
Midwest. He is currently a member of 
the executive committee of the Western 
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FIRE — MARINE — CASUALTY — SURETY 
Conflagration — Catastrophe — Spread Loss 
Excess of Loss and Share Covers Expertly Arranged 


WwW 


“WE ARE WHAT WE DO” 
Leslie & Godwin Ltd., 


WOrth 2-3166 


London 














INSURANCE AGENCY 
WANTED 


Well established agency 





in C ti- 
cut or lower New York State desired 
by company fieldman with agency and 
home office experience. Prefer full 
purchase, but will consider buying ma- 
jority interest from principal planning 
early retirement. Box 2033, The East- 
ern Underwriter, 41 Maiden Lane, New 
York 38. 











department of the Marine Office of 
America. 

Under the leadership of Mr. Hayden, 
there has been substantial development 
and growth of the Glens Falls Group in 
the Middle West. His genial personal- 
ity and sterling character will be missed 
by the Glens Falls, and the insurance 
business generally, when he retires un- 
der the elective provision of the pension 
plan of his companies. 


L. A. Kenney Career 


Laurence A. Kenney, who succeeds 
Mr. Hayden on September 1, went to 
the Glens Falls in 1929, following grad- 
uation from Dartmouth College and 
Amos Tuck School where he received 
his Master’s Degree in Business Ad- 
ministration and Finance. 

In 1930 he was assigned to Ohio as a 
special agent, and the following year 
was transferred to the western Pennsyl- 
vania field where he remained until he 
was commissioned in the United States 
Navy in 1943. Upon his discharge in 
1945 as a lieutenant, senior grade, he 
returned to Pittsburgh, and in 1946 took 
over the supervision of Illinois, exclud- 
ing Cook County. He was recalled to 
the home office in 1948 as a fire agency 
superintendent and in 1949 was ap- 
pointed an underwriting superintendent. 
He was elected an assistant secretary in 
1950, and secretary of all companies at 
the annual meeting in 1951 


Agents Hit Companies on 
Sending Assureds Renewals 


The Missouri Association of Insurance 
Agents, through its executive committee, 
has prepared a resolution condemning 
the practice of some insurance compa- 
nies in soliciting renewals of their poli- 
cies direct with the insured, B. G. Greg- 
ory, executive secretary of the associa- 
tion revealed in a luncheon address be- 
fore some members of the Springfield, 
Mo., Fire and Casualty Agents Associa- 
tion at Springfield. 

Mr. Gregory devoted most of his talk 
to this subject of the companies weak- 
ening the standing of their agents and 
brokers with policyholders by “going 
over their heads” to send renewal no- 
tices direct to the insured. 


Adams Asst. Manager of 


Travelers Fire at Newark 


Ferdinand G. Adams, field supervisor, 
fire and marine lines of the Travelers 
at Newark, N. J., has been appointed 
assistant manager there. 

Earl L. Miller has been appointed 
field supervisor, fire and marine lines at 
Cleveland 

H. Martin Tenney, Jr., assistant man- 
ager, fire and marine lines at Rochester, 
N. Y. has been called into military serv- 
ice and granted leave of absence. 


W. G. FURRY DIES AT 8 

W. G. Furry, who operated a general 
insurance agency at Van Buren, Ark., 
for many years, and a former mayor of 
Van Buren, died at his home July 31 
after a long period of ill health. He was 
85. The deceased is survived by his 
widow, a son and a daughter. 
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Net premiums written for the first six 
months of 1951 by the Phoenix-Connec- 
ticut Group of Hartford amounted to 
$31,551,220, an increase of 19% over the 
same period of 1950 President John A. 
North reports. Deducting $5,778,485 for 
the increase in unearned premium re- 
serve, the net premiums earned are $25,- 
772,735, which compares with $26,359,227 
for the first half of 1950. 

Losses incurred in the first half of 
1951 amount to $13,920,586, against $11,- 
439,398 in the same period last year. 
Underwriting expenses at $12,880,286 
were higher than in 1950 and the net re- 
sults were an underwriting loss of $2,- 
298,632 compared with an underwriting 
gain of $2,766,398 in 1950. There is a 
decrease in surplus for the first half year 
of $1,478,936. 

Consolidated assets of the Phoenix- 
Connecticut Group on June 31 totaled 
$144,553,795 compared with $141,920,367 
on December 31, 1950. The unearned 
premium reserve is $59,030,614 against 
$53,252,129 at the year end and the 
policyholders’ surplus is $69,992,936 
compared with $71,471,872 at the end of 
last year. 

Unearned Premium Reserve 

“The substantial increase in premi- 
ums,” says President North, “much of 
which represents business written for a 
term longer than one year, is largely 
responsible for the increase in the un- 
earned premium reserve to an all-time 
high of $59,030,614. The statutory for- 
mula for setting up this reserve and the 
fact that agency commissions and ex- 
penses must be paid in cash before the 
premium is wholly earned result in a 
statutory underwriting loss estimated at 
$2,298,631. This may be expected in pe- 
riods of large premium increases. 

“Our new casualty and surety depart- 
ment started to write business March 15. 
We now have approximately two hun- 
dred agents reporting this class of busi- 
ness. We are licensed to write casualty 





Phoenix-Connecticut Group Shows 
19% Gain in Premiums in Half Year 





JOHN A. NORTH 


classes for the Phoenix, Connecticut, and 
Equitable in thirty- three states. It 
should be borne in mind that we are re- 
quired to establish loss reserves accord- 
ing to a formula, regardless of the ac- 
tual losses sustained in our casualty op- 
erations. Thus, it will be some time be- 
fore our investment in this undertaking 
will show much, if any, profit. 

“Operating expenses are up, as antici- 
pated, but the increase in premiums 
written has kept the percentage (43.8%) 
in line with previous experience. Losses 
incurred of $13,920,586 represent a ratio 
of 54% to premiums earned. 

“On the whole we consider the results 
of the first six months generally satis- 
factory.” 





TO VISIT FIRE CHIEFS OCT. 9 


Local Board Leaders Will Again Offer 
Cooperation of Agents in National 
Fight on Fire Waste 

As part of its activities during Fire 
Prevention Week, the fire safety com- 
mittee of the National Association of 
Insurance Agents has designated Tues- 
day, October 9, as “Visit Fire Chiefs 
Day.” On that day at 10 a.m. repre- 
sentatives of almost 1,000 local associa- 
tions comprising the NAIA will visit 
local fire chiefs. 

Purpose of the visit is to offer the 
services and cooperation of insurance 
agents in the fight on fire. This visit 
will also give the fire chief an oppor- 
tunity to discuss his problems with the 
local agents and enlist their support in 
seeing that his department has adequate 
equipment to perform his fire fighting 
tasks. 

While a well equipped and adequately 
staffed fire department is the responsi- 
bility and concern of all residents in a 
community, insurance agents are vitally 
concerned since inadequate and obsolete 
equipment and a poorly trained staff 
reflect in high loss figures and higher 
insurance rates. 

John J. O'Toole, chairman of the 
NAIA fire safety committee, in an- 
nouncing the visit, said: “This is a 
wonderful opportunity for the agents to 
give evidence of their civic conscious- 
ness and to impress upon the public 
the need for greater efforts in the fight 
on fire.” 


TWO TRANSFERRED TO CHICAGO 

E. W. Cunningham, Continental, and 
Robert A. Foltz, Springfield Fire & 
Marine, both of Columbus, have been 
transferred to the Chicago offices of 
their respective companies. 








Fire, Extended Coverage 
Losses in Texas Favorable 


Loss ratios on fire, windstorm and 
extended coverage business in Texas in 
1950 continued in the favorable column, 
according to tables released by the 
Board of Insurance Commissioners. 

Totals shown in the reports follow: 
fire—written premiums of $59,211, 148 
and paid losses of $23,384,213, for a loss 
ratio of 39%, as compared with 38% in 
1949; earned premiums of $56,400,939, 
with a paid loss ratio of 41%. 

Windstorm and_ E.C.—written  pre- 
miums of $39,227,455 and paid losses of 
$6,635,372, for a loss ratio of 17%; 
earned premiums of $33,127,690, with a 
paid loss ratio of 20%. The seacoast 
territory, with written premiums of 
$16,158,495, had a paid loss ratio of 5%, 
and the inland territory, with written 
premiums of $23,068,960, had a paid loss 
ratio of 25%. 

For the five-year period, 1946-50, writ- 
ten fire premiums aggregated $268,834,- 
929, with a paid loss ratio of 40%, and 
written windstorm and E.C. premiums 
were $157,923,825, with a paid loss ratio 
of 42%. The earned-paid ratios were 
46% and 54%, respectively. 


NPA APPROVES NEW BUILDING 
The National Production Authority has 
reported approval of application of the 


State Farm Mutual Auto Insurance Co. ° 


of Charlotteville, Va., to erect at a cost 
of $288,210 an office building in that 
city. 


OHIO AGENCY NAME CHANGED 
The Kolinski & Standen Agency at 
Elyria, O., has changed its name _ to 
Standen & Geitgey, H. I. Geitgey be- 
coming a partner in the business. 





CONN. AGENTS’ PROGRAM 





Van Vechten to Address Annual Con- 

vention at New Haven Sept. 25- 26; 

Panel Di A 

J. F. Van Vechten of Akron, Ohio, 
vice president of the National Associa- 
tion of Insurance Agents, will be one 
of the speakers at. the 53rd annual 
meeting of the Connecticut Association 
of Insurance Agents at the Hotel Taft 
in New Haven September 25 and 26. 
His talk, entitled “Connecticut or Fed- 
eral,” will be given at 3 p.m. on the 
second day of the convention. 

A graduate of Wharton School and 
the University of Pennsylvania, Mr. 
Van Vechten has served for 37 years 
with the McIntosh-Bowers-West Co. 
He is now president and treasurer of 
that firm. Mr. Van Vechten is a past 
president and former state national di- 
rector of the Ohio Association of Insur- 
ance Agents. Before his election as vice 
president of the National Association, 
he served for three years as a member 
of the executive committee. 

Other highlights of the annual meet- 
ing will include a panel discussion on 
developments in the insurance business, 
election of officers, entertainment and 
a banquet. President Philip Bliss of 
Middletown will be in charge of the 
first convention session and F. Chan- 
dler Moffat of Westport, vice president, 
will preside at the second session. 





BARKER SAILS FOR EUROPE 





Appleton & Cox Executive to Visit 
Home Offices of Companies; to 
Attend Marine Union Meeting 

Owen E. Barker, executive vice presi- 
dent of Appleton & Cox, Inc., marine 
managers, will sail, accompanied by Mrs. 
Barker, on the S.S. -Coronia on August 
11 for Europe. Included in his itinerary 
are England, Holland, Belgium, Switzer- 
land, France and Italy. After spending 
some time in London, Mr. Barker will 
go to visit the home offices of the Re- 
liance Marine Insurance Co., Ltd., and 
the Maritime Insurance Co., Ltd., for 
which Appleton & Cox is United States 
marine manager. Crossing the Channel 
he will go into Holland, Belgium, France 
and Italy where he will spend some time 
with his company’s agents and other 
connections. In Zurich he will stop at 
the home office of the Alpina Insurance 
Co., Ltd., for which Appleton & Cox is 
United States marine manager. 

In September Mr. Barker will attend 
the convention of the International 
Union of Marine Insurance to be held 
at St. Moritz. The International Union 
comprises representatives of individual 
marine insurance institutes from prac- 
tically all the free countries. Mr. Barker 
is a director and second vice president 
of the American Institute of Marine 
Underwriters. 

Mr. and Mrs. Barker will return to 
the United States in mid-October on the 
S.S. Constitution. 


Texas Agents Meet in 
Dallas on May 15-17, 1952 


The Texas Association of Insurance 
Agents will hold its 1952 annual con- 
vention in the Adolphus Hotel, Dallas, 
May 15-17, it has been announced by 
officers of the Dallas —_— which 
will be host. Arthur E. W. Barrett, sec- 
ond vice president, will be general con- 
vention chairman, and his major assis- 
tants will be Eric C. Gambrell and 
Richard H. McLarry, both former state 
presidents. Chairmen of key committees 
are: entertainment, Alphonso Ragland, 
CPCU; hotels and arrangements, Hal 
Gulledge, CPCU; registration, Charles 
R. Eversole; reception, Cruger T. Smith, 
and ladies, Mrs. J. Frank Holt, wife of 
President Holt of the Dallas Association. 


McDONALD HEADS ALAMO POND 
The Alamo Pond of the Blue Goose, 
San Antonio, Tex., July 16, installed iy 
newly elected most loyal gander, M. 
McDonald, with ‘Chas. F. Nichols, woe 
most loyal gander, as installing officer. 

















RULE OF 
THUMB 


* 


Carpenters and _ tailors 
started it — using their 
thumbs as a rough mea- 
sure for an inch. Today a 
rule of thumb is any handy 
guide for approximate 
measure where speed is 
more important than ac- 


curacy. 


As an agent you are keen- 
ly aware that in insurance 
there can be no rule of 
thumb. Speed can neither 
be substituted nor sacri- 
ficed for accuracy. That's 
why thousands of agents 
and brokers rely on Han- 
over and Fulton for fast 
service, intelligent cooper- 
ation, and experienced 
advice. We're proud of 
our reputation for doing it 
fast and getting it right. 


* 


THE HANOVER 
FIRE INSURANCE CO. 


OF NEW YORK 


Organized 1852 


THE FULTON 
FIRE INSURANCE CO. 


NEW YORK 


* 


HOME OFFICE 


111 JOHN ST., NEW YORK 38. N. Y. 


WESTERN DEPT. 


INSURANCE EXCHANGE BUILDING 
CHICAGO 4, ILL. 


PACIFIC COAST DEPT. 


340 PINE STREET 
SAN FRANCISCO 4, CAL. 
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MICHIGAN AGENTS WILL MEET 





Harrington on Banquet Program Hon- 
oring Retired Commissioner Forbes 
and New Commissioner Navarre 
Charles F. J. Harrington, former In- 
surance Commissioner of Massachusetts, 
the Na- 


now administrative director of 
tional Association of Casualty & Surety 
Agents, will participate in the cere- 


monies at the special banquet of the 
Michigan Association of Insurance 
Agents at its annual meeting at Mac- 
kinac Island, September 10-13. 

The banquet, to be held in the evening 
of September 10, will be in honor of 


David A. Forbes, retired Michigan In- 
surance Commissioner, who served for 
eight and a half years, and the new 


Commissioner, Joseph A. Navarre. 
George W. Carter, Detroit, will report 
on accomplishments at the recent Chi- 
cago meeting with insurance company 
representatives at the opening business 
Other speakers 


session, September 11. 

will be James F. White, Baltimore, ad- 
vertising director, Maryland Casualty 
Co., who will speak on “Publicity and 
Advertising,” and Laurence H. Hall, 
Cincinnati, British-American humorist 


who will address the annual banquet on 
the evening of September 11. 

Former United States Senator Prentiss 
M. Brown, board chairman, Detroit Edison 
Co., will speak September 12 and Rich- 
ard E. Vernor, Western Actuarial Bu- 
reau fire prevention chief, will partici- 
pate in the “Fieldscope,” a special pro- 
gram honoring fieldmen who have 
operated in the state association’s public 
relations and educational activities dur- 
ing the year. 

There will be 
health 
meeting. Carl 
Service, Jackson, 


co- 


and 
only” 
Safety 


accident 
“agents 


a special 
and an 
Pike of Police 
Mich., will give a 
highway safety magic show and Don 
Devereaux, East Lansing high school 
student, will present “Student Views on 
Driver Education. 


session 


TO OPEN TRI-STATE OFFICE 

John E. Mellen of New Albany, O., 
has been named manager of a new tri- 
state region 1 office of the Farm Bureau 
Insurance Companies, covering Mary- 
land, Delaware, the District of Columbia 
and northeast Virginia. Julian White 
will be claims manager; Robert Huff, 
underwriting manager, and Wilfred 
Shanner, personnel manager. All are 
from Columbus. Mr. Mellen has been 
with the companies 11 years. 

Location of the office has not yet been 
decided. 


WALKUP JOINS DALLAS AGENCY 

J. Leon Walkup, Jr., has become a 
full partner in the John R. Lewis In- 
surance Agency, Dallas, Tex., accord- 
ing to announcement by Mr. Lewis. 
The company handles all types of insur- 
ance. 


HEADS NOVA SCOTIA BOARD 

D. K. McDermaid has been elected 
president for 1951-52 of the Nova Scotia 
Board of Insurance Underwriters. In the 
94-year history of the board this is the 
first time any person has been elected 
president o a third term. Vice presi- 


dent is J. I. Maclaren and on the council 
are G. = Bishop, B. A. Renouf, E. L. 
Miller, H. O. Pryor, J. G. Simpson, T. 


W. Thompson and A. Crease. 


PAPE JOINS CHICAGO FIRM 





Former Assistant Western Manager of 
Providence Washington, Goes With 
Newhouse & Hawley at Head Office 

George R. Pape, formerly assistant 
manager for the western department of 
the Providence Washington Insurance 
Co., has joined Newhouse & Hawley, 
Inc., at its head office in Chicago to 
supervise underwriting and production 
of fire insurance and allied lines. 

About a year ago Mr. Pape estab- 
lished a service office for the Providence 
Washington in Kansas City, and prior 
to his association with that company, 
was for a number of years manager of 
the Boston office of several companies 
of the Home group. 

Mr. Pape began his insurance experi- 
ence with the Royal-Liverpool Insur- 
ance Group and was associated with its 
fire department for 14 years, traveling 
northern Illinois and adjoining states. 

Newhouse & Hawley, Inc., act as un- 
derwriting agent for Lloyd’s, London 
throughout the United States, and in 
addition to Chicago, also maintains an 
office in New York City. 


George Fairleigh Married 


Mrs. Albert Lyman Hills of Atlanta, 
Ga. has announced the marriage of her 
daughter, Margaret, to George DuRelle 
Fairleigh. The wedding took place June 
29 and Mr. and Mrs. Fairleigh are at 
home at 1191 Clifton Road, North East, 
Atlanta. Mr. Fairleigh, formerly assistant 
secretary of the National Association of 


Insurance Agents, is now secretary of 
the Georgia and Atlanta associations. 
Mrs. Fairleigh is a practicing attorney 


in Atlanta. 


Promote M. E. Marchand 


Milton E. Marchand, insurance man- 
ager and transfer clerk ‘of Sterling Drug, 
Inc., New York, has been elected assis- 
tant secretary of the corporation. 

A graduate of New York University 
School of Commerce and Finance Mr. 
Marchand became associated with Ster- 
ling in 1933 after a number of years in 
the banking business..He is a member 
of the executive committee of the Cor- 
porate Stock Transfer Agents Associa- 
tion and of New York Stock Transfer 
Association and the Cashiers Associa- 
tion of New York Stock Exchange 
Firms. 


CHARLES M. JEROME DIES 





Prominent Atlanta Executive Had Been 
in That City Over 50 Years; Man- 
ager for Fire Companies 

Charles M. Jerome, retired fire insur- 
ance executive, died August 3 at a 
private hospital in Atlanta, Ga. Mr. 
Jerome, a native of Shelbyville, IIL, was 
founder of the firm of Jerome, Cowan & 
Mahone, company managers. He moved 
to Atlanta from Eustis, Fla., more than 
50 years ago. 

Mr. Jerome was a life member of the 
executive committee of the South-East- 
ern Underwriters Association. He was a 
member of the Capital City Club, the 
Piedmont Masonic Lodge, and the North 
Avenue Presbyterian Church, He was 
also a life member of the Honorable 
Order of the Blue Goose. The deceased 
is survived by his widow. Interment was 
in Westview Abbey. 


National Insurance Buyers’ 


Assn. Expanding Steadily 


Peter A. Burke, managing director of 
the National Insurance Buyers Associa- 
tion, Inc., says a real interest is being 
shown by insurance buyers in their new 
national organization, with the associa- 
tion now being represented by members 
in twenty-one states. 

N.I.B.A. was incorporated in Illinois 
last year and held its first annual meet- 
ing and election of officers in New York 
on May 14, 1951. Organization meetings 
are being held in many cities and for- 
mation of chapters of N.I.B.A. will be 
completed in the early fall. 

On the Pacific Coast a dinner meet- 


ing was held recently with nearly 
200 insurance buyers from the San 
Francisco Bay area invited. This meer- 


ing is under the direction of John 
F. Burke, vice president and manager 
of the Coast Service Company, San 


Francisco, and regional vice president 
of the National Insurance Buyers Asso- 
ciation, Inc. A similar meeting to be 
held in Los Angeles for the purposes of 
organizing the Southern California In- 
surance Buyers will be announced soon. 


Minnesota Agents Plan 
Convention Aug. 30-31 


Reservations so far point to one of 
the best annual meetings in the 54 years 
history of the Minnesota Association of 
Insurance Agents. The meeting will be 
at the St. Paul Hotel August 30 and 31. 

A change has been made in the usual 
procedure whereby the business session 
and election are held the opening day 
and the second day’s program has been 
set up to hold the interest of the agents 
to the finish. “Insure Your Future” is 
the keynote of the meeting with the 
two major features being a farm insur- 
ance panel conducted by rural and small 
town agents and field men and a skit 
put on by the Minnesota chapter of the 
CPCU, entitled, “A Professional Insur- 
ance Survey.” 

F. Van Vechten of Ohio, vice presi- 
dent of the National Association of In- 
urance Agents, will represent that or- 
ganization. 
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PRODUCES TELEVISION SPOT 


National Board Makes Available to 

Agents and Brokers Cartoon Dram- 

atizing Dangers of Underinsurance 

An animated television spot announce- 
ment dramatizing the dangers of under- 
insurance is now available without cost 
for insurance agents or brokers from 
the National Board of Fire Underwrit- 
ers. 

The 50-second cartoon announcement 
stresses the fact that property owners 
who are underinsured will be in serious 
financial trouble if their insurance is not 
based on present day replacement costs. 

The announcement is designed so that 
an insurance agent or broker may pre- 
sent his name and address at the end 
of the spot while the capital stock com- 
pany insurance seal is on the screen. 
ita producer wishes he can cut off this 
seal and insert a slide of his own name, 
address and phone number. 


Larson Nominated Head of 
Oregon Agents’ Association 


The nominating committee of the 
Oregon Association of Insurance Agents 
has presented its recommendations for 
new officers to be acted upon by the 
association at its annual meeting at 
Baker, August 23-24: President, H. B. 
Larson, Portland; executive committee 
chairman, Phil Gould, Bend; state na- 
tional director, Charles H. Huggins, 
Salem, retiring ’ president. 

Principal speaker at the convention 
will be Melvin J. Miller, Fort Worth, 
Tex., president of the National Associa- 
tion of Insurance Agents. His subject 
will be “Our Mission.” 


Manitoba Agents Organize 

R. C. Aitkens of Boissevain has been 
elected president of the newly-formed 
Insurance Agents’ Association of Mani- 
toba. This association is made up of 
other-than-life agents in the province. 

The three vice presidents are ; 
McKibbin, Winnipeg; G. P. Sutherland, 
Brandon; H. R. Wilson, of Souris. The 
secretary-treasurer as.-J. V. May, 
Winnipeg. 

On the council are H. Stevens, Bows- 
man; W. G. Powne, Melita; R. B. San- 
ders, Winnipeg; E. G. R. Gardiner, 
Rapid City; W. Lowery, Winnipeg; D. 
J. Reid, Virden; Adam Brown, Portage 
la Prairie; Ray hie “Bar Winnipeg; a: 
L. Clubine, Morden; R. G. Cook, Winni- 
peg. 


Fergus Speaks in Wichita 

Edwin B. Fergus, Kansas Inspection 
Bureau, was guest speaker at the meet- 
ing of Fire & Casualty Agents, Inc., of 
Wichita, recently. His subject was “Func- 
tions and Activities of the Bureau.” 


W. J. SNIDER DIES IN OHIO 

W. J. Snider, who operated the W. J. 
Snider agency in Owensville, Ohio, died 
a few days ago. 
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Equitable F. & M. to 
Increase Its Capital 


FROM _ $1,000,000 T O $2,000,000 





100% Stock Dividend Will Be Distrib- 
uted; Assets Increase; Roger 
Braman Elected Director 





At the annual meeting of stockholders 
of the Equitable Fire and Marine in 
Providence, R. I., approval was given to 
the recommendation of the directors that 
the capital of the company be increased 
from $1,000,000 to $2,000,000. It was ap- 
proved that a stock dividend of 100% 
be distributed to stockholders. The 
Equitable is an affiliate of the Phoenix- 
Connecticut Group of Hartford. 

The stock is fully paid for by trans- 
ferring $1,000,000 from surplus to capital. 
Using June 30, 1951, figures, this would 
have the effect of reducing the surplus 
of $7,219,943, as of that date, to $6,219,943. 

Roger P. Braman was elected a 
director of the company to succeed his 
father, Packer Braman, and Preston H. 
Gardiner and Robert A. Sullivan were 
reelected directors for five years. 

Assets as of June 30, 1951 were $13,- 


342,920, an increase of $193,765 over 
December 31, 1950. 

(Continued from Page 1) 
Dies, former Congressman from Texas 


and former chairman of the House Un- 
American Activities Committee, entitled 
“The Communist Menace to America.’ 


New Developments Forums 


Following the Tuesday morning meet- 


ing of the national board of state di- 
rectors will come the “New Develop- 
ments” forums, to be conducted in the 
grand ballroom. In the first forum 
papers will be presented by F. W. 
Wrenn, manager, fire department, Chubb 
& Son, New York, and Arthur M. 
O’Connell, Cincinnati, chairman, NAIA 
property insurance committee, on the 


subject “Deductible Insurance.” 

At the end of the presentation the 
audience will be invited to submit ques- 
tions and prizes will be awarded to 
those asking the most provocative and 
interesting ones. 

The second forum will consist of a 
series of questions and answers on the 
subject of “Casualty Trends,” designed 
to give those present a glance at prob- 
able developments in the casualty end 
of the business, by J. F. Niccolls, Hous- 
ton, chairman, NAIA casuz alty insurance 
committee, and James M. Cahill, secre- 
tary, National Bureau of Casualty Un- 
derwriters. 

That same afternoon three groups of 
local agents’ conferences have been 
scheduled to run concurrently: Emil L. 
Lederer, Chicago, chairman of the spe- 
cial metropolitan agents committee, will 
preside at the Group I, large city 
agents conference; L. Allen’ Beck, 
CPCU, Denver, national director for 
Colorado, will preside at the Group II, 
medium city agents’ conference, and 
Louis E. Woodbury, Wilmington, N. C., 
past president of the North Carolina 
Association and chairman of the South- 
ern Agents Conference, will preside at 
the Group III, rural and small city 
agents conference. Interesting pro- 
grams, aimed at the appropriate levels, 
have been planned for all three of these 
groupings. 


Sessions of Directors 
board 


The national will also 

again that afternoon, followed by 
traditional America Fore cocktail 

and later that evening a dance will be 
held, sponsored by the Millers National 
and the Illinois Fire. 

On Wednesday morning the national 
board will again meet to be followed 
by a production and public relations 
program, details of which will be an- 


meet 
the 
hour 


At noon there will be 


nounced later. 
a buffet and executive session of the 
national board meeting as nominating 
and resolutions committees. 

At the closing general 
afternoon the presentation of the vari- 


session that 
ous awards will be made, resolutions 
will be presented to the general assem- 
bly and election of officers will be held, 
following which Ralph W. Carney, vice 
president, the Coleman Co., Inc., Wich- 
ita, Kan., will speak on “Selling to De- 
fend America.” 

On Wednesday evening there will be 
the annual banquet. John C. Stott, 
Norwich, N. Y., past president of NAIA, 
will be special ‘installing officer and the 
oath of office will be administered by 
J. Edward Day, Director of Insurance 
of Illinois. 


Music will be provided during the 
banquet, with entertainment after the 
banquet through the courtesy of the 


Continental Casualty and the Continen- 
tal Assurance. 

If the agenda of the national board 
of state directors is too heavy to com- 
plete at the Wednesday morning meet- 
ing there will be another meeting on 
Thursday morning. That morning there 


has also been arranged a_ personally 
conducted tour of the Underwriters’ 
Laboratories for those who wish to 


observe the exhaustive tests behind the 


CONCURS IN NAIC FINDING 





Commissioner Cheek, North Carolina, 
Bulletins Fire and Casualty Cos. on 
Reporting Installment Premiums 
Insurance Commissioner Waldo C. 
Cheek of North Carolina has issued a 
bulletin to all fire and casualty compa- 
nies operating in the state with respect 
to reporting installment premiums on 
term policies on fire risks, as follows: 
“The North Carolina Insurance De- 
partment concurs in the recommenda- 
tions incorporated in the report of the 
fire and marine subcommittee of the 
National Association of Insurance Com- 
missioners, adopted during the June con- 
ference at Swampscott, Mass., of the 
NAIC, relative to financial statement 
reporting of installment premiums on 

terms policies on fire risks. 

“On all fire insurance term policies 
eo or renewed on and after July 
1, 1951, where premiums are payable in 
inst allments, premium writings should be 
reported in annual statement by. includ- 
ing in ‘premiums written’ the total pre- 
miums (including finance charges, if 
any) charged the assureds during the 
statement year. Future installments shall 
not be entered until the year in which 
such installments come due. 

“The allowable asset for uncollected 
premiums will be limited to installment 
premiums due from the assureds (less 
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Reduced automobile rates will only come with 
fewer accidents and sensible claims costs. 


Agents can prove their importance in this busi- 
ness by conveying the real story of insurance 
rates fo the public through local advertising — 
through business associations. Add your efforts 
to that of safety organizations. 





Sell safety and sanity to reduce accidents 
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SPECIAL AGENT WANTED 
Prominent stock fire insurance company 
looking for experienced field man to 
cover New York suburban territory. 
Please give full information about your- 
self. Unusual opportunity for right 
person. Box 2040, The Eastern Under- 
writer, 41 Maiden Lane, New York 38, 
N. Y. 











commissions allowed thereon) not over 
90 days due on the statement date. If 
any installment on any policy has been 
due and unpaid for more than 90 days 
as of the statement date no unpaid in- 
stallment on such policy shall be al- 
lowed as an admitted asset. 

“The unearned premium reserve as 
of the statement date should reflect the 
unearned premium on the total of such 
amounts charged the assured, registered 
and in force on the statement date.” 


Welton Succeeds Ford as 
FIA Information Head 


C. G. Welton has been named super- 
intendent of the Factory Insurance As- 
sociation’s department of information, 
replacing W. R. Ford who has resigned. 
_ Mr. Welton has been the assistant 
in this department since October 15, 
1945, when he joined the FIA following 
his discharge from the Navy Air Corps. 
He attended the University of Rich- 
mond, in Virginia, and the University’s 
Law School prior to his entrance in the 
Navy. 


General Adjustment Bureau 
Opens New Arizona Office 


The General Adjustment Bureau, Inc., 
announces the opening of a new branch 
office at Globe, Ariz., with L. 
Huber as manager. Mr. Huber has been 
a member of the Phoenix, Ariz., office 
staff of the bureau for 17 years and is 
thoroughly familiar with the territory to 
be serviced from the new Globe branch. 

The Globe territory will comprise the 
counties of Greenlee and Graham, the 
southern portion of Gila County and the 
northeast portion of Pinal County. 


Schooler American Special 


In Southwestern Texas 

The American Insurance Group of New 
Jersey announces appointment of Paul 
Schooler as special agent for southwest- 
ern Texas. Mr. Schooler is a_ native 
Texan, and he has spent several years 
in the San Antonio area. 

Donald W. Munson, whose appoint- 
ment as special agent was announced 
on May 25, remains in that capacity. The 
San Antonio office of the American is 
located at 915 Maverick Building. 


OPENS AUSTIN, TEXAS, OFFICE 

The A. B. Haston Claims Service, San 
Antonio, Tex., has opened its sixth of- 
fice at Austin. Walter Schutze, a grad- 
uate of Texas Agricultural and Mechan- 
ical College, is the manager. He was 
with the Retail Credit Company 11 years 
and he had experience as an adjuster. 


McPHAUL WITH GLENS FALLS 

The Glens Falls Group has announced 
appointment of Forrest M. McPhaul, as 
special agent with headquarters in the 
Maverick Building, San Antonio, Texas. 
He will assist State Agent M. B. Mc- 
Donald in the development and servic- 
ing of fire and allied lines of insurance 
in the south and south central portion 
of Texas. 


ASKS FOR ADDITIONAL FUNDS 

Safety Commissioner Robert Peter- 
son of St. Paul, Minn., in asking for 
$173,000 additional funds in 1952 to fi- 
nance the fire department. He cites the 
need of additional firemen and equip- 
ment to put the department on an effi- 
cient basis. He wants additional funds 
for the fire alarm system and the fire 
prevention bureau. 
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WINDSTORM HITS TWIN CITIES 


First Estimates Rate Losses at Above 
$1,000,000 in Minnesota; Adjusters at 
Work in Affected Areas 

Insurance companies took a terrific 
windstorm loss in the storm that hit the 
Twin Cities (St. Paul and Minneapolis) 
and several parts of southern Minnesota 
the night of July 20. Numerous houses 
and buildings were unroofed, scores of 
automobiles damaged by uprooted trees 
and wrecked buildings and countless 
windows smashed. It will be several 
days before even a reliable guess can 
be made of the loss but first estimates 
ran well above a million dollars. Ad- 
justers are now on the losses which 
are scattered over the Twin Cities and 
southern Minnesota. Five persons were 
killed in and around the Twin Cities 
and more than 100 others injured. 

While there was no hail with the 
storm it will have an indirect effect on 
hail business as crops were washed out 
in some localities by the heavy rain that 
accompanied the wind, resulting in can- 
cellation of some hail business. 





PLANS NEW ENGLAND OFFICE 





Farm Bureau Companies Name Van 
Newkirk Regional Mgr.; Culp Under- 
writing Mgr., Stevenson Claims Head 
Three appointments to top manage- 

ment positions in the projected New 

England regional office of the Farm 

Bureau Insurance Companies are an- 

nounced by Howard Hutchinson, vice 

president of operations. 

Fred Van Newkirk, Harrisburg, Pa., 
will be regional manager; Robert Culp, 
Columbus, underwriting manager; and 
W. E. Stevenson, Hamden, Conn., claims 
manager. 

Mr. Van Newkirk started with Farm 
Bureau Insurance as a typist 13 years 
ago and recently has served as regional 
manager for Pennsylvania claims in the 
Harrisburg office. Mr. Culp was for- 
merly manager of the commercial auto 
underwriting division in the Columbus 
home office, and Mr. Stevenson super- 
visor for claims in the Connecticut and 
Rhode Island area. 

Their appointments are part of a 
new decentralization program leading 
to the establishment of regional offices 
throughout Eastern America, according 
to Mr. Hutchinson. 

The New England division has been 
operating as a pilot unit in Columbus, O., 
for the past year. It is due to become 
the firm’s first regional office early this 
fall, but where in New England it will 
be located is yet to be determined. 


North British Appoints 


Smith in Louisiana Field 
Announcement is made by the North 
British Group of the appointment of L. 
A. Smith, Jr., as special agent in the 
state of Louisiana. He will be associated 
with Special Agent Arthur E. Triemer 
with offices in New Orleans. 

Following his service during World 
War II in the Navy, Mr. Smith was as- 
sociated with the General Adjustment 
Bureau in Shreveport, La. 


CONSIDER FLOOD DAMAGE 

The executive committee of the Kan- 
sas Fire Prevention Committee held a 
special meeting in Topeka July 27 to 
consider damaged building conditions 
resulting from the Kansas flood. Since 
the Kansas Inspection Bureau is ex- 
pecting to issue a flood report on all 
the victim towns, the association found 
no emergency action needed on its part. 


J. GROVER GALLOWAY DIES 

J. Grover Galloway, 68, retired Ken- 
tucky state agent for the North British 
& Mercantile Group, died in Louisville, 
July 20. Mr. Galloway retired four years 
ago after 28 years of field service in 
Kentucky. Prior to that, he owned and 
operated agencies at Bowling Green, Ky, 








NAMES TWO STAFF ADJUSTERS 





American Insurance Group Appoints 
Green in Central Illinois Area and 
Monro at Flint, Michigan 
The American Insurance Group of 
New Jersey announces the appointment 
of Bill F. Green as staff adjuster for 
the servicing of claims in the central 
Illinois area and the appointment of 
Lawrence V. Munro as staff adjuster for 

the Flint, Mich. service office. 

Mr. Green has been transferred from 
the Milwaukee office, where he was in 
charge of adjustments, and he will now 


be associated with the fieldmen in the 
Decatur office territory. Mr. Green at- 
tended Southern Illinois University, and 
received his law degree from Washing- 
ton University, St. Louis, Mo. He has 
been admitted’ to the bar in Missouri, 
and has handled the investigation and 
adjustment of all types of claims and 
losses. 

Mr. Munro is a native of Michigan 
and a veteran of World War II. Prior 
to joining the American Group, he was 
associated with another company for 
four years as claims manager of the 
Flint branch. 


Hatfield Honored on 25th 
Anniversary With GAB 


Walter V. Hatfield was the honored 
guest at a dinner held on August 1. in 
celebration of his 25th anniversary with 
General Adjustment Bureau, Inc. 

Mr. Hatfield, who is manager of the 
Boston branch office, General Adjust- 
ment Bureau, joined that organization 
August 1, 1926, as an adjuster in the 
Portland, Me., branch. He was trans- 
ferred to the Boston office in 1929, and 
in October, 1942, was made manager. 





TOM JONES GEAR WORKS 
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Tom Jones hadn’t heard about CONTINGENT 


U & O... didn’t realize that the fire that cut off 
his supply of vital materials could be as disas- 
trous as a fire in his own plant. He had plenty 
of fire insurance on his own shop but now a fire 
at the location of his principal supplier had shut 
down Tom indefinitely. There must be plenty 
of prospects in your community, particularly 
small manufacturers whose source of supplies 
or whose principal market might be cut off 
because of a bad fire, explosion or windstorm, 
Many prospects are not aware that this type of 
coverage is available. You'll be doing them a 


Fimnsons Feed 


FIRE © AUTOMOBILE © MARINE © CASUALTY + SURETY, 


Head Office: 401 California Street, San Francisco 20, California 
Departmental Offices: New York * Chicago * Boston 


Atlanta * Los Angeles « Seattle 


FIREMAN’S FUND INSURANCE COMPANY 
HOME FIRE & MARINE INSURANCE COMPANY 
FIREMAN’S FUND INDEMNITY COMPANY 
WESTERN NATIONAL INSURANCE COMPANY 


FIDELITY ’ 





401 California Street, San Francisco 20, California 


Without obligation, please send me the August issue of 
FIREMAN’S FUND IDEA INDEX. 


big favor by explaining CONTINGENT USE 
& OCCUPANCY insurance—a favor that can 
lead to other business. The selling points of 
this policy are discussed in the August issue of 
the FIREMAN’S FUND IDEA INDEX. Mailed 
monthly to all of our producers, the IDEA 
INDEX has been so successful in building their 
business that we are now making it available 
to any agent or broker, whether or not you do 
business with us. Mail the coupon today and see 
for yourself how the FFIREMAN’S FUND IDEA 
INDEX service will increase your income. 
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Commercial Union Assurance Shows 


Excellent Worldwide 1950 Report 


The Commercial Union Assurance Co. 
has issued its home office statement 
from London with Chairman John Les- 
lie reviewing results for 1950 and com- 
world condi- 
the com- 


local and 
Manager of 
pany Makins. Results for 
last year were satisfactory, said Colonel 
Leslie. While profits were not as high 
as in 1949 they 


“Owing to the fact that our business 


menting 
General 


upon 
tions. 
is Sir John 


were above average. 


is worldwide we have naturally borne a 
share of the 
experienced overseas during 1950, but in 
relation to the volume of our premium 
income these lose much of their impor- 
tance and we are able to take them in 
our stride, without any great effect upon 
our figures,” Chairman Leslie stated. 

“This is a practical confirmation of 
the claim that insurance is international. 
The catastrophe in one area has but 
relative significance when measured 
against world experience, and this em- 
phasizes the benefits which are to be 
obtained from an insurance industry 
free to work internationally without lo- 
cal barriers or discrimination. 

“Tt is the general application and ac- 
ceptance of this principle, coupled with 
a high degree of technical skill, that has 
enabled us to create an organization 
which gives an essential service through- 
out the world. It should never be for- 
gotten that the greater part of our busi- 
ness comes from abroad, and that it 
is the aggregate of small premiums from 
innumerable places that makes up our 
vast premium income. Similarly our un- 
derwriting profit, substantial in total, is 
the aggregate of many marginal con- 
tributions. 

“Since the war we have concentrated 
our efforts on the rehabilitation of our 
business overseas with marked success 
and. although in view of the national 
needs we have placed the emphasis on 
dollar business, we have not neglected 
those parts of the world where other 
currencies are in circulation. It is grati- 
fving to record, therefore, that the over- 
all increase in premium income for the 
vear 1950 includes a fully proportionate 
contribution from our overseas connec- 
tions generally. 


several very large losses 


Fire Department 


Net premium income, 1950 
Net premium income. 1949 17.372,933 

“The ratio of claims paid and out- 
standing was 42.26%, commission ab- 
sorbed 19.95%, and expenses of man- 
arvement accounted After 
adiustment of the reserve for euditeieed 
risks. there was an underwritine profit 
of £2,345,926. of which £1,500.000 has 
been transferred to profit and loss ac- 
count. The fire fund now amounts to 
£16,745,285, or 89.22% of the premium in- 
come. 

“At home there has been an increase 
in the premium income, due in part to 
the country’s increased nroductivity and 
in part to the revision of policies in line 
with higher values. There was a slight 
falling off in the extent of fire damage, 
and we are able to report an improve- 
ment in the loss ratio. It would appear 
that we are now embarking upon a 
period when many classes of goods will 
be in short supply and the prevention 
of loss by fire wastage will become a 
still more important duty to the state. 
It is impossible to be too emphatic upon 
the value to the community of fire pre- 
vention, and I would repeat that the ad- 
vice and experience of our trained staff 
is always available to the insuring public 
to aid in this vital work. 


U. S. and Canada 


“In the United States of America our 
results, although favorable, were not as 


£18.769.329 


good as in the previous year. The disas- 
trous windstorm which struck the 
heavily populated area of the eastern 
states caused damage to property which 
has been estimated as high as $400,000,- 
000 and probably ranks as the worst 
catastrophe since the San Francisco 
earthquake of 1906. As we have a very 
substantial business there we naturally 
had to bear our share of these unfortu- 
nate losses. 

“In Canada many houses and other 
buildings were destroyed in the con- 
flagration which overwhelmed the town 
of Rimouski, which was the worst con- 
flagration in that country since 1904. 
There was also heavy loss of property 
in Cabano where a fire, fanned by a 
wind blowing at gale force, developed 
into a conflagration of serious propor- 
tions. 

“That we have borne a full share of 
these heavy losses is evidence of the 
value policyholders place upon our in- 
surance service, and their confidence in 
our protection; that we have done so 
without a marked deterioration in the 






results of the fire department is signal 
proof of our technical capacity. 

“Elsewhere overseas we have _ pro- 
gressed satisfactorily; the increase in 
our income is the result of the expan- 
sion in our business in many countries, 
and the results of our operations have 
been favorable. We continued to pay 
visits to many of our representatives 
and were happy to welcome others to 
this country. The value of these per- 
sonal contacts is evidenced by the grow- 
ing premium volume and the profitable 
outcome. 


Life Department 








New Net sums 

Policies ~ assured 

ROW eae 12,081 £17,002,441 
Ms its oc eae 11,015 12,538,375 
Increase”. 6.645: 1,066 £ 4,464,066 

Annuities 
Amount 
Number per annum 
MD PS oak 3,306 £197,394 
La eS allem SECS 2,609 149,460 
imtrease’ ciwacis.s 697 £ 47,934 
Marine Department 

Net premium income, 1950 £1,761,329 
Net premium income, 1949 2,065,822 


“The claims paid and _ outstanding, 
after deduction of reinsurances and sal- 
vages, amounted to £1,153,350, and out 
of the profit of underwriting years now 
closed the sum of £275,000 has been 
transferred to profit and loss account. 
The marine fund now stands at £3,453,- 
064, or 196.05% of the premium income. 

“The past year has not been marked 
by any outstanding event, although 
problems facing marine underw riters are 
as great as ever. The decrease in the 
net premiums is due partly to adjust- 
ments and returns on policies issued 
in previous years and partly to the 
termination of chartering for Marshall 
Aid shipments. During the year many 
fine ships have been constructed and 
launched, a large proportion having 
come from British shipyards. On the 


loss side, the most serious single oc- 
currence was the hurricane off the 
North Atlantic coast in November, 


which caused considerable loss and dam- 
age among small vessels and miscel- 
laneous craft. 

“Tt is difficult to forecast the results 
of a hull account as some insurances do 
not run off until more than two years 
after they are written. Moreover, it will 
be appreciated that as the bulk of 
claims are met in the second and third 


years the steadily rising cost of ma- 
terials and wages will have a marked 
effect upon the final outcome. It is 








Another agency? An efficiency expert or an industrial engineer? An advertising agency? Or to the 


insurance company it represents? 


When our agents have problems—anything from “Why don’t I get more profit out of my business?” to 
“What's the best way to set up my agency organization?” —they take them up with our Agency Systems 
Department. This is a department of specialists... specialists with over 20 years experience in personally 
advising agents on all phases of successful agency operation. 


As an indication of how alert you are to today’s best procedures, how do you rate on these sample 


“True or False” questions: 


If an agency produces sufficient premium volume, 
the profit on the business will take care of itself. 


An agency should concentrate its entire selling 


efforts on new prospects. 


Production in an agency is vat to by the way 


in which daily reports are 


Whether or not you represent one of our 
companies, get your copy of the latest “True 
or False” from our Agency Systems Dept. 


! Agency Systems Department 

Royal-Liverpool Insurance Group, 150 William St., N.Y. 38, N.Y. 
Please send me [] “True or False’ () Further particulars 
regarding Agency Systems service. 


Agent's Name. 











| 
I 
1 
1 
I 
Address. 
1 
I 
t 


Represent Royal-Liverpool Insurance Group: Yes(1] + No{] 





100th ANNIVERSARY IN THE UNITED STATES—ROYAL INSURANCE COMPANY, LIMITED 





ROYALGLIVERPOOL INSURANCE GROUP 


CASUALTY + FIRE « 
150 WILLIAM ST., NEW YORK 38, N.Y. 












MARINE 


ROYAL INSURANCE COMPANY, LIMITED » ROYAL INDEMNITY COMPANY - AMERICAN & 
FOREIGN INSURANCE COMPANY + THE BRITISH & FOREIGN MARINE INSURANCE CO., 
LTD. - NEWARK INSURANCE COMPANY - QUEEN INSURANCE COMPANY OF AMERICA 


THE LIVERPOOL & LONDON & GLOBE INSURANCE CO. LIMITED + GLOBE INDEMNITY 
COMPANY + STAR INSURANCE COMPANY OF AMERICA - THAMES & MERSEY MARINE 
INSURANCE COMPANY, LTD. - VIRGINIA FIRE & MARINE INSURANCE COMPANY 
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continually stressed by the Joint Hull 
Committee, whose guidance is much ap- 
preciated by the market, that under- 
writers when dealing with renewals 
should exercise the greatest care to 
satisfy themselves that the estimates for 
outstanding claims are up to date in 
their costing. We are hopeful that the 
1950 hull account will yield~a small 
profit. 

“Cargo business continues to be sub- 
ject to intense competition in all parts 
of the world, and there has been fur- 
ther deterioration in marine rates. The 
underwriting of cargo business on terms 
that give no hope of profit, other than 
out of war risk premium, is unsound 
and is a practice that can only be harm- 
ful to the best interests of the market. 
As it is, the outlook for marine under- 
writing is one of difficulty, but we have 
confidence that our officials both at 
home and overseas will be able to 
grapple successfully with the problems 
that may arise. 

Accident Department 
Net premium income, 1950 £18,308,511 
Net premium income, 1949 17,165,686 

“The ratio of claims paid and out- 
standing was 54.66%, commission 17.72% 
and expenses of management 17.81%. 
The underwriting surplus was £1,795,565 
and, after adjustment of the reserve for 
unexpired risks, there remained an un- 
derwriting profit of £1,338,435, or 7.31% 
of the premium income. The sum of 
£1,000,000 has been transferred to profit 
and loss account, and the accident fund 
now amounts to £12,628,824, or 68.98% 
of the premium income. 

“At home the steady expansion of re- 
cent years was continued, and there was 
a general increase in our writings in the 
many classes of accident business trans- 
acted. Except in connection with the 
motor section, there was little change 
in the factors affecting the business. 

“The increase in motoring activity 
consequent on the derationing of petrol 
was quickly reflected in a_ substantial 
increase in claims under motor policies. 
This, coupled with larger awards for 
damages for personal injuries and 
higher costs for repairs, has rendered 
imperative an upward revision of rates, 
which will come into force as from 
June 1, 1951. 

“The other classes of our home acci- 
dent business again proved generally 
profitable. 

“In the United States of America, 
where our accident business is trans- 
acted by our associated companies, the 
Ocean and Columbia, our operations 
yielded a_ satisfactory underwriting 
profit. The outbreak of war in Korea, 
and the acceleration of the rearmament 
program have had their effect upon the 
general economic position, and the in- 
flationary tendency has naturally had its 
repercussions upon our business. 

“In the field of automobile business, 
which forms a substantial part of the 
premium income, the cost of claims 
settlements has risen considerably, while 
rates have not kept pace. Workmen’s 
compensation business, which also con- 
tributes a large share of the total pre- 
mium volume, continues to present seri- 
ous underwriting problems, mainly due 
to opposition to the rate increases which 
experience justifies. In all the circum- 
stances our results for last year were 
fortunate, but the future is clearly one 
of difficulty necessitating the closest at- 
tention to the conduct of our business. 

Profit and Loss Account 

“Gross interest, dividends and rents 
have increased by £297,824, and now 
amount to #£2,140,885. Part of the in- 
crease is attributable to the change in 
the dollar exchange rate, the full effect 

of which was not felt in 1949, but about 
£170,000 may be looked upon as coming 
from expansion of the invested funds. 

“Transfers from departmental ac- 
counts amount to £2,775,000, compared 
with £3,400,000 last year, but in this con- 
nection it will be seen in the fire and 
accident revenue accounts that the addi- 
tional reserves (beyond the usual 40% 
for unexpired risks) have in both cases 
advanced materially. The necessity for 
reserves of unquestioned strength needs 
no emphasis.” 


NAIC Uniform Deposit 


Group to Meet in Denver 
The uniform deposit laws and regula- 
tions subcommittee, a subcommittee of 
the laws and legislation committee of 
the National Association of Insurance 
Commissioners, will meet in Denver, 
September 17 and 18, with headquarters 
at the Brown Palace Hotel. 

At the June meeting of the NAIC, the 
assignment of the subcommittee was 
“enlarged to include a comprehensive 
study of the subject of so-called security 
or insolvency of the industry to meet 
with them and this subcommittee 
then report back to the laws and legis- 
lation committee their recommendations 
and findings at the December meeting.” 

It is hoped that a uniform deposit law 
may be drafted at this meeting for sub- 
mission to the laws and legislation com- 
mittee in December, 1951. The coopera- 
tion and assistance of the industry will 
be necessary to successfully accomplish 
this purpose, says Luke J. Kavanaugh, 
Colorado Commissioner and chairman 
of the uniform deposit laws subcommit- 
tee. 


GILROY BROTHERS AGENCY 

Bernard F. Gilroy has become asso- 
ciated with his brother, Lawrence T., Jr., 
in the general insurance business of 


Utica, N. Y. 


Wadsworth Fire Assn. 
Special in N. H. and Me. 


Charles W. Wadsworth has been ap- 
pointed special agent for the Fire As- 
sociation of Philadelphia and Reliance 
of Philadelphia, in the territory of Maine 
and New Hampshire, under the supervi- 
sion of Special Agent George F. Mc- 
Farland. 

He will report to Mr. McFarland, as 
his assistant, on July 16 and will make 
headquarters with Mr. McFarland. A 
graduate of the University of Maine Mr. 
Wadsworth joined the Fire Association 
a year ago and is a graduate of the field 
training course of these companies. 


R. I. Follows NAIC on 


Instalment Premiums 
Insurance Commissioner George A. 
Bisson of Rhode Island has issued a 
regulation on instalment premiums con- 
curring with the recommendation of the 
National Association of Insurance Com- 
missioners. It provides that all compa- 
nies issuing term policies with premiums 
payable’ in instalments are required to 
report “written premiums” in the an- 
nual statement on the basis of total 
premiums, plus finance charges, charged 
the insured during the statement year 
only. Uncollected premiums not due un- 
til future years may not be included 
among assets. 
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American Equitable Assurance Company of New York 
Organized 1918 


Globe & Republic Insurance Company of America 
Established 1862 


Merchants and Manufacturers Insurance Company of 


New York 


Organized 1849 


New York Fire Insurance Company 
Incorporated 1832 





Corroon & Reynolds, Inc. 
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92 William Street, New York 38, N. Y. 


mamas Losses paid exceed Three Hundred Fifty Million Dollars 
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INTRODUCES NEW CONTRACT 





Founders of Los Angeles Puts Out 
Intermediary Home Owners’ Package 
Policy; Covers Named Perils 
Founders Insurance Co., Los Angeles, 
following by five months its introduc- 
tion of a comprehensive home-owners’ 
package policy, announces a new insur- 
ance contract—an intermediate home- 
owners’ package policy. The new con- 
tract is designed to provide the home- 
owner with an adequate contract to 
serve his preference for insuring against 
named perils, as against all risks cover- 

age on dwelling and contents. 

The new form covers the dwelling and 
unscheduled personal property against 
physical loss or damage ‘caused by fire 
and lightning, extended coverage perils, 
vandalism and malicious saiachiel and 
theft; automobile on a comprehensive 
basis against physical loss or damage 
and automobile bodily injury and prop- 
erty damage and comprehensive per- 
sonal liability, including medical pay- 
ments. An added feature is the insur- 
ing up to 10% of the limit of insurance 
specified in the policy on the dwelling 
to be applied by the insured toward ad- 
ditional living expense, as well as to 
rental value. 

Other features of the form include 

premium credits for other existing in- 
surance, automatic reinstatement of all 
losses without additional premiums, con- 
tinuing coverage with no expiration date, 
budgeted premium payments payable 
annually or semi-annually, additional op- 
tional coverages such as_ earthquake, 
rental value, residence glass, deprecia- 
tion insurance, additional living expense, 
trees and shrubs and other extended 
coverage endorsement perils. 
_ Rating of the new form, follows the 
formula of using one-third of the three- 
year bureau premium for fire and ex- 
tended coverage endorsement less 10% 
to arrive at the basic annual package 
policy premium. Theft coverages on un- 
scheduled personal property are $9 for 
$1,000, $13.50 for $2,000, $15 for $3,000, 
$16.50 for $4,000, and $18 for $5,000, All 
automobile coverages follow bure: iu, less 
10%. Comprehensive personal liability 
is figured on the basis of one-third of 
the appropriate three-year premium, less 
10%; on scheduled personal property, 
the rate is one-third of the appropriate 
three-year premium on such scheduled 
property coverages as furs, jewelry and 
fine arts. 


Adjustment Bureau Opens 
Offices on Pacific Coast 


General Adjustment Bureau, Inc., an 
nounces the opening of new branch 
offices at Redwood City, Cal., and Aber- 
deen, Wash. Vance F. Hill is manager 
of the Redwood City office and H. F. 
Honsinger heads the Aberdeen office. 

Mr. Hill has been with the bureau for 
the past ten years and before his pres- 
ent promotion was a staff adjuster at 
San Francisco, in which capacity he 
handled San Mateo losses, Mr. Hon- 
singer has been with the bureau for 11 
years and was a senior adjuster on the 
Tacoma, Wash., staff prior to this ap- 
pointment. He has been handling the 
territory to be serviced by the Aber- 
deen office from the Tacoma branch. 


Big Bill 
(Continued from Page 17) 


important to defense and defense sup- 
porting activities. 

Since Congress authorized the fire 
control work in the 1949 fiscal year, 
a total of 21 projects have been under- 
taken. Many of the fires threatened 
buildings and lands, and the noxious 
gases created health hazards. 

Fires on public domain were con- 
trolled entirely at Federal Government 
expense. ‘Two-thirds of the expense for 
controlling fires on private, state and 
county lands was borne by the Govern- 
ment. 
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Court Will Determine 
Dearborn Cos.’ Status 


MICHIGAN HEARINGS FINISHED 
After Failure to Get RFC Loan, Com- 
panies Present New Plan to Convert 
Fire Company Into Casualty Carrier 





Whether a departmental receivership 
D. F. 


Insurance 


will be ordered for the 3roderick- 


controlled Dearborn Compa- 
nies of Detroit will be definitely decided 
within a few weeks, it appeared follow- 
ing completion of a hearing on a de- 
partmental receivership petition, July 30. 

Judge Louis E. Coash of Ingham 
County (L ansing) Circuit Court granted 
the companies’ counsel, John T. Hig- 
gins, 15 days in which to file briefs 


and Maurice Moule, assistant Attorney 
General representing the Department, 
will be accorded a similar period to pre- 
pare and file answering briefs. The 
court will decide the issue without a 
further hearing, it was indicated. 

At the hearing it was disclosed that 


efforts of the Broderick interests to ob- 
tain a $1,250,000 Reconstruction Finance 
Corporation loan to finance reorganiza- 
tion on the basis of a new multiple-line 
carrier had proved futile. A definite re- 
jection of the loan application was re- 
ceived from the RFC, July 21, it was 
admitted by Mr. Higgins, who is also 
vice president of the companies. 


Presents New Plan 


A new plan was put forward, however, 
and structure of 


under which the name 

the Dearborn National, the fire com- 
pany whose business has been com- 
pletely reinsured, would be converted 


into a casualty company with capital of 
$200,000 and surplus of $100,000 or more. 
It is proposed by the companies’ man- 
agement that non-admitted assets, in 
the form of securities of other Broderick 
enterprises which had been held in the 
companies’ portfolios but were unaccept- 
able because they created a pyramidal 
financial structure, be substituted for ex- 
isting collateral to cover notes payable 
liabilities, thus freeing sufficient funds, 
with banking aid, to establish the new 
casualty company on a basis meeting 
statutory requirements. 

The companies’ own statements, sub- 
mitted as exhibits, revealed large defi- 
cits which would wipe out the capital 
stock and surplus on the basis of ad- 
mitted assets. 

Theodore Seidler, an accountant for 
the companies, appeared as the only 
witness for them, analyzing the several 


exhibits, while Theodore Tubergen, as- 
sistant chief examiner, testified for the 
department relative to his analysis of 


the June 30 balance sheets. 


Hinged on RFC Loan 


A motion for an adjournment was 
denied by the court at the outset of the 
resumption of the hearing which had 
been recessed several months ago after 
the Department’s case had been heard. 
Because of the pendency of the RFC 
loan application upon which hinged the 
proposed reorganization, the court had 
permitted the extended policy. The re- 
ceivership petition was filed in April, 
1950, after extended preliminary litiga- 
tion following former Commissioner 
David A. Forbes’ order that the com- 
panies divest themselves of the non- 
admitted assets represented by securi- 
ties of the other Broderick enterprises. 

It was brought out by company 
spokesmen today that all insureds’ inter- 
ests have been protected since the fire 
company is wholly reinsured and insur- 
ing contracts of the Dearborn National 
Casualty all have expired. 


NAUA Appoints Group 
To Study Rate Matter 


TO MAP OUT FUTURE COURSE 





N. Y. Department’s Rejection of Auto 
Physical Damage Rate Filing Brings 
Problems; Raises Moot Question 





Following the New York Insurance 
Department’s rejection of its filing for a 
rate increase in automobile physical 
damage insurance rates, the National 
Automobile Underwriters Association 
has appointed a special committee to 
plan its future course of action. 

The NAUA has announced that its 
interim committee had _ thoroughly 
studied the entire matter, resulting in 
the appointment of the special commit- 
tee and it suggested that members await 


further information from the special 
committee. 
The proposed automobile physical 


damage rate revision, filed by the NAUA 
last April would have increased the 
over-all rate level in the state 8.6% or 
approximately $6,000,000. The rating or- 
ganization had requested that rates for 
comprehensive and $25, $50 and $100 de- 
ductible collision insurance on private 
passenger automobiles be increased 12%, 
while the rates for similar coverages on 
commercial vehicles be reduced 10.5% 


Kline Rejects Proposal 
Deputy Commissioner George H. 
Kline of the New York Insurance De- 
partment rejected the proposal, saying 
that it did not meet the requirements 
prescribed in Section 183 of the New 


York Insurance Law, which provides 
that rates must be reasonable and ade- 
quate for the class of risks ot which 


they reply. 

Mr. Kline, in rejecting the proposal, 
left the door open for the organization 
to increase rates in those territories 
where the experience is unfavorable, 
pointing out that the Department ex- 
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pects the association to reduce the rates 
on those classes and coverages where 
the experience is favorable in order to 
produce approximately the same over- 
all statewide rate level which is in effect 
today. He requested the association to 
submit within the near future a_re- 
vised filing which will provide for the 
necessary adjustments. 

Mr. Kline stated that the bureau 
should tentatively key the rates in the 
new filing to a permissible loss ratio of 
54.5% and said it was understood that 
the organization was not precluded from 
adducing evidence at any hearing which 
the Department might conduct to show 
the reasonableness of some other per- 
missible loss ratio. In adopting a per- 
missible loss ratio of 54.5%, the Depart- 
ment allowed 42% for expenses exclud- 
ing allocated claim expenses, instead of 
the 46.5% previously assumed and 3.5% 
for profit and contingencies. 

Further action of the NAUA is 
awaited with interest because, in speci- 
fying the percentage for profit and con- 
tingencies, the Department raised the 
controversial question of the Depart- 
ment’s authority to regulate underwrit- 
ing profit. 


Wm. H. McGee & Co. Buys 


Westchester County Building 

Wm. H. McGee & Co. Inc., New 
York, has purchased a five-story, fire re- 
sistive building and adjacent property at 
Pleasantville, Westchester County, N. Y. 
According to Harold Jackson, president 
of the company, the building is fully oc- 
cupied and for the present only, a small 
portion of it will be used for storing 
vital records. Subsequently, arrange- 
ments will be made to have a portion of 
the building available for expansion of 
the company’s activities. 








sound underwriting. 
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"THE ATLANTIC STORY" 


Our story began in 1842 with the chartering of the Atlantic Mutual. The 
Centennial, a wholly owned stock company, was organized 100 years later. 
Today the story of the Atlantic Companies is briefly this: 


* Two financially strong companies, operating in the fire, marine 
and casualty fields under one management, offering producers 
the choice of participating or non-participating contracts. 

* A tradition of prompt and ungrudging claim settlements that 
goes back over a hundred years. 

* A progressive and flexible attitude toward new developments 
to provide better insurance for the public, combined with 


* The conviction that the public is best served through the com- 
petent independent agent or broker, and the practice of tell- 
ing the public about that conviction. 


We shall be glad to send you “The Atlantic Story”’, an illustrated booklet 
filling in the above outline and containing a historical sketch and other use- 
ful information. Simply write or telephone any of our offices. 


THE ATLANTIC COMPANIES 


ATLANTIC MUTUAL 
Home Office: 49 Wall Street, New York 5 


Baltimore - Boston - Chicago + Cincinnati + Cleveland - Dallas « Detroit - Grand Rapids 
Houston + Indianapolis + Los Angeles » Newark - New Haven - Oakland - Philadelphia 
Pittsburgh - Portland + Richmond + St. Louis + San Francisco - Seattle - Syracuse 


Marine, Fire, Inland Transportation, Yacht, Property Floaters, Automobile and Casualty Insurance 
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REJECTS AUTO FINANCE PLAN 


Michigan Official Says Proposal to 
Collect 5-Year Premium and Issue 
Policy Annually Would Be Invalid 
The Michigan Attorney General’s office 

has ruled invalid a proposed insurance 
program on financed automobiles under 
which it was contemplated that a five- 
year premium would be collected but 
policies would be issued on an annual 
basis over the period. 

Former Insurance Commissioner David 
A. Forbes had inquired as to the legal 
status of the proposal. The finance com- 
pany wanted to write the five-year con- 
tracts on car purchases, with fire, theft 
and collision coverage provided for each 
such vehicle. It was proposed that the 
agent, after the initial premium payment 
for one year, would keep the remainder 
of the premium payment in a trust fund, 
paying out the premium on an annual 
basis. The insurance company proposed 
to furnish a letter to the agent guaran- 
teeing that there would be no change 
in rate during the five years. 

The Department inquiry embraced two 
points: Whether it would be lawful for 
an agent to collect the five-year premium 
but issue a policy for only one year, 
and whether the company could lawfully 
certify that the four additional annual 
policies would be issued at the original 
rate of the first year policy. The At- 
torney General Department’s reply was 
that the arrangement would be illegal on 
both counts and would be in violation 
of both the insurance code and the 
motor vehicle sales finance act. 

Assistant Attorney General Maurice 
M. Moule, who prepared the opinion, 
cited the Commissioner’s power to order 
rate revisions which might conceivably 
force a change in the premium charged 
during the five-year period, because the 
original premium was either excessive 
or inadequate. He also noted that the 
car financing act requires that any in- 
surance policy or certificate on a financed 
car furnished the buyer must set forth 
“complete information as to the effective 
date, amounts of premium and coverage 
and shall contain all the terms of the... 
contract,” stipulations which could not 
be met fully under the plan. 








Malcolm M. Innes, 57, Dies 


Malcolm M. Innes, assistant secretary 
of the St. Paul Fire & Marine Insurance 
Co. and the Mercury Insurance Co., died 
on July 29, at the age of 57. He was 
stricken between Webster and Siren, 
Wis., en route home from a week-end 
on the North Shore. 

Mr. Innes’s entire business career was 
with the St. Paul, having started with 
the company in 1912, the only interrup- 
tion being a_two- -year period during 
World War I, when he served in the 
Army. He was appointed assistant sec- 
retary on July 17, 1943 


REPUBLIC DECLARES DIVIDEND 

Directors of Republic Insurance Co., 
Dallas, Tex., have declared a quarterly 
dividend of 30 cents a share on common 
stock, payable August 25 to stockhold- 
ers of record August 10. Also declared 
was a quarterly dividend on the 4% 
preferred stock, payable September 25 
to stockholders of record September 10. 


McCLURE NAMED AT COLUMBUS 
The Columbus, O., Insurance Board 
has elected Robert W. McClure, Mc- 
Elroy-Minister Agencies, president; 
Fred Johnson of Rankin- Johnson & Co., 
vice president, and J. Herbert Mumm of 
Coleman-Mumm, Inc., treasurer. 
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Auto Liability Rates 
Up in New Hampshire 


REVISION PROGRAM PROCEEDS 


Leslie Appears at Tennessee Hearing 
and Agreement There Is Near; Hear- 
ing Today on Situation in lowa 


The automobile liability 
program of the National 
Casualty Underwriters is proceeding at 
an encouraging pace. So far, revisions 
have been approved in 30 jurisdictions— 
29 states and the District of Columbia, 
and in the remaining states, revisions 
are being developed or have been filed. 

The latest state in which new rates 
have been approved is New Hampshire. 
In that state, the new program embraces 
the following: On private passenger au- 
tomobiles, bodily injury rates are in- 
creased 21.7% and property damage, 
20.7%; on commercial cars, there is no 





rate revision 
Bureau of 


change in bodily injury rates, while 
property damage rates are increased 
125%. 


To date, only two states, West Vir- 
ginia and Towa, have refused to grant 
revisions. A hearing is being held today, 
August 10, in Iowa, in the office of Com- 
missioner Charles I. Fischer at Des 
Moines, and negotiations are being car- 
ried on with Commissioner Robert A. 
Crichton of West Virginia relative to 
the situation in that state. 


Hearing in Tennessee 


Last week, the question of how much 
automobile liability rates will be raised 
in Tennessee was taken under advise- 
ment by Commissioner M. O. Allen. A 
day-long hearing was held in Nashville, 
when Commissioner Allen indicated that 
the approximately 30% increase re- 
que sted by the National Bureau, was, 
in his opinion, too high. Since the hear- 
ing, an agreement on the amount of the 
increase in Tennessee is near, and an- 
nouncement of the final figure is ex- 
pected at an early date. 

At the hearing, Commissioner 
asked Deputy Commissioner 
Sanders and William Leslie, general 
manager of the National Bureau, “to sit 
down and see if you can come out with 
a rate we could agree upon.” 

Mr. Leslie was the principal witness 
at the Tennessee hearings, held July 31, 
when Commissioner Allen said the pro- 
posed increase had brought numerous 
protests, principally from rural areas 
which now enjoy lower rates. 

Mr. Leslie said the proposed rate in- 
crease is based on the inflationary trend, 
particularly in evidence since the Ko- 
rean war broke out, and a projection of 
this trend into the future. 


Inflation Hits Settlements 


Allen 
Currey 


“Inflation is hitting insurance settle- 
ments for bodily injuries as well as the 
auto parts industry and wages of those 
making repairs,” he continued. 

“The bureau wants 29% higher bodily 
injury rates on private vehicles, 30% 
higher property damage rates on private 
vehicles, 9% higher B.I. rates on com- 
mercial vehicles and 30% higher P.D. 
rates on commercial vehicles,” Mr. Les- 
lie added. 

“Tam convinced rates should be 
raised,’ Commissioner Allen declared, 
“but T can’t help but believe that a 28 
to 30% increase is too high.” 

The Commissioner mentioned a favor- 
able accident record in the state during 
the first part of this year, the increase 
of the state highway patrol force by 
about 100 men and other factors as be- 
ing in favor of a lesser increase than 
the insurers ask. 


Retail Credit Co. Names 
Stufflebeem in New York 





Fabian Bachrach 
W. M. STUFFLEBEEM 


W. M. Stufflebeem, division manager 
for the Retail Credit Co. of the New 
England division with headquarters in 
Boston, will become resident vice presi- 


Jordan at Home Office of 
American Surety Group 


Richard H. Jordan has been appointed 
assistant manager of the home office 
burglary, glass and inland marine de- 
partment of American Surety Group. 

Mr. Jordan was gr raduated from Yale 
University and did graduate work at 
Columbia University. He has had many 
years of experience in the underwriting 


field. 


NEAL ON MICHIGAN PROGRAM 

Robert R. Neal, vice president and 
general counsel, North American Acci- 
dent Insurance Co., Chicago, will be in 
charge of the special accident and health 
session planned for the convention of 
the Michigan Association of Insurance 
Agents at Mackinac Island, September 
10-12. 





dent in New York about October 1. His 
responsibility will be sales and customer 
relations in the territory along the East 
Coast from Washington, D. C., to the 
Canadian border and, in addition, look- 
ing after any matters of corporate in- 
terest in that territory which might be 
delegated to him. He will succeed the 
late Edward J. Hardin. 

Mr. Stufflebeem began his career as 
an inspector in San Francisco. In 1926, 
after attending the managerial training 
school, he became manager of the Oak- 
land office. He was promoted to de- 
partment manager in Los Angeles in 
1929 where he served until 1937, when 
he became manager there. Mr. Stuffle- 
beem became assistant operating mana- 
ger in the home office at Atlanta, Ga., in 
1942 and the following year was pro- 
moted to division manager of the south- 
west division. He became manager of 
the southern division in 1945 and was 
transferred to Boston as manager of the 
New England division the following 
year, 
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Leslie Chief Speaker 
At Joint Convention 


WHITE SULPHUR PLANS MADE 





Platts and Price on Program; Business 
and Social Activities Planned; Golf 
Tournament To Be Held 
The 36th annual joint meeting of the 
International Association of Casualty & 
Surety Underwriters and the National 
Association of Casualty & Surety Agents 
will be held at The Greenbrier, White 
Sulphur Springs, W. Va., September 23 

to September 26, inclusive. 

William Leslie, general manager of the 
National Bureau of Casualty Underwrit- 
ers, will be the principal speaker at the 
opening joint meeting in The Green- 
brier on the morning of September 24. 
Ralph H. Platts, of Detroit, president, 
Standard Accident Insurance Co. and 
president of the International Associa- 
tion of Casualty & Surety Underwriters, 
and Holton R. Price, of St. Louis, presi- 
dent of the National Association of Cas- 
ualty & Surety Agents, also will speak. 
The complete program and appointment 
of the customary joint committees will be 
announced in the near future. 

To Include Business and Social Activities 

The meeting, in keeping with estab- 
lished tradition, will include both busi- 
ness meetings and social activities for 
the entertainment of members of the 
two organizations and their guests. The 
outstanding feature of the social pro- 
gram for men will be the annual two- 
day golf tournament, with a number of 
handsome prizes for the winners in vari- 
ous classifications. Equaily handsome 
prizes will be provided for the women’s 
golf tournament and bridge tournament. 
It is promised that the annual reception 
and banquet will present exceptional en- 
tertainment features. 

Dorsett Is Committee Secretary 

J. Dewey Dorsett, general manager of 
the Association of Casualty & Surety 
Companies and secretary of the joint 
convention committee, announced that 
ample Pullman accommodations have 
been promised by the Chesapeake & Ohio 
Railroad. Special cars for those oo. 
ing the meeting will be attached to th 
regular train to White Sulphur Springs, 
leaving New York on the evening of 
September 22. Pullman reservations can 
be made by writing direct to Frank 
Knotts, city passenger agent, Chesapeake 
& Ohio Railway Company, 14 Rocke- 
feller Plaza, New York, 20, N. Y. On 
the return trip, the special cars will be 
attached to the regular train leaving 
White Sulphur Springs on the evening 
of September 26. 

Mr. Dorsett emphasized that it espe- 
cially important that reservations at The 
Greenbrier be made at the earliest pos- 
sible date. This should be done by writ- 
ing directly to the management of The 
Se saat White Sulphur Springs, 

a. 





To Write Casualty 1 Lines 
On Army Men in France 


Monsieur Marcel Coudert, general 
manager of American International Un- 
derwriters in France, announces that 
the New Hampshire Fire Insurance Co. 
has been —— by the French Gov- 
ernment to issue casualty insurance poli- 
cies to the U. S. Army personnel sta- 
tioned in France and to civilians at- 
tached to the U. S. Army there. 

AIU acts as the foreign manager for 
the New Hampshire in France, Monsieur 
Coudert also announced that the Ameri- 
can International Assurance Co., Ltd. 
of Hongkong, an affiliated company, has 
been authorized by the Ministry of Fi- 
nance to effect reinsurances of all kinds 
in France and its territories. 


ISSUES NEW LAW PAMPHLETS 

A new edition of the Kentucky and 
New Jersey workmen's compensation 
law pamphlets, which incorporates re- 
cent major amendments, has been pub- 
lished and is now ready for distribution 
by the Association of Casualty & Surety 
Companies. 
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R. I. CATLIN REAPPOINTED 





Gov. Lodge of Connecticut Names Him 
to Six-Year Term as Chairman of 
State’s Highway Safety Commission 
Robert I. Catlin, vice president of the 


Aetna Casualty & Surety has been re- 


appointed to a six year term as chair- 
man of the Connecticut Highway Safety 
Commission by Governor John D. Lodge. 


ROBERT I. CATLIN 


Commission since 


\ sore of the 
; as its chair- 


1936, Mr. Catlin has served 

man since “1946 
Prominent in the field 

work, Mr. Catlin is a 


of public safety 
member of the 


advisory committee of the accident pre- 
vention department of the Association 
of Casualty & Surety Companies, and 
has held several high offices in the Na- 
tional Safety Council. These include 
member of the board of directors and 
executive committee, and vice president 


of public safety. 


WITH STANDARD FOR 25 YEARS 
T. L. Sedwick ea Anniversary; Is 
Executive Secretary of Company; Hon- 
ored by Associates at Luncheon 

Theodore L. Sedwick, executive secre- 
tary of the Standard Accident Insurance 
Co., Detroit, completed 25 years of serv- 
ice with the company on July 6. To 
commemorate the occasion he was pre- 
sented with a 25-year service emblem by 
the Standard Ten-Year-Club and_re- 
ceived a bouquet of 25 red from 
the officers and directors. He also 


roses 


was 


presented with an especially inscribed 
desk set by his associates in the bond- 
ing department and was honored by 
fellow officers at a special luncheon at 


the Detroit Athletic Club. 

Mr. Sedwick joined Standard in 1926 
as a member of a Standard training 
school class. On completion of the train- 
ing course he was assigned to the bond- 
ing claims department, where he became 
adjuster, then adjuster and attorney. In 


1935 he was made chief assistant of 
bonding claims. In 1941 he was made 
superintendent of the bonding claims 


department and in 1943 was promoted to 


his present position of executive secre- 
tary. 
Mr. Sedwick was graduated from the 


University of Pennsylvania and saneteed 
his degree in law from the University of 
Indiana. He also studied at Purdue Uni- 
versity. He is a member of the. Michi- 
gan Bar Association and is associated 
with the fidelity and surety section of 
the insurance section of the American 
3ar Association. He is also a member 
of the State Bar committee on insur- 
ance and the surety law committee of 
the Association of Casualty & Surety 
Companies. A member of Sigma Chi, 
one of his main interests is sailing, and 
he is past commodore of the Detroit 


Boat Club. 





F. & D. Reports High 
Premium Income Figure 


MAKES HALF-YEAR STATEMENT 





Largest Writings in History Attributed 
to Term Fidelity Renewals as Well 
as Increases in Other Lines 





The Fidelity & Deposit Co. of Mary- 
land announces that net premiums writ- 
ten during the first six months of 1951 
amounted to $9,641,668, exceeding those 
of any corresponding period in the his- 
tory of the company. 

The figure is 20.1% higher than the 
$8,026,304 in net premiums recorded in 
the same period of last year. The in- 
crease is due mainly to the renewal of 
a large amount of term fidelity business 
in recent months, and an increased vol- 
ume of business in other bonding lines. 

Earned premiums for the period were 


$8,831,572, also a record for any first 
six-month period. The corresponding 
1950 figure was $8,791,566. Net under- 


writing gain was $1,049,576, as compared 
with $1,826,623 in the 1950 period. In- 
vestment income amounted to $596,358, 
as against $495,069 in the same period 


of last year. Total admitted assets 
reached $50,811,864, as against $48,540,463 
on June 30, 1950. 


UPHOLDS MASS. RATING PLAN 


Supreme Judicial Court Upholds Legality 
of Plan on Which State’s Compul- 
sory Auto Rates Are Based 

An opinion handed down by the Mass- 
achusetts Supreme Judicial Court (Aug. 
1) upheld the legality of the rating plan 
on which the state’s compulsory motor 
vehicle insurance rates are based. 

Written by Judge Harold P. Williams, 
the een] ruled against five taxi firms 
which had challenged the legality of 
premiums established by the Insurance 
Commissioner for 1948, 1949 and 1950. 

The high state court held, however, 





that the premium charges under the 
plan “appear to be just and reasonable, 
being fixed in accordance with sound 


principles and not being excessive or 
more than adequate.” 

The suit was brought by the Geneva 
Avenue Taxi & Repair Co., Grove Hall 
Taxi, Inc., and Maurice A. Wantman, 
Inc,, all "Boston cab operators; the 
Somerville Yellow Cab Co., and Albert 


J. Petren, Lowell taxi operator. 


CARLSON HAS ANNIVERSARY 

David C. Carlson, superintendent of 
the bond department of the Hartford 
Accident & Indemnity Co.’s St. Paul 
branch office, celebrated his 25th anni- 
versary with the organization recently. 
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Vacations provide the rest and recreation so necessary 
to employe efficiency and morale. When accident or sick- 
ness dissipates hard-earned vacation funds then the em- 
ployer as well as the employe suffers. 

A ZURICH GROUP WELFARE PLAN protects the 
employe’s savings by providing benefits to meet unex- 
pected medical and hospital expenses. 

Your clients can make this protection available to their 
employes at a cost of less than one cent per hour per 
employe in standard cases. Your ZURICH REPRESEN- 
TATIVE will aid you in preparing plans to fit their needs. 
Consult him today for details. 


ZURICH-AMERICAN 
HEAD OFFICE e 135 SOUTH LA SALLE ST. e CHICAGO 3, ILLINOIS 


ZURICH GENERAL ACCIDENT AND LIABILITY INSURANCE COMPANY, LTD. 
AMERICAN GUARANTEE AND LIABILITY INSURANCE COMPANY 
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Endorses the Survey 
Method of Selling 


P. J. DOCONTER AT AETNA DINNER 





1949 Graduate of Aetna C. & S. Course 
Inspires Those Completing 123rd 
Session to Do Thorough Job 





Peter J. DeConter, a representative of 
the Aetna Casualty & Surety Co. at 
Philadelphia, enthusiastically endorsed 
the survey method of selling insurance 
during a talk at the dinner concluding 
the 123rd session of that company’s sales 


course, July 19, at the Hartford Canoe 
Club. 
The insurance survey constitutes a 


valuable service for the client, Mr. De- 
Conter explained, and provides a most 
effective presentation of the risks to 
which a client is exposed and the cov- 
erages required for complete protection. 

In addition to creating immediate op- 
portunities for adding additional cover- 
ages, Mr. DeConter said the survey 
represents a potential source of much 
new business in future years. 

Invited to speak at the dinner because 
of his outstanding record since his grad- 
uation from the sales course in 1949, Mr. 
DeConter lauded the training received at 
the school and said that as a result of 
the knowledge he had acquired he had 
“always been able to answer with con- 
fidence any questions asked by my pros- 
pects.” 

Mr. DeConter then discussed the im- 
portance of servicing policyholders when 
a claim arose. He said the Aetna was 
unexcelled in its prompt treatment of 
claims and told the graduates he made 
a practice of delivering claim payments 
personally. 

The class was led by Leo J. Glickman 
of Fitchburg, Mass. Other blue ribbon 
awards for high scholastic standing 
went to Joseph Campbell of Brooklyn, 
N. Y., and John E. Wright of Decatur, 
Ala. Gold ribbons for demonstrating 
outstanding skill in soliciting techniques 
were awarded to Mr. Glickman, R. La- 
mar Rozear of Jacksonville, Fi: 2. and 
James R. Welshonce of Elkins, West 
Va. 


REPORTS TEXAS ACT IS ABUSED 





Governor Asks Commissioners to Take 
Steps to Stop Implications in Ads 
That Motor Law Is Compulsory 
Reports of incorrect and misleading 
references to the Texas motor vehicle 
safety responsibility act by a few insur- 
ance agents and companies prompted 
Governor Allan Shivers and Colonel 
Homer Garrison, director of the Depart- 
ment of Public Safety, to request the 
Board of Insurance Commissioners to 
take steps to stop the practice of imply- 
ing in advertising that the act is now 
in effect and that the purchase of a lia- 

bility insurance policy is compulsory. 
Casualty Insurance Commissioner Joe 
7 Gibbs assured Governor Shivers and 
Colonel Garrison that, in his opinion, 
insurance agents and insurance company 
representatives, with few exceptions, 
were making no misleading statements 
or misinterpretations of the act but that 
the board would take appropriate action 
in dealing with those who attempt to 
induce the public by false representa- 
tions to buy insurance policies. 
Commissioner Gibbs points out that 
insurance representatives have an un- 
questioned right and a professional re- 
sponsibility to discuss with the members 
of the public the desirability of automo- 
bile liability insurance protection but 
that such insurance representatives 
should when referring to the safety re- 
sponsibility act, be very clear in stating 
that the act does not in any way affect 
owners and operators of motor vehicles 
until January 1, 1952; and that even on 
or after that date, insurance is not 
compulsory but is one of the several 
methods permitted under the act for 
establishing financial responsibility. 
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Best’s Casualty & Surety 
Reports Is Now Ready 


The 1951 Best’s Insurance Reports 
(Casualty and Surety edition), which is 
the 37th annual edition published by 
Altred M. Best Co., is now ready for im- 
mediate distribution. 

The Reports contains a comprehensive 
analysis of the financial condition and 
operations of each company writing 
casualty, surety and miscellaneous lines 
in the United States and Canada. Each 
analysis includes a summary opinion or 
rating, latest financial statement, income 
and disbursements, underwriting exhibits, 
investment exhibits, summary of stocks 
and bonds owned, stockholders’ gains, 
and for a five-year comparison of the 
principal financial and operating figures. 

The five-year exhibit of underwriting 
and financial results on companies writ- 
ing liability and workmen’s compensation 
is based upon case estimates of outstand- 
ing losses. For easy comparison, statu- 
tory figures formerly shown from 1946 
through 1949 have been revised on a 
case basis. Earnings and liquidating 
values of companies are also computed 
on the same basis for the past five years. 

Other features include a complete one- 
year exhibit of business written by 
classes of coverage, comparisons showing 
growth or decline of various lines of 
business written, and history, manage- 
ment, reputation, officers and directors 
of each company. ve 

Copies of the 1951 edition may be 
ordered as part of Best’s Insurance Serv- 
ice from the home office of the Alfred 
M. Best Co., 75 Fulton Street, New York 
City 38; or from any of its branch of- 
fices in Atlanta, Boston, Chattanooga, 
Cincinnati, Chicago, Dallas or Los 
Angeles. 


College Teachers Visiting 
Travelers H. O. for 6 Weeks 


Two college teachers of insurance, Dr. 
Harold B. Gilbreth, head of the depart- 
ment of commerce and economics at 
Winthrop College, Rock Hill, S. C., and 
Nestor R. Roos, instructor in accounting, 
College of Commerce, Louisiana State 
University at Baton Rouge, La., are 
spending six weeks visiting a number of 
home office departments at the Travelers 
this summer. 

Dr. Gilbreth and Mr. Roos came to 
the Travelers as participants in the 1951 
college-business exchange program spon- 
sored by The Foundation for Economic 
Education, Inc. They plan to observe, 
study and perhaps participate in some 
phases of the work of the Travelers in 
an attempt to clarify for them some 
practical applications of business funda- 
mentals. 

Dr. Gilbreth was educated at Western 
Kentucky State College, Bowling Green 
College of Commerce and received his 
M. A. at the University of Kentucky 
and his Ed. D., at New York University. 
He has had experience as an instructor 
in insurance, business law and _ office 
management. 

Mr. Roos received a B.S. degree in 
Business Administration from Washing- 
ton University, St. Louis, Mo., in 1948 
and his Master of Arts degree at the 
same school a year later. He will teach 
at Indiana University in the fall. 

While visiting at the Travelers, both 
men will study in the fire and life un- 
derwriting departments, and in the home 
office schools for agents. 

Dr. Gilbreth also plans to visit the 
branch office administration department, 
methods and planning department and 
the agency departments. Mr. Roos will 
visit the treasurer’s department, comp- 
troller’s and group departments. 

Mr. Roos and Dr. Gilbreth both expect 
to be much better prepared for their 
classes in insurance when they return to 
their respective teaching posts after six 
weeks at the Travelers, Neither had any 
practical experience in insurance before 
their visit. 


Eight Field Appointments 
By Standard of Detroit 


The Standard Accident of Detroit has 
made the following eight additions to its 
field organization: 

Edward A. Cotes, Kenneth T. Edson 
and Vincent J. Donovan have joined 
the New York branch as claim repre- 
sentatives. Thomas A. Faber is now as- 
sociated with the Chicago branch as a 
claim representative, and Robert A. 


Magee is now with the Philadelphia 
branch in the same capacity. Francis J. 
Murray and Robert J. Wilson are with 
the Detroit branch, and John H. Combs 
has joined the Minneapolis branch, all 
as claim representatives. 

Mr. Cotes was previously connected 
with I. U. B. and the Royal Indemnity. 
Mr. Faber, a member of the Illinois bar 
who saw war service with the Army 
Medical Corps, has been with the Hart- 
ford Accident & Indemnity and the 
Zurich as claim investigator. Mr. 
Donovan gained his insurance experience 
with the (American) Lumbermens Mu- 
tual Casualty and Security Mutual 
Casualty. 

Mr. Magee, an ex-Army sergeant, 
studied at St. Joseph’s College, and Mr. 
Murray attended University of Detroit. 
Mr. Wilson holds a law degree from the 
Detroit College of Law, while Mr. 
Combs, a graduate of St. "Thomas Col- 
lege, previously was with the Dayton 
Co. in Minneapolis. 


Central Surety’s Results 
For First Half of 1951 


Central Surety & Insurance Corp. of 
Kansas City reported total assets as of 
June 30 of $18,838,059 of which $15,138,- 
517 was invested in high grade bonds 
and on deposit in Federal banks. Net 
premiums written in the first half of 
1951 amounted to $5,985,994, an increase 
of $632,051 over the same period of 1950. 

On the liability side the Central 
Surety showed unearned premium re- 
serve of $6,193,394, an increase of $474,- 
298 over last December 31. Reserve for 
claims was set up at $6,753,304. Total 
reserves were reported at $13,532,560. 
The company’s capital continues at 
$2,000,000 which, with surplus of $3,305,- 
499 as of June 30, gave a surplus to 
policyholders of $5,305,499. Net earnings 
for the first six months after Federal 
income tax were reported at —$73,840. 

The board of directors at its quarterly 
meeting July 30 declared a quarterly 
dividend of 50 cents a share, payable 
August 15 to stockholders of record on 
August 1. 

H. J. Hudson, secretary and treasurer 
of Central Surety, was elected a director 
to fill the vacancy caused by the resig- 
nation of Howard Flagg. 

STERLING DECLARES > DIVIDEND 

The board of directors of Sterling 
Insurance Co., Chicago, have declared a 
dividend of 10 cents a share, payable 
August 7 to stockholders of record Au- 
gust 1. 








the following: 


Incontestable after 2 years. 


Policy is non-aggregate. 


* 


who are at liberty to inquire. 


H. R. KENDALL, Chairman 








A Money Maker 


The NON-CANCELLABLE MONTHLY INCOME DISABILITY 
policy is one of the unusual offerings available to Washington 
National representatives. Features of this money maker include 


Pays up to $200 monthly for 2 years. 
Guaranteed renewable to age 65. 
House confinement not required. 


Cannot be ridered after issue. 


Accident Benefits from first day of disability; Sickness 
Benefits from first or eighth day, as selected by applicant. 


Rates are low for top-flight coverage. 


Full details about this highly salable coverage (and other 
commission-building plans) will be given to qualified persons 


WASHINGTON NATIONAL 
INSURANCE COMPANY 


EXECUTIVE OFFICES — EVANSTON, ILLINOIS 


G. P. KENDALL, Secretary 


* 


R. J. WETTERLUND, President 








Honor Royal-Liverpool 


Men on Anniversaries 


The four department heads of the 
Royal-Liverpool Group who are observ- 
ing their 40th anniversaries with the com- 
panies this summer, have been honored 
by their associates. ‘Oscar Beling, super- 
intendent of agency systems, and August 
Westphal, manager of the bonding de- 
partment, were feted by their colleagues. 
At the dinner for Mr. Beling, the eicht 
men present represented 246 years of 
service with the group. ' 

David B. Cromie, assistant comptroller, 
and 20 colleagues in the general accounts 
department, were guests of J. B. Clancy, 
secretary and comptroller, at a dinner 
at the Village Barn. A luncheon for 
Walter S. Costello, superintendent of 
burglary lines in the metropolitan de- 
partment, was held at the Drug & 
Chemical Club. 


Travelers Appoints Five 

Five appointments, casualty, fidelity 
and surety lines of the Travelers have 
been announced. 

Warren R. Stafford has been ap- 
pointed field supervisor, fidelity and 
surety lines at San Fr: ANCiSCO ; Jack E 
Smith has been appointed in the same 
capacity, casualty, fidelity and surety 
Sere at Des Moines along with William 

Adams at Boston; Dorsey L. Rouse at 
Bocdaatt Maine, and Robert L. Ball at 
Albany. 


MADE RESIDENT V.-PRESIDENTS 


Hart Appointed at Los Angeles and 
Stone at Columbus, Ohio, by Sterling 
Insurance Co. of Chicago 

Louis A. Breskin, president and chair- 
man of the board of the Sterling Insur- 
ance Co., Chicago, announces the ap- 
pointment of Leonard R. Hart, Los 
Angeles, and Edwin D. Stone, Columbus, 
Ohio, as resident vice presidents. Both 
of them joined the company soon after 
its abandonment of direct mail operation. 

Mr. Hart owns the Southern California 
Agency, operating in the entire southern 
half of California. He has been an 
agency development and production man 
for many years, coming to Sterling from 
the Continental Casualty Co. For the 
past three and a half years he has rep- 
resented the Sterling exclusively in Cali- 
fornia. 

Mr. Stone owns the Central Ohio 
Agency for the Sterling and operates in 
more than half of the state of Ohio. He 
joined the Sterling three years ago, after 
representing other companies in Ohio. 


Large Contracts Awarded 

Bressi & Bevanda Constructors, Inc., 
and A. Tiechert & Sons, Tujunga, as 
joint venturers, have been awarded the 
contract by the Public Works Office, 
U. S. Navy, at a price of $6,490,000 for 
the extension and strengthening of run- 
ways and taxiways and other work, at 
the Marine Air Corps Station, at El 
Toro, Calif. Hartford Accident & In- 
demnity for Bressi & Bevanda and 
Massachusetts Bonding Insurance Co., 
for A. Tiechert are on the sureties for 
the work. 

Peter Kiewitt Sons Co. of Omaha has 
been awarded the contract by the U. S. 
Bureau of Reclamation, at a price of 
$1,287,885.60 for the construction of 
Shedules 1 and 3, Willow Creek Pump- 
ing plant and W illow Creek P ump Canal, 
Colorado, big Thompson Project at 
Granby, Colo. The Aetna Casualty & 
Surety is on the bond for the work. 


HOLD SAN FRANCISCO MEETING 

George Allen, Richmond attorney, who 
is vice president of the National Asso- 
ciation of Claimants’ Compensation At- 
torneys, was a featured speaker at its 
annual meeting August 6-12 in San 
Francisco, Calif. The meeting covered 
all phases of railroad, workmen’s com- 
pensation, admiralty and personal injury 
aw. 
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tax figures showing 
1942-1950 inclusive, 
taxes incurred by 
ave agepregated more 
lars.” In addition, he 
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t< t, a large proportion of the 
vidends paid out by the mutuals go t 
ercial policyholders, who in turn 

ay taxes on the dividends 
Mr. Wicker pointed out that the pres 
¢ Federal tax laws require mutual fire 


insurance 


companies to 
alternate 


casualty 





compute income taxes by two 
ethods and to “pay the larger of the 
TW Taxes 
Consequently, these mutuals have a 
substantial income tax floor. Neither the 
stock insurance companies nor any 
er group of taxpayers has any such 
Calls Statements Misleading 
e charged that the NTEA is a 
us propaganda organization” 
as spread “unfair and mislead 
>” statements and “vicious attacks” 
s ¢ mutuals 
\\ erence 1 the study of all 
cs « e and casualty insurance tax 
directed by the ways and means 
tee, Mr. Wicker also pointed out 
e Treasury Department also had 
ecommended any change in mutual 
. ; al ¢3 
s ant tax 
ges fe 2 tionwide in 
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HOLD WASHINGTON MEETING 
Compensation Interests Diseuss Pro- 
posed War Disaster Act With Repre- 
sentatives of the Budget Bureau 
Washington—A meeting on the work 


men’s compensation and related provi 
sions of the proposed “War Disaster 
Act” drafted by the Bureau of the Bud 


get was held last week among represen 
tatives of the Association of Casualty 
& Surety Companies, American Mutual 
Alliance, state workmen’s compensation 
funds, the Budget Bureau, and the Sen 
ate banking and currency subcommittee 
on securities, banking and = insurance, 
which is considering the bill 
The discussion was in the 
a round-table, exploratory conference, 
with the budget spokesmen explaining 
the highly complex provisions and. the 
insurance industry participants poititing 
out the issues of particular concern to 
them 
Following 
Chairman | 


nature of 


subcommittee 
(D., Del.) said 


the meeting, 
Allen Freat 


that it was most satisfactory and had 
produced many interesting points of 
view which would be extremely helpful 


to the committee in drafting legislation 
Similar meetings with other affected 
industry groups are in the offing, and 


will be held if they are requested, Sena 


tor Frear added 


partisan propaganda,” and should come 
after careful impartial and ob 
study * 


“only 
jective 

















Repetition makes reputation. The 
continuing prompt loss settle- 
| ments and underwriting and field 
service of the General Accident 
and Potomac have built a repu- 


| tation that is unexcelled. 











MULTI-SPLIT COMP. PLAN IN CAL. 
Approved by Comimissioner Maloney; 
Gives More Realistic Approach to Loss 
Experience on Compensation Risks 
The California Inspecting Rating Bu 
reau has adopted the new experience 
ratine plan for workimen’s compensation 
risks in California popularly known as 


the multi-split rating plan (with some 
modifications) which was approved in 
July by Insurance Commissioner John 


R. Maloney 

Sections T and Il of the new plan are 
fundamentally the same as correspond 
ing sections of the rating plan of the 
National Couneil on Compensation In 
suranee. In section Tl provisions have 
been made to permit the use of schedtle 
rating modifications in computing the 
experience modification. Section TT of 
the plan has been amended considerably 


as compared with that used in othet 
states. This is due to the fact that the 
credibility formula adopted for Califor 
nia risks differs from that tsed else 
where 

The new plan is a tmulti-split tabu 
lated formula based on a three-year loss 
experience of the tisk commencing at 
a date four vears prior to the rating 
and ending at a date one year priot 
This change to a three-year basis is ex 
pected fo attack the problem more 
realistically, as a recent good or bad 


vear would have more effect on the rat 
ing. At the same under the new 
method of rating, a vear in which a risk 
had a material loss need not be 
disastrous because the stress is on fre 
queney of accidents rather than on their 
severity 

To accomplish this, losses are now 
combined on a single unit instead of 
being separated into medical and indem 
nitv. Losses under $500 are taken at 
actual value. Those over that amount 
are spread between primary and ex 
cess according to a geometric progres 
that no matter how large the 
loss for experience rating put 
the primary value remains at a 
maximum at $1,500. This controls the ef 
fect of a large loss, so that it does not 
appear to disproportion the smaller. 

Rules for qualifying a risk under the 
plan remain the same, 


OHIO STATE FUND 


time, 


has 


sion, so 
actual 
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CONFER ON 


Effort Made to Bring Old Compensation 
Claims Up to Standard Through Fund 
Instead of General Revenue 

Following a conference between Gov- 
ernor F. J. Lausche of Ohio and the 
three members of the Ohio Industrial 
Commission, it was announced that an 
effort will be made to have benefits in 
old workmen’s compensation cases in- 
creased to the present standard. It is 
believed that the increased benefits for 
the permanently and totally disabled can 
be increased out of the Ohio State In- 
surance Fund rather than the state rev- 
enue. The Ohio State Insurance Fund is 
the exclusive writer under the Ohio 
compulsory compensation law. 

The Governor vetoed a bill passed by 
the legislature boosting the weekly 
benefits to a minimum of $25 on the 
ground that the $3,000,000 biennial cost 
would come out of the general revenue 
fund. He said that the present surplus 
of $33,000,000 is greater than that re- 
quired under recognized insurance prin- 
ciples. There is now more than $160,- 
000,000 in the fund and it is reported 
$114,673,000 will be needed to pay estab- 
lished claims over the years. 

It is reported that $13,500,000 will be 
required out of the State Fund to bring 
old claims up to the standard. The legis- 
lature last winter raised the maximum 
benefit weekly benefits for injured work- 
men from $30 to $32.50. 

HARTFORD A. & I. NAMES SAUER 

The Hartford Accident & Indemnity 
Co. announces the appointment of Frank 
G. Sauer as special agent. Mr. Sauer 
will work out of the company’s Port- 
land, Ore., office. A native of Portland, 
and a graduate of the University of Ore- 
gon, he joined the Hartford in 1949, 
During World War Il he served three 
years with the United States Army. 
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\etna Periometer, a unique driver 
Franklin Institute by the Aetna Life Affiliated Cos. of Hartford, is inspected by 


Philadelphia safety and traffic officials 


tries the test, as (left to right) Inspector of 
Philadelphia Highway Traffic Board; Fred 
Philadelphia Safety Council (kneeling); 


\. William Ryne, staff member of the 


I Barrows, assistant manager of the 








testing device recently presented to The 


Marijane Woolard of the institute staff 


Traffic John A. McCullough; 


Captain 


Stanley F. Withe, head of Aetna’s public education department; and Dr. Henry B 


\llen, executive vice president and secretary of the institute, watch. Mr 
which 
well as coordination of eves and hands 


directed development of the device, 


display in the institute’s museum 


NEW SASKATCHEWAN COMPANY 


General Insurance Co-Operative Expected 
to Compete Against Gov't Insurance 
Office; Has Sizable Support 

\n interesting development in Regina, 
Saskatchewan, is the formation of a 
new insurance organization called the 
General Insurance Co-Operative, which 
is sponsored by the Co-Operative Union 
of Canada, It is expected that the new 
company will give considerable competi 
tion to the Saskatchewan Government 
Insurance Office and will write a large 
volume of business in its first year. It is 
strongly supported by the Co-Operative 
Union whose membership includes over 
300 retail cooperative associations. 

It is reported that the new company 
will first put on the market a package 
automobile policy, priced about the same 
as the policy sold on a wide scale by 
the Saskatchewan Government Insur- 
ance Office. 

Incorporation papers for the new com- 
pany include the following names: Hil- 
dron A. Crofford (past president of the 
Co-Operative Life Insurance Co., Re- 
gina); Robert L. Stutt (superintendent 
of Saskatchewan Co-Operative Pro- 
ducers) ; Avery E. Sproule; Louise C. 
A. Geernaert; Robert Milliken (presi- 
dent of Co- Operative Life Insurance 
Co.); plus David G. MacDonald of Van- 
couver; Alexander Laidlaw of Antigon- 
ish, N. S., and Abram W. Friesen of 


Rosthern, Sask. 


Elect Thunack Treasurer 

M. F. Thunack has been elected treas- 
urer of James S. Kemper & Co. He has 
been associated with the Kemper insur- 
ance group singe 1924. 

A resident of Chicago, Mr. Thunack is 
a graduate of Northwestern University 
School of Commerce and the Insurance 
Institute of America. He is a member 
of the Junior Association of Commerce, 
Chicago Association of Commerce, 
Northwestern University Alumni Asso- 
ciation, North Shore Council of Boy 
Scouts’ and United States Junior Cham- 
ber of Commerce. 


Withe 
vision as 


checks motorists for “tunnel” 
The Periometer will be on permanent 


TO HOLD SEMINAR SESSIONS 


Toelle Is General Chairman for Chicago 
Meeting of Society of Chartered Prop- 
erty & Casualty Underwriters 

R. M. Toelle, 


the American Foreign Insurance Asso 


midwestern manager of 


ciation, is general chairman of the 
eighth annual meeting and seminar of 
the Society of Chartered Property & 
Casualty Underwriters which will be 
held at the Palmer House, Chicago 
September 5-7. As announced last week, 
principal speaker will be John A. North, 
president of the Phoenix Insurance Co., 
who will address the lunchecn meeting 
on September 6, when the CPCU desig- 
nation will be conferred upon the can- 
didates who have passed the examina- 
tions successfully. 

A feature of the meeting will be three 
seminar sessions, devoted to fire and 
casualty insurance legislation, business 
interruption insurance and contractual 
and property damage legal liability in- 
surance. 

Seminar speakers will be A. M. Chell- 
berg, Chicago, assistant secretary, Amer- 
ican Mutual Alliance; Roy L. Davis, 
Chicago manager, Association of Casu- 
alty & Surety Companies: Kenneth M. 
Hough, Los Angeles, manager, Pacific 
department. Anchor Casualty Co.; 
Claude H. Rice, New York, insurance 
manager, the Babcock & Wilcox Co.; 
B. G. Sager, Cleveland, vice president, 
Central Mutual Agency; and George V 
Whitford, Philadelphia, secretary, Fire 
Association of Philadelphia. 


Colonial of L.A. Expands 


The Colonial Insurance Co. of Los 
Angeles has entered the Portland, Ore., 
field with its monthly payment plan 
automobile insurance. C. Watson, 
who has represented the company in 
California, will manage the Portland 
ollice It is planned to open additional 
offices in Oregon. For some time the 
Colonial has insured trucks, taxis, ete., 
in Oregon through the Preferred Gen- 
eral Agency, Inc, 





DENIES APPEAL IN OKLAHOMA 


Goodale With Hartford. A at 


Commissioner Dickey Deems Applica- Ben Goodale has joined the Hartford 

















tion for Assigned Risk Plan Insurance & Indemnity ¢ as fiel ld rep 
Was Not Made in Good Faith é im_ eastern “Massachusetts, 
Insurance Commissioner Donald | mut Oo € OMice Of utterson 
Dickey of Oklahoma has denied tre ip V eK Px " pe SIS 
peal of Donald Poteet frorn e decisio gency — € 4 Mr 
of the Oklahoma Motor ehicle As NAS nv Hf ‘TS Special agent 
signed Risk Plan for insurance coverage 4k : chaset , a d Maine A the 
under the plan. The questior | Preferred Accide PAST ANCE oa 
was whether of not the appe | ‘. ca rife , € nag . , “ 
placed his applic ition for insurance mn & > tg i ‘7 ; a. 
der provisions of the plant in g 1 fa — . ota a chbcadlcrcsc 
On or about March 2% 1951 Poteet 
made applic ition for insuta € inder 
the plan on the prescribed applicatior OPENS DALLAS CLAIM OFFICE 
form and the manager of the plan as Claim department acilities t e 
signed the tisk to the Fidelity & Casu lemnity company of Fireman’s Far 
alty ¢ ompany of New York Vas (Gr Ip we hee :dded ) e yan 
revealed at a hearing called by the Con Zation’ > ser e office Dallas T 
missioner evidence deve La x i lepa € 4 
the hearing wed if € t r¢ pu é er 
notified the applicant that if would ) Vade Thurmond, A ran “la 31 
isstie the policy be se 1s p Ve un 
eligible for it. Poteet the ipplied for ‘ le , itter Jall 
and obtained a hearit 4 y eg x { t ry 
committee and he was advised 
was ineligible due to lack 
by reason of is failure i ily 
answer certain quesfions mtained it nissioner evidence wa roduced \ 
the application The gover g com? g at > appellant ad f t 
tee affirmed the action 1 é mpa ed severa es for ir y viitie 
and Poteet ipp x J ‘ ¢ tT. 
surance Com*miss r rv rile " t 
During the hearing before e Cor I n knowrt ; applica 











3 Plans for all need 


Here they are superior Polio and Dread Disease 
Plans. $5000 Blanket Medical Expenses with no ‘schedules’ and 
no “deductibles. Covers expenses incurred within three years 
olio, Diphtheria, 
Spinal Meningitis, Scariet Fever, Tetanus, Encephalitis and Leu- 
ages are ebgitle . and you can sell American's 
plan to individuals—to families—to groups! 


the really 


from date of first treatment . . . for Smailpox, 


kemia. Al! 


BE PREPARED to handle the huge demand for Palio and Dread 
Disease coverage eady started. Give your clients the 
FINEST policy and double your own earnings! Write today for 
full information about American Casuaity’s Pelio and Specified 
Dread Disease Policy. 
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Says Bankers L. & C. 
Continues to Operate 


GEORGIA OFFICIAL PROTESTS 
Cravey Charges Company Defies His 

Orders; Company Files Court Action 

to Force Issuance of License 

Georgia Insurance Commissioner Zack 
Cravey, informed that the Bankers Life 
& Casualty Co. of Chicago is continuing 
to operate in Georgia in defiance of his 
orders of July 1, has warned Georgia in- 
surance agents he will lift their indi- 
vidual licenses to do any business at 
all if they solicit any business for this 
Illinois concern. 

The Commissioner displayed a photo- 
static copy of what he said was a letter 
from J. H. Campbell, state manager of 
Bankers L. & C., to Georgia agents. 
This letter notified the agents that the 
company will continue to do business in 
Georgia, and that if they do not work 
their territory the company will put on 
new agents to do so. It said the Atlanta 
office produced 152 applications last 
week. 

Charges Violation of Orders 


“All of this business was in violation 
of my orders which refused to renew the 
company’s license to do business in this 
state effective July 1,” Commissioner 
Cravey declared in an interview recently. 
“Since agents are licensed by _ the 
state separately, and handle policies for 
more than one company, | do not expect 
Georgia insurance agents to run the risk 
of losing their business licenses by rep- 
resenting this unlicensed firm.” 

The Commissioner said he refused to 
renew the company’s license when the 
firm refused to provide him with certain 
pertinent information concerning its 
financial status. 

Meanwhile, Bankers L. & C. has filed 
court action seeking to force the Com- 
missioner to grant a license. 

Says Company Is in Error 

Mr. Cravey asserted that the company 
now is erroneously telling its agents that 
he has agreed not to prosecute them at 
the present time. 

“The company also is erroneously tell- 
ing its agents that the Commissioner 
will not license any Bankers’ men with 
competitive companies at the present 
time. All of this is false,” the Commis- 
sioner declared. 

Alex McLennan, counsel for Bankers 
Life and Casualty Company, issued the 
following statement: “The case _ for 
mandamus against Mr. Cravey is in the 
breast of the court. Mr. Cravey insists 
on trying his case in the newspapers but 
I have no such intention and have no 
comment to make.” 


H. & A. Caden: Issues 
1951 Legislative Digest 


Assistant General Counsel Robert H. 
Rydman of the Health & Accident Un- 
derwriters Conference has forwarded to 
conference members the first mailing of 
the “Conference Legislative Bulletin 
Digest of 1951.” When completed, this 
bulletin will replace all of the legislative 
bulletins sent out during the year. 

The digest presents the year’s legisla- 
tion affecting the health and accident 
field listing both laws passed and bills 
defeated. Divided into states, each sec- 
tion is numerically arranged by bill 
numbers with house bills appearing first. 

JOSEPH D. GORDON DEAD 

Joseph D. Gordon, claims manager in 
the New England branch office of 
Standard Accident, died of a heart at- 
tack July 18 on a train while on his 
way home from the office. He was 54 
years old, and a native of Lockport, N. 
Y. He had been with the company since 


1922. 





W. L. Perrin & Son Getting 


Results on Polio Renewals 


An indication of the satisfactory re- 
sponse from polio insurance policyhold- 
Continental Casualty to the in- 
vitation to renew their family protection 
ona two- -year basis is seen in the July 


ier York. ie ating on a well organ- 
ized direct mail renewal system and with 
at commissions paid to brokers, this 
received payment up to 
30 for some 63% of its polio busi- 


While in direct contact with the policy- 
holder on his polio renewal, the Perrin 
izati through Julius L. Ullman, 
i president, nevertheless 
addressed a letter of appreciation to its 
The opening paragraphs of this 


“We had the pleasure to thank you 
in November, 1949, for contributing to the 
largest volume of polio business written 
Continental 


multiple 


“We now have the privilege to thank 
i for your cooperation in re-enter the place. 
unprecedented volume of you wear a loose sweater, beware of ma- 
polio business in the public interest by Chines; if you wear a tight sweater, be- 
going along with our direct mail (full é 
commissions promeyy paid to you) re- 


in touch with these ast ‘ 

is your opportunity to Gold Book of Life Insurance Selling, 

extend your service to them by insuring we give you the Ten Self-Help Tips of 

wage earners in the family for Leland M. Ford, 

income benefits and the de- printed in the C 
. They’re worth remembering. 

1. You cannot bring about prosperity 


by discouraging thrift. 


penkente for hospitalization. 


COMPLETE PERSONAL PROTECTION 
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Perrin & Son, Inc., 





been billed for that 


Non-Cancellable, Guaranteed Renewable 
Sickness & Accident and 
Family Hospital 
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All Forms of Group Insurance 
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LoyAL Protective LiFE INSURANCE COMPANY 


BOSTON 15, MASSACHUSETTS 
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Casualty through a 


Vacations are planned by Bosses who 
say when and-by Wives who say where. 


single metropolitan New York agency, * * * 
line agency, and Ralph T. (Ross Martin Co., Tulsa) 
through ‘regular general insurance brok- Curtis sent us word which concerns the 


Douglas Bomber Plant out west. They 


* 
Taken from last 


HOOPER-HOLMES RATES UP 2. You cannot 
President Edw ard King of the Hooper- by weakening the 
Inc., has notified cus- 3. You cannot 


tomers that a revision of rates charged tearing big men dc 
services in Canada is ne- 4, You cannot help the poor by de- 
y a sharp rise in the cost of | stroying the rich. 
conducting business. 


5. You cannot li 


have a big sign on display when you 


It simply reads: “If 


ware of machinists.” 


x ok 
year’s edition of the 


which were once 
ongressional Record. 


strengthen the weak 
strong. 

help small men by 
wn. 


ft the wage-earner by 








A Well-Rounded Service 
of Proved Worth 


Complete personal insurance is nothing 
new here at Federal Life and Casualty. 
Founded in 1906 as anA & H company, 
we early decided to offer a well-rounded 
service to field representatives as well 
as to policyowners. We set our sights 
accordingly and in 1929 we were 
licensed to write life insurance. 


Thus, we have been providing A & H 
insurance for nearly half a century... 
life insurance for nearly a quarter 
century. During all this time our goal 
has been the best possible service to 
fieldmen and policyowners. 


FEDERAL LIFE AND CASUALTY COMPANY 
DETROIT 2, MICHIGAN 











pulling the wage-payer down. 

6. You cannot keep out of trouble by 
spending more than your income. 

7. You cannot further the brother- 
hood of man by inciting class hatred. 

8. You cannot establish sound social 
security on borrowed money. 

9. You cannot build character and 
courage by taking away a man’s initia- 
tive and independence. 

10. You cannot help men _ perma- 
nently by doing for them what they 
could and should do for themselves. 

‘ee 


Up to the moment when these words 
are being typed, half our July days have 
been rainy. The other half have been 
bee-oo-tiful sunshiney days. Gosh, what 
weather. 

* * x 

Al (baseball’s clown prince who runs 
a fine Park Avenue eatery) Schacht is 
telling this story about himself: “In 1917, 
when I was with the Rochester Club, 
and had been called in to pitch in the 
sixth inning of the first game of a 
double-header, the score was tied. 

“Tt stayed that way until the twelfth,” 
said Al, “when a fellow by the name of 
Art Reynolds hit a homer off me to 
break up the game. As we all walked 
to the club house, a guy yelled some- 
thing at me and I called him a so-and- 
so. While we were sitting around dur- 
ing the intermission, a stranger walked 
into the room, said he was the sheriff, 
and wanted to take me to jail for what 
I’d said. Mickey Doolan, our manager, 
told him to come back after the second 
game. 

“In the sixth inning of the nightcap, 
I was asked to pitch again. The score 
was tied, and it so happened that Rey- 
nolds again was the first hitter. I threw 
one pitch. While the ball was sailing 
over the fence, Mickey Doolan raised 
his voice and yelled: ‘All right, sheriff, 
you can have him now.’ The sheriff 
came out on the field and got me.” 

ede ee 


Poor Richard in 1749 said: “If your 
head is made of wax, don’t walk in the 


Sun.” 
—MERVIN L. LANE 


Strafer Asst. Secretary 


Of Continental Companies 
Guy H. Strafer has been elected as- 
sistant secretary of Continental Casu- 
alty & Assurance Cos., Chicago. Mr. 
Strafer is in charge of securities trad- 
ing for Continental. 

Mr. Strafer has been with the Con- 
tinental companies since July of 1945, 
serving continuously in the securities 
trading section of the companies’ treas- 
ury department. Prior to 1945 he was 
connected with the Harris Trust & Sav- 
ings Bank for a period of 16 years, 
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A FOUNDATION 
SERVICE WE HAVE 
SUPPLIED FOR 37 
YEARS—CONTINU- 
OUSLY ADEQUATE 
AND SATISFACTORY 


J. B. ROBERTSON, President 


KANSAS CITY 


CHICAGO SAN FRANCISCO LOS ANGELES 
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In their French blue uniforms 
trimmed with silver lace and but- 
tons the dashing Natchez Fencibles 
melted maidens’ hearts. John An- 
thony Quitman, organizer and 
leader of this volunteer company, 
won the hand of a wealthy Natchez 
belle who gossip said had rejected 
fifty other suitors. Lest he be con- 
sidered a fortune hunter, in the mar- 
riage contract the youthful lawyer 
waived all claim to his wife’s estate 
if she died childless. 

Quitman, a native of New York 
State, had fulfilled an early ambition 
to live in the South by settling in 
Natchez where, as a young man, he 
rose rapidly in the legal profession 
and achieved eminence in politics. 
Monmouth, which has been de- 


The Home, through its agents and 
brokers, is America’s leading 
insurance protector of American homes 
and the homes of American industry. 


Home of an Adopted Mississippian 


“A MAN’S HOUSE” 


scribed as “‘a man’s house,” had a 
sturdy, simple style of architecture 
befitting his character. It was ac- 
quired by Quitman in | 

1826 and had been built — 

a few years earlier by 

John Hankinson, an- 

other New Yorker, 

whose tenancy was brief 

and tragic. Out of kind- ; 

ness, Hankinson and his 

wife sheltered an ailing * 

man whose malady, yel- 

low fever, was fatal to 

all three. 

Quitman’s interest in military 
affairs began when he led and per- 
sonally defrayed the expenses of an 
expedition to assist the Texans in 
their struggle for freedom. During 


FIRE e AUTOMOBILE 


the Mexican War he was appointed 
major-general in recognition of his 
bravery at the battle of Monterey. 
In the bitter fighting that took place 
before Mexico City was captured, he 
fastened his red silk handkerchief to 
a rifle and, waving it aloft, urged on 
the assault. Next day, with the rim 
of his hat shot away and with only 
one shoe, Quitman led his troops 
into the city. 

In 1849 Quitman was elected Gov- 
ernor of Mississippi and at his in- 
auguration white-gowned women 
threw flowers before him and sang 
“Hail to the Chief.” He was begin- 
ning his second term as Congress- 


man when his health failed and he 
died at Monmouth in 1858. This 
lovely dwelling which was his home 
for thirty-two years is still privately 
owned. 


* THE HOME* 
Susurance Company 


Home Office: 59 Maiden Lane, New York 8,N. Y. 


MARINE 


The Home Indemnity Company, an affiliate, writes Casualty Insurance, Fidelity and Surety Bonds 
Copyright 1951, The Home Insurance Company 








